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“Permit me to congratulate 
you on the production of 
a fine light...” 

Charles A. Comiskey 


ILETON 


5 INT ENSO- 
Alzac Aluminum Floodlights 


FOR ATHLETIC FIELDS and OTHER LARGE AREAS 


New APPLETON Lights at Famed Comiskey Park 


Split-Second Rear Re- @ ir in Chicago Turn Night into Day! 768 Intenso flood- 
lamping—No tools needed! 
No nuts or bolts! Rear lid : b Siti 4 
with lamp opens wide for entire field. No wonder Charles A. Comiskey says “... the 
easy access! Do it in seconds a new White Sox lighting is unequalled anywhere in the 
even during a game! , 


lights mounted on eight towers give daylight visibility to the 


Major Leagues...” 


In addition, APPLETON INTENSO Floodlights offer greater 
; ease of servicing, cleaning, relamping and positioning for 
Rifle Like Aiming — After * maximum trouble-free year ‘round lighting. That’s why we 
i just flip lid down : : . . ne seaside touam : ‘ fe 
peer tone. candor say, investigate APPLETON INTENSO Floodlights before 
and clamp! Unit now weather Ws 7 / é 
sealed, perfectly! Exclusive ; you buy! 
| tilati liminates ‘ . 
ouver eae a pee elmina Sold F ealesis , mM T a | Sele -" d WW’) 
condensation! Aim merely by 5 
looking through peep sight, ; 
then locking in position! ‘ . APPLETON ELECTRIC COMPANY 
1734 Wellington Avenue + Chicago 13, Illinois 


Also Manufacturers of: 


Explosion- 
Proof 


Fixtures y — +? 1 
geogn 


Malleable 
Iron Unilet Liquid Tight 
Fittings “ST” Connectors 


Automatic Outlet Boxes 


Rely on APPLETON |... The Standard for Better Lighting eee 





ee. For Fuse Economy Use ECONOMY FUSES 


Write for Free Bulletins or Catalogs on the type fuses 
in which you are interested. 


You will probably find exactly the fuse to 

suit your requirements, in the complete 
Economy Fuse Line. In addition to the famous 
Economy Renewable Fuses and Renewal 
Links — for restoring fuses, blown by overloads, 
to their original efficiency almost instantly — 
Economy Fuses include regular and special 
fuses for every possible industrial, commercial 
or domestic building installation. We list 





and illustrate only a few of these here. 


Your Electrical Wholesaler can show you these | 2 
various types of fuses and suggest the one BcON OME 
that is best suited for your needs. In addition to FUSTATS 
his own wide experience, he has at his | 

command, the combined experience of Economy 


Engineers who hove been supplying fuses to 
meet every kind of requirement, ever since 1911 : 


* 
See your Electrical Wholesaler Today 


Partial list of Economy Fuses 


Arkless Indicating Eco One-time 
Clearsite Non-Indicating 





Economy Renewable Fustats 
Fuses and Renewable 
Renewal Links Plug Fuses 
Econ Dual Transpro Fuses 
Element Fuses and Receptacles 
All Trademarks Reg 
Also Clip-Tites and Fuse Pullers and many 
others for all fuse requirements 
Approved by Underwriters’ Laboratorie 


Controlled x ON. Dual-Element Cartridge FUSES | 
Longer 3 


‘Lag 


°@ats ai 
= 
- “"* Sites aba 
« 


Especially adaptable for motor circuits 
with high starting torques. 


Econ Dual-Element Fuses not only provide 
dependable motor and branch line pro- 
tection, but also protect against high tem- 
peratures. Send for catalog S-60. 


\ 


ECONOMY FUSE & MANUFACTURING CO. 


714EW 2717 Greenview Avenue Chicago 14, Illinois 
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LETTERS TO THE 


EDITOR 





Distributor Loyalty 
Dear Sir: 

While glancing at the August issue 
of ELECTRICAL WHOLESALING, we 
were much impressed with your com- 
ments on loyalty under Times and 
Trends (p. 29). As you probably 
know, our Detroit distribution equip- 
ment division has been on strike for 
some time. As I write to you today, 
we are into our tenth week. We have 
received a great deal of publicity as a 
result of our difficulty. You are aware 
of the circumstances involved and the 
Communist issue which has arise 

We have prided ourselves for many 
years on our relations with our dis- 
tributors. However, it takes a difficult 
situation such as the one in which we 
are involved to prove whether or not 
the loyalty we hope for is actually 
there. I am proud to say it is. With 
the chips down, our distributor cus- 
tomers and friends have proved loyal 
and understanding even beyond our 
hopes. Since we are a dominant factor 
in supplying their electrical distribu- 
tion and control needs in the majority 
of cases, this is not an easy attribute 
for the distributor to hold 

W. H. YOUNGER 
MANAGER 
ADVERTISING & SALES PROMOTION 
SQUARE D CO. 
DETROIT, MICH. 


For Selling Selling 
Dear Sir 

I liked the article, “Let's Sell Sell- 
ing,’ in the July 1954 issue (p. 64) 
by R. C. Bennett, Jr., of National Elec- 
tric Products Co 

I am much in favor of the sales- 
man’s association he mentioned, and 
the creed he has written up is some- 
thing that should be in every sales- 
man’s hands. 

D. G. BRITTAIN 

SALESMAN 
RAUB SUPPLY CO. 


LANCASTER, PA 


Reading Up 
Dear Sir 

We have found your article on the 
“Do-It-Yourself” market in the March 
issue of ELECTRICAL WHOLESALING 
(p. 48) to be quite excellent. We 
receiving 100 re 


would appreciate 


prints of the article for distribution to 
our sales force... . 

BEN NADORF 
EASTERN DIV. SALES MANAGER 
PRYNE-RITTENHOUSE SALES CORP. 
NEWARK, N. J. 


Gaining Attention 
Dear Sir 

A short time ago our attention was 
called to a story in your publication 
that covered a speech made by W. F. 
Kelly, executive vice president of the 
Pennsylvania Co., the title (of which) 
was, “Financing the Retail Dealer” 
(EW—Aug. "54, p. 44). 

Do you happen to have 25 copies 
of your magazine that I could buy or 
could you send me a good set of tear 
sheets which I could reproduce by 
photo oftset? 

P. K. RAY 
MANAGER 
ADVERTISING & SALES PROMOTION 
CARRIER CORP 
SYRACUSE, N. Y. 


Dear Sir 
I have been privileged to read the 
Kelly (speech) and 


have been very much impressed with 


reprint of the 


the content and implication of Mr 
Kelly's remarks 

In the interest of endeavoring to 
work out some of the problems em 
phasized by Mr. Kelly, which we en- 
counter from time to time with our 
dealer organization, | am writing to 
request that you furnish us with 20 ad- 
ditional copies of this article, if avail- 
able, for distribution to certain per- 
sonnel in our organization concerned 
with these problems 

C. E. EDGAR 

OFFICE MANAGER 
PEIRCE-PHELPS 
HARRISBURG, PA 





Coming Next Month 





e The Traffic Strangle and What You 
Can Do About It 
part special report on the problems 
brought about by city traffic. It will 


a six-page, three- 


report on the traffic strangle itself, it 


will tell how some distributors are 
licking the problem by moving to the 
outskirts or branching out and how 
other distributors are staying put and 


fighting the traffic snarl 


ELECTRICAL 
CONSTRUCTION 
AND MAINTENANCE 


> ELECTRICAL URGE 


QUALIFIED 
CONTRACTOR 
e combined circulation 
es many of your 

ant customers 


whos 
reach 
import 
ADS LIKE THESE eve 


s DIRECT MAIL 
DUCT SAMPLING 


ry month 


— 
ee? plus PRO 


i to them 
explain and point out to 


T & B product 
B 
REMINDS THEM, TOO. that a 
roducts are available only 
08 you... our authorized 


1312 
distributor. 


features. 


General Soles Manager 


The THOMAS & BETTS CO. 


incorporated 
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eoekeep wiring 
really liquid-tight with 
NEW T&B Connectors for 


Seal out all moisture, oil, and corrosive fluids with 
this easy-to-install, self-grounding connector ...a 
connector specially designed by T& B for Types UA 
and EF (J.1.C. Standard) liquid-tight flexible metal 
conduit. 


Just push conduit into connector body and take 
up on gland nut until blue plastic ring appears. No 
PLASTIC GRIPPING RING need to disassemble connector. No twisting of con- 
¢ Seamless, pliable, oilproof plastic ‘ . . 
forms perfect seal with plastic con- duit. Same wrench fits both body and gland. 
duit sheath. 3 
a Integral tapered body wedge positively grounds 
Bive color gives visual installed in- metal conduit armor. Plastic-to-plastic seal between 
surance of a proper ground. ‘i ‘| : ’ , 
gripping ring and conduit jacket makes tight leak- 
proof connection. Straight connectors, 45° and 90° 


elbows available for conduit from 38” to 2”. 


r 
I 
1 
I 
i 
I 
I 
i 


end for sample and engineering data today. 
Send f pl 1 eng g data toda 


A CINCH TO INSTALL — 


Loosen gland; push conduit Tighten gland until blue 
into fitting. sealing ring appears. 


— ell TT 
| 


INTEGRAL TAPERED BODY WEDGE 

© Positive ground for metal conduit ° 
ormor. 

© Fits all thicknesses and convolu- 
tions in standard liquid-tight flex- 
ible metal condvit. \ 

® Grounding member integral with ahve he 
body. 


- 
J gets 























LOOK FOR THIS SIGN — et ME J IT’S THE MARK OF AN AUTHORIZED T & B DISTRIBUTOR 
The complete line of T & B fittings for conductors and raceways Is sold only by 
recognized electrical wholesalers. it's our way of assuring you the service and savings 
of a friendly local source. Cail him for all your electrical needs. 7328 


THE THOMAS & BETTS CO. 


INCORPORATED 


20 Butler Street * Elizabeth 1, New Jersey 
Thomas & Betts Ltd., Montreal, P. Q., Canada 


MANUFACTURERS OF FINE ELECTRICAL FITTINGS SINCE 1898 
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RIBUTOR® 


promotional literature? 
his statement has been heard 


pistributors who consider promotional material from their 
suppliers a that much of it 15 
intended to work - {e-ae aimed at 
increasing the dis fa given market- 


promotional mat ] siderable e 
because the sup 

additional sales . He wants you to 
in the effort by seeing roperly disp 
aistributed: In so doing, you are insuring your 
participat2on in 4 market which might otherwise b 
through other channels: 


The air conditioning poom is 4 typic e. Many 
distributors ed in ket because 
they @° not rT rical 
distribution olved. 

By ignoring such electrical distributors are 
deeding this pusiness t her distribution channels. 


on 4 national level usually can 

al trends in the industry which might 
ticeable at local level. Noting such 
a trend, is then able to stimulate the local 
market developmen” well organized promotion. 

He is nelping you t yourself. work with him: 


Mf furabee 


M. P.- Kartalia 
Merchandis¢ Sales 


: 
i 
, ee ES 
(es 
| 
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MAIO MEOIANE 


THE NATIONAL MAGAZINE OF ELECTRICAL WHOLESALE DISTRIBUTION 


SEPTEMBER 1954 


25 Years of Fellowship 37 


An editorial salute to the Lake Michigan Club on its Silver Anniversary 


My Kind of “Selling’’ Nearly Ruined Me 40 


A salesman-turned-alcoholic writes on drinking, entertaining—and selling 


Men You Should Know 45 
W. G. Thomas: He guides Mill-Power Supply with a sportsman's sense of integrity 


NEMA Fan Contest Winners .... 47 


Distributor salesmen figure prominently in recent $3,000 window display contest 


New Salesmen Get Supply Story ............ 48 


Fifty-four of them graduate from Wesco's A. & S. sales training course 


The Salesman’s Technical Notes . 64 
The subject this month: Direct-Current Generators 


Selling Lighting in Pittsburgh 
PITTSBURGH PUTS ON A BRAND NEW FACE 
PITTSBURGH LIGHTING IS PLANNED LIGHTING 
SELLING A BANK ON SELLING ITSELF TO THE PUBLIC 
AN UNTAPPED LIGHTING MARKET 
GETTING IN ON THE GROUND FLOOR 
IT STARTS WITH THE CONTRACTOR 
SPECIAL SERVICE SPEEDS LIGHTING JOB 
THEY'RE TEAMING TO WIN LIGHTING SALES 
A LEAD FROM A LIGHTING CATALOG 
THEY'LL TAKE THE HOMEOWNER 
LIGHTING AN AIR TERMINAL 
How the lighting industry in general, the distributor salesman in particular are 


going about raising the lighting standards of the ‘New Look’ Pittsburgh 


Top of the News—and Its Significance to You ++ ox! 


A new monthly department designed to give you top news stories at a glance. 


DEPARTMENTS 


Letters to the Editor What's Happening in Washington 33 


New Products News Notes from NAED ; 98 
Business Index News for the Industry 
Price Index Calendar of Events . 


Times and Trends New Literature 


Next Month: The Traffic Strangle and What You Can Do About It 


Member ABC and ABP App 








Illustrated here is pal- 
let stacking of stand- 
ard Midwest shipping 
container 


HOW wridwes# HELPS SOLVE YOU 


WAREHOUSING 
PROBLEM 


Aelps Cut Costs 


Illustrated here are the steps that Midwest has taken to simplify your 
warehousing problem . to help you cut costs 

What we do with regard to your warehousing problem is another example 
of our distributor policy which has been formulated, to minimize your prob- 
lems, at each step in your relations with us, as your supplier 


@ 8 STANDARD SHIPPING CONTAINERS 

All Midwest materials are packed in one of eight standard shipping containers 
This allows convenient stacking and storing in your warehouse area. The 
containers are crush-proof, and have been designed — by weight, size and 
type — for easier handling. Containers are stapled for easy opening, per- 
mitting reuse of containers 


e 5 STANDARD INNER CARTONS 

All Midwest materials, whatever type, are packed in one of five standard 
inner cartons. This allows maximum and diversified bin inventory in minimum 
area; “in-advance” planning of shelving space; and coordinated inner cartons 
for mixed lot packing and shipment to your customers 


@ QUICK CONTENT IDENTIFICATION 

Each shipping container is clearly labeled with description of contents of 
inner cartons. This label includes: item illustration, description, size, catalog 
number, and quantity. Inner carton labels coordinate with shipping container 
label. 


@ PACKAGE-ENGINEERED CONTAINERS 

Not only has each shipping container and inner carton been selected — by 
size, weight, and type — to facilitate handling; but they have also been de- 
signed to give you practicable minimum inventories of materials for servicing 
your customers’ requirements. 


MANUFACTURERS OF ELECTRICAL WIRING PRODUCTS 


1639 W. WALNUT STREET 


Chicage 12, Ulimeis 
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NEW PRODUCTS 





Splicing Kit 
Minnesota Mining and Manufacturing Co., St. 
Paul, Minn. 


Factory-perfect cable splices under field conditions are 
said to be made quickly and easily using a new splic- 
ing and insulating method. It involves embedding the 
splice in liquid epoxy resin that hardens into a 
hermetically sealed casting. No heat is required. Used 
in kit form, it allows the workman in the field to turn 
out a tough, plastic-jacketed splice in a few minutes 
completely protected and insulated against moisture, 
corrosion and electrical leakage. Basis for the new 


method is “Scotchcast” electrical embedment resin 


no. 4 which is now available in a plastic, mixing 
envelope. Applications to date have included street 
and airport lighting cable, communications cable, and 
splices in insulated conductors above and under 
ground, as well as completely submerged in water. All 
materials necessary for making a complete cast splice 
in a single conductor cable, from wire sizes 10 to 4 
awg., are included in the kit. No tools required ot 


than a pocket knife 


Gear Motors from no. 18 throug! 


; : , d . . 
General Electric Co., Schenectady, solid wire — 
N. ¥ through 4/0; ACSR 
' through 436.4 
Fractional-horsepower gear motors ar¢ , 6 
lle 1 Lieheer di . 1 and copper pipe from 
smaller and lighter than previous de re 


) 


signs. Because the driving motor is 7 
; ; g in. through in 


close-coupled and positively geared to 
the output shaft, the units offer max- < . me 
imum transmission of torque, uniform - aft or ve-Peaeedianee 
speed and no slippage. The concentric 
shaft motor comes in ratings of 1/4, 
1/3, 1/2 and 3/4 hp., from 13.5 to 
520 rpm., 115/230 volts single-phase 
and 220/440 volts three phases. The 
right angle shaft gear motor comes in 
rating of 1/4, 1/3, 1/2 and 3/4 hp. 
from 24 to 148 rpm., 115/230 vols 
single phase and 220/440 volts three- 
phase 


Boxes 
Keystone Mfg. Co., Center Line, 
Mich. 
Four-inch square boxes come with 
brackets for either face or side mount- 
ing to studs. “B” type brackets are de- Fittings 
signed for mounting on the face of the 
stud. “V” type for side mounting. Fur , 


in., and thinwall 


sizes to inside dimensions. 


Plastic mold units in place 


Activated resin poured in spout. 


mem. Pole Top Adapter 


one Nepo Mfg. Co., 6025 N. Keystone 


0  — Ave., Chicago 30, III 


conduit 


; 


fron 


addition the 


’ , 
unit is an inside and outside caliper 


rule 


Included is a conversion table of pipe 


witi 

S Inter 

iKes It possible 
unit OF 

ne basi 


Castings 


Door Chimes 
NuTone, Inc., Cincinnati, Ohio 


Two door 


ime€ mod are now 

Hacienda” two-door chim« 
is in hammered bra as cop 
per. This rusti | in has a 
hammered metal picture of a sailing 
vessel on its face and square chime 
tubes. The other newly designed item 


a door chime and clock which now 
j 


Gedney Electric Co., New York vay be obtained is and ivory 


Originally mad with a whit 


nished with 14-in., 34-in., or combina- 


tion 14-in. and 34-in. knockouts 


Caliper 

Burndy Engineering Co., Inc., 
Norwalk, Conn. 
Pocket-size stainless steel caliper is for 
direct reading of electrical conductor 
sizes. Instrument gives direct size read- 
ings of stranded commercial cable 


20, N.Y. 


Two additions to the line of fittings 
include 90° pull-in ells and 90° pull- 
in adapters. Both are furnished wit! 
gasketed cover and are made of mal 
leable iron to prevent breakage. Cad 
mium plated. The ells have female 
threads at both ends. The adapters 
have male threads at one end and 


female at the other 
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grille and chrome bezel 


Cord Sets 


Miller Electric Co., 120 Main St., 
Pawtucket, R.I. 


cord sets are of plastic wire 
constant service cord type 
laimed to offer excellent resistance 


abrasion, brine, oil, grease, ground 





, 


" 
The green ont all the way with... 


CCURATE 


- for easier, faster 
Super taping jobs! 


iu 
ACCURATE is the choice for every electrical 


era) pplication. For regular wiring or heavy duty insulation, 
ACCURATE Standard and Specification Grades 

exceed required standards. Made of the finest raw 
materials, carefully compounded by tape specialists, 

every foot of Accurate Tape is inspected and tested by 
methods proved by experience gained in 30 years of tape 
manufacture. Specify ACCURATE for positive 

electrical and mechanical protection, 


ACCURATE FRICTION TAPE ACCURATE RUBBER TAPE ACCURATE PLASTIC TAPE 
High grade carefully compounded Features high elasticity, excellent Offers a bulk-reducing combination of 

_ rubber with finest cotton base pro- cohesion, high dielectric and super thin caliper, good mechanical and) 

- vides maximum mechanical protection. aging qualities. Available in Standard dielectric strength. Recommended for 
Standard and A.S.T.M. grades. and A.S.T.M. — A.A.R. grades. use wherever plastic tape is practical. 


NEW TAPE CATALOG! The 

handy guide to tape selection 

for contractors, electricians, 

maintenance engineers and 

purchasing agents. Call or write in 

for your copies today. MS 

Accurate Mfg. Company, 

Garfield, New Jersey. YOUR BEST BUY IN TAPE 


MORE THAN A QUARTER CENTURY OF TAPE SPECIALIZATION 
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weather and most acids and alkalis 
U. L. approved. Bright glossy finish in 
full range of colors. Molded-on color 
matching grip-plug and cord con- 
nector. Available in custom extensions, 
standard extensions and spools and 
reels. Extension cords come in 12,25, 
50, 75 and a 100 foot lengths with 
cap and cord 


standard molded-on 


connectors 


Outlets 

Bell Electric Co., Chicago, Hl. 
Safety electrical outlets have plastic 
caps. They are designed to prevent 
children from inserting hairpins or 
wires into the line of electrical con- 


tacts. The cap on the outside of the 


outlet turns a quarter-turn in order 
to allow plugs to be inserted; then 
snaps back covering the contacts when 


the plug is withdrawn 


Safety Switch 

Federal Pacific Electric Co., 50 
Paris St., Newark, N.]J. 
Type D 200 amp. safety switch is com 
panion to the new 100 amp. switch 
These type D switches are side opet 
ated, and feature an unusually quick 
break and accelerated make says the 
manufacturer. Orher special features 
include a visible blade 
ample gutter space on each side for 


construction, 


Casy and neat wiring, new patented 
fuse holder, and optional use of solder 


or crimp type lugs. 


Light Control 

The Superior Electric Co., Bristol 
Conn. 
Home light control is claimed to per 
mit the setting of light intensity of 
lamps to any value from complete 
darkness to full brightness. Unit oper 
ates on the dimmer principle used in 
theatres. It can handle any number 
or combination of lamps, colored or 
uncolored, up to a load of 360 watts 


Outlet Box 
Dalco Mfg. Co., Inc., 333 N. 3rd 
St., Philadelphia 6, Pa. 
A safe method for using electric hand 
tools, test apparatus or similar equip- 
ment is claimed to be possible with the 
outlet box. May be used for mainte- 
nance or service work, or for quick 
and convenient*safe outlets for a pro 
The 


duplex 


duction line standard unit has 


with 


T-slot 
provisions for fusing and gtounding 
Measurements of the box are 514 in 
by 714 in. by 214 in. An 8 ft 
ductor line cord is generally furnished. 


two receptacles 


9-Ccon 


However, unit may be had less cord, or 
with any special length 


Tank Light 

Crouse-Hinds Co., Syracuse, N.Y. 
Explosion-proof tank light was devel 
oped to assist in the processing of 
Hammable chemicals. When equipped 
with a type R-75 watt, 120 volt spot 
lamp, and suspended over a tank port 
illuminates the 
surface of the mixture inside the tank 


hole, the new fixture 


Che state of the mixture may then be 
casily observed by the tank operator 


Sander 

Thor Power 
ill. 
Orbital-motion, heavy-duty sander fea 
tures full load speed of 5,500 rpm 
Unit has a 4% in. by 9 in. sanding 
area. For work in automotive, indus- 
trial, trade craft and do-it-yourself 
markets. Weighs 734 Ibs. Overall 
length 11 ins 


Tool Co., Aurora, 


Wall Heaters 

ThermoRay Corp., New York 17, 
N.Y. 
Radiant 
a thermostat and pilot light forming an 
integral part. Two models are designed 
for surface mounting and are 
at 1,250 and 750 watts. Either 
be had for operation on 230 or 11°‘ 


electric wall heaters have 


rated 


may 


volts ac 
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NEW PRODUCTS 





Gaff Gauge 
Mathias Klein & Sons., Chicago 
#5, IIL. 


Lineman can make a quick safety 
and 
Made of 


plated hardened steel, packed in dura 


check on correct gaff thickness 


width with the gaff gauge 
ble plastic case, complete with instruc 
tions and information on sharpening 


gafts for proper sharpness by the 


plane test” method 


Alligator Clips 
Mueller 
14, Ohio 


['wo-piece 


Electric Co., Cleveland 


{ 


insulator is incorporatec 


in line of alligator clips. The newly 
developed insulator is said to add neg 
ligible size to the slim-nosed clip and 
covers it right down to the tip. A spe 
cial lip-action slot in the flexing in 
sulator allows the clip to “bite” the 


connection without “baring its teeth 
Manufacturer claims that dozens of the 
clips can be closely compacted on 
crowded connections, in tight spots, at 
all angles, with complete protection 


ivainst shorts and shocks 


Terminal Lugs 
Krueger & Hudepohl, 5 
Third St., Cincinnati 2, Ohio 


East 


Universal pressure type adjustable ter 
minal lugs come in six sizes, from no 
1.000.000 cm Features inclade 

Made of 8° 


Unaffected by 


+ to 
one piece construction 
per cent copper alloy 


vibration and is moisture resistant 


Multi Control System 
The Bryant Electric Co., Bridge- 
port 2, Conn. 


Low voltage multi-control wiring sys 


tem may be used as an entirely new 


system or to supplement existing wit 


ing. Through the use of small relays 


ictuated by low voltage switches, light 
ing and appliance circuits may be con 


trolled from one or any number of 


desired locations. One or more master 


switches may be installed at strategic 


locations for the control of any num 


ber of circuits, according to the mam 


facturer 





MANUFACTURING 
COMPANY 


them with 


x Cae 

beatings it is possible to give portable cable. Vibra- 

tion and flexing are continuous. Temperature varia- 
extreme. Oil always present. Sunlight... 
-+.Every element which quickly destroys 

ordinary cable is abundantly present where these 

jumpers are at work. Yet Joy Manufacturing Com- 

pany is able to guarantee their Multi-Flex Diesel 


flex life ur se pee two years of satisfac- 
sie a tory, service”’ The 27 to 27 Pole Multi- 
pont ‘ily MA tied here is made with four 
ae a seveccaillase Bioucs 60 Coitited 
REQUIREMENTS ee cable, You can read the branding on the jackets. 
OF A 
DIESEL Outstanding 


oil resistance 
CONTROL ie cere Superior toughness combined with superlative flex- 
JUMPER: ibility make this cable your first choice for rugged 
Flameproof applications. Specify...and be sure you get... 
Bronco 60 Certified. 


Maximum 











BRONCO 60 CERTIFIED, made with a protecting jacket 
Weather certified to contain not less than 60% Neoprene by 
resistant weight is manufactured by: 


These requirements are met so completely WESTERN INSULATED WIRE co. Los Angeles 58, California 


in Bronco 60 Certified that Joy Manufac- 
turing Company can guarantee their 
Multi-Flex Diesel Jumpers for two years. 
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Lighting Fixture 
The Pyle-National Co., 
51, Il. 


Pendant type, vapo 


Chicago 


ture 1s for industrial us 


phasis in the design 


dissipating the heat from 


wattage lamps. An annular slot be 


tween the reflector and the body per 


mits convection currents around the 


glass globe to flow upward and es 
cape, instead of recirculating under 
the reflector and thereby depositing 
the reflecting surface. Avail 

l 


able with dome, deep bowl and 30 


dirt on 


angle reflector 


Heating Control 


Robertshaw-Fulton Controls Co.., 
Knoxville, Tenn. 
Temperature control is for such resi 
dential heating equipment as radiant 
panels, wall heaters. Thermostat is ac 


tuated by a metal bellows which re 


sponds quickly to temperature changes 
Claimed to maintain temperatures be 
tween 64° F. and 80° F, with a maxi 
mum operating differential I 


U.L. approved 


Reels 


Reel-O-Matic Corp., div. of Co- 


lumbia Industries, Inc., Columbia, 


Pa. 


Three and four compartment reels are 


claimed to offer 


new convenience for 
handlers of cable, wire rope and mes 
senger strand. Cable can be measured, 
coiled and cut to proper lengths for 


each compartment of the reel, in the 


warehouse instead of on the job. Com 
t 


plete reel can then be shipped to the 
Reel ca 


pacity is 750 cml. One man, it is stated, 


job ready for immediate use 


can pull cable easily and quickly, with 


out assistance trom a 


gang 


. 
Dimmer 

General Electric Co., Nela Park, 
Cleveland, Ohio 
Fluorescent lamp dimmer will control 
the light output of up to twenty 40 
watt rapid-start lamps at one time. It 
supplements a more complex electronic 
control device introduced two years 
ago for the control of larger numbers 


of lamps. 


Cord 


United States Rubber Co.., 


York 20, N.Y. 


New 


Electrical cord is for use with 


drills, 


power 
buffers and 


portable electrical 


saws, grinders 


similar types of 


machinery Manufacturer claims it 


will last almost twice as long as tl 


highest quality cords now in existence 


The cord is also said to be rated 


more than three times as resistant t 


wear as low-priced cords made by th 


continuous vulcanization process, and 


88 per cent stronger than tl highest 
quality molded cords in use The lead 


cured cord, while similar to 


tional cords in appearance, is claimed 


by the manufacturer to differ in de 


sign and materials 





Electric Tool Chest 
The Biack & Decker Mfg. Co 
i, Md. 


Towson 


Lightweight electric tool chest is spe 
i I 


cially designed for the Christmas trade 
Chest is built around a '%4 


drill 


and sanding in wood or metal, polish 


inch utility 


Contains accessories for drillin 
ing metal or the family car, removing 


rust or old paint and MIXiIng paint 


Soldering Gun 


Weller Electric Corp., Easton, Pa. 
Small soldering gun has ample power 
for all general soldering. The gun is 
said to incorporate many features found 
in the larger models, and is suited t 
the role of a second soldering gun in 


the maintenance or craftsman’s kit 


Anchors 


Pieper-Lillard, Inc., St. Louis 22, 
Mo. 
Expanding earth anchors are now of 
fered in cartons of six. Cartons may be 
arranged into compact stacks; will not 
roll. Weight about 50 Ibs. Six 
anchors are contained in a 20 in. by 


“Way 


16 in. by 8 in. carton. The new pack 
aging is designed to save space, make 
stacking easier, remove inventory guess 
work and also make handling easier 
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Portable Fan 


Lau Blower Co.. Davton. Ohio 


Connectors, Hand Tool 


The Thomas & 
beth 1, N.] 


Betts Co., Eliza 


press 


t 


Weatherproof Socket 


Rodale Mfg. Co., Inc 
Pa. 


Emmaus, 


Pin 


t110n 1S 
wing-ty pe 
i ling quick 
icCcOrding 
sure applic 
the inter! 


through the 


positive ¢ 





They couldn't afford less 


a 
rf ¥ 
3 


- 


‘ mim 
“5 oe 
' 


ye 
Trench digger breaks ground for laying of 5 KV RoZone-RoPrene power cable being reeled off 


RoZone-RoPrene power cables to supply run- and laid in trench. 
way lights. 


All-resistant RoPrene sheath and moisture- In this installation cables were covered with 
resistant RoZone insulation permit direct earth three inches of sand to prevent mechanical 
burial. Note “‘counterpoise” wire for lightning damage from rocks, etc. 

protection. 
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than the best cable 


at Salt Lake City 


Whether you are selling or in- 
stalling airport wiring, bear in 
mind that the buyer has two pre- 
requisites (1) dependability, (2) 
long-time economy. 

The Salt Lake City Municipal 
Airport is a case in point. Here, 
5 KV RoZone-RoPrene (CAA-L- 
824, Type B) airport lighting 
cable was specified for several 
reasons. 

Its premium quality oil base 
insulation (RoZone) assures ex- 
ceptional protection against op- 
erating temperatures and mois- 
ture. High impulse strength aids 
against lightning damage. 

At the same time, its Neo- 
prene (RoPrene) sheath resists 
the attack of soil acids, oils, 
greases, alkalies, moisture and 
flame. These features, plus in- 


herent toughness, permit direct 
burial in earth. 

The contractor also realizes 
considerable cost savings be- 
cause of easy installation. Both 
RoZone-RoPrene and RoMarine 
(specially compounded rubber 
insulation)-Ro-Prene (CAA Type 
A) eliminate costly man hours. 

They are especially easy to 
tap and splice. Simple manual 
connections eliminate potheads 
and stress cones. 

But, regardless of whether 
you are selling or installing ca- 
ble in airports, industrial plants, 
buildings, homes or farms, your 
reputation insists that you take 
no less than the best. Standard- 
ize on Rome wires and cables. 
Mail the coupon for your free 
copy of the Rome Power and 
Control Cable Catalog. 


Installation: Salt Lake City Mu- 
nicipal Airport 

Electrical Contractor: Thompson 
Electric, Salt Lake City 


RoZone-RoPrene was the first 
cable construction to be ap 
proved as Type B under CAA 
Specification L-824. 


RoMarine-RoPrene was the first 
cable construction to be ap 
proved as Type A under CAA 
Specification L-824. 


It Costs Less to Buy the Best 


Do It Better—Do It Electrically 
Nat tr ri ‘ 


Week Jctober 18 


ROME CABLE CORP., Dept. WH-9, Rome, N. Y 


Please send me the Rome Power 
Catalog 


and Control Cable 


Name 


Te ROME CABLE 
~~ 


Coporation 


NEW YORK 


ee ee a | 


ROME Company 


TORRANCE Address 
City 
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CUR-RENTELOPE K ‘ \¥ : = 
2,175,38 
OF THESE FRIGHTFUL CRITTERS ON THE LOOSE 


WHAT ARE THEY DOING? 


They’re scaring up business for you in the great 
industrial new-socket and replacement market for 


Fluorescent and Incandescent Lamps. 


Appearing one by one in Champion advertisements in 
the leading electrical and industrial magazines, (total 
number of messages 2,175,384) they are bringing in 
hundreds upon hundreds of requests for the latest 
information on lamp selection, maintenance and 
replacement — and the name of the nearest 

supplier of CHAMPION Lamps. 


Are you making the most of this menagerie for lamp volume and 


profit? If not, may we tell you the CHAMPION Lamp story? 


WATT-HOG 


CHAMPION LAMP WORKS 


Lynn, Massachusetts 
A DIVISION OF CONSOLIDATED ELECTRIC LAMP CO 


ELECTRICAL WHOLESALING—September, 1954 





CLAMPS, HANGERS 
and CONCRETE INSERTS 


for Supporting 
CONDUIT 
LIGHTING 


FIXTURES 
and 


ELECTRICAL 
EQUIPMENT 


The time saving and complete KINDORF 
Line provides Hangers and Supports for 


Suspending Single and Multiple 
Runs of Conduit 


Channel and Fittings for Racks, 
Frames and Hanger Supports 


Spot Type and Continuous 
Concrete Inserts 


Channel and Fittings for a Safe, 
Economical and Practical Method 
of Hanging Fluorescent Fixtures 


oa LAs 


COMPLETE STOCKS AVAILABLE 2 PA 


FOR IMMEDIATE DELIVeRy <~ 
Pittsburgh, \S 


Penne 
Trained Sales Representatives 
Located in Principal Cities 


@® For Engineering Assistance 
Contact Sales ge ta 


or wes —~ ~~" 


STEEL CITY 
ELECTRIC CO. 


ELECTRICAL BOXES AND KINDORF CHANNEL 


 Ockland, 
Colif. 
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Kennecott’s new adequate 


and what it means to 


the Klectrical Wholesaler! 


Today, more than 80% of America’s homes, both old and new, are 
inadequately wired. SO... 


Your appliance dealers are losing business! Some people are not buying 
appliances because their homes are not wired for them. Some others 
are returning appliances or complaining because they don’t run right 


in their poorly-wired homes. 


. —_ brs 
Your contractors are losing business! They are missing oul on countless 


re-wiring jobs. They’re not getting that business because some home- 

















owners don’t see the need for re-wiring . . . don’t recognize the symp- 


toms of inadequate wiring or know what to do about them. 


What’s the answer? There’s only one . . . Education! 


People must be told about adequate wiring . . . the need for larger wires, 


more circuits and outlets. They must be sold on it. And that’s just 
what Kennecott’s national adequate wiring campaign is doing for you! 


It’s a campaign of more than 121,040,000 sales messages carried all 
over America in the pages of The Saturday Evening Post and This 
Week magazines. It’s a hard-hitting drive that’s telling homeowners 
the facts of electrical living. Its bound to benefit you, your dealers, 


your contractors . . everyone in the electrical business! 


Tie in with it! Send for reprints and poster-sized blow-ups of these 
powerful Kennecott ads for your mailing list, for display. 


Write Kennecott Copper Corporation, 161 East 42nd St., N. Y. 17, N. Y. 


Kennecott 


COPPER CORPORATION 


Fabricating Subsidiaries: 
CHASE BRASS & COPPER CO. 
KENNECOTT WIRE & CABLE CO. 
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carries 2500 watts 
at 125 volts safely 


only 114” thick 
and 1%” wide 


Model 1010 


Model 41 10A “T” 125V. ; 


6 Amp “T” 125V, 


Model 25 
6A “T” 125V. 
~ Colored plastic 
levers 


Model 4100 
Industrial socket 
660 Watt 250V. 


® 
all are MSGILL quality 
Send for the new McGill catalog No. 49-A 


describing the complete line of McGill 
Lamp Guards, Sockets and Switches. 


McGILL MANUFACTURING COMPANY, INC. 


built like a fine watch 
for a lifetime of service 


multi-break snap 
action controls arcing 


Levolier model 2020 


Proven dependability of Levolier Switches 
is now available in 20 amps 125 volts. The new 
No. 2020 is expressly designed to control 2500 
watts safely on heaters, motors, high 

bay lighting, fluorescent banks, etc. 

Single pole multiple break mechanism with 

AC and DC rating. Brown molded 

phenolic case easily removed 

for wiring. Smallest 20 amp pull 

chain switch made — only 

114” thick. Underwriters’ 

Laboratory inspected. 


Model 71 
6A “T” 125V 


MSGILL 


electrical specialties 


250 N. Campbell St., Valparaiso, Indiana 
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electric 
dryer 


cord sets 


In great demand now! Series #5533, 

utilizing a new molded-on rubber plug 

which is equipped with “L” shaped ground 

ing blades. Used primarily for application to 10/3 S cord or type 
SR range cable Rated at 30 amperes, 250 volts. Approved by 


Underwriters’ Laboratories. Each unit individually packed in a 


carton that serves as a shipping container f 
al 
f) 


For HOME, OFFICE and FACTORY use 


v4 
Sk: 


electric 
range cord sets Push these rugged service units! CAT. NO. LENGTH CORD TYPE 


Husky black rubber cords in 3543 15 ft. 18/2 16/3083 

standard lengths; integral 3544 25 ft 18/2 16/308) 

molded-on components. Female 3545 50 ft. 18/2 16/30SJ 

connector has double contact _ 25 ft. 16/2 a 
: : 547 50 ft. 16/2 26/308) 

rfect connec- 

wreaes, insuring ‘pestect conye 3548 100 ft. 16/2 26/308) 

tion. Moisture-proof . . . strain- mA 

Equipped with suitable terminals and metal strain relief. U-L proof . . . Real GLUTTONS for Individually cartoned—Packed 20 

listed and approved for service at 250 volts. Individually pack PUNISHMENT! to Standard Shipping Packag 

aged in a carton that serves as o shipping container 


U-L Approved Sf replacement cord sets 


for Lamps, Radios, Small Appliances 


3-, 4-, 5- and 6-ft., type SR rubber covered range cable. Two 
#6 and one *8 conductors for 50 amp.—or two #8 and one #10 
conductors for 5 amp. service. CORNISH #500 molded-on rubber 


plug vulcanized to cable for long time water-repellent security. 


6-, 8- and 10-ft., 18/2 type SP-1 brown cord, with molded 


, ‘ on plastic plug. Appliance end stripped 34”, Hanked, with 
QUALITY -controlled = ; UL Green Cord Set label! applied 


wires that you KNOW 

will stand the gaff — 
: ti i in 6-, 10- and 20-ft., 18/2 type SV black cord, with molded-on 

rela) attrac ive sp plug. Appliance end jacket removed 2”; conductors stripped 

convenient lengths for fast and prof- 1”. Hanked, with UL Green Cord Set label applied 

itable over-the-counter-sales. 


for Vacuum Cleaners, Small! Tools, Mixers, etc. 


for Trouble Lights, Smal! Motors, Tools. etc. 


6-, 10- and 20-ft., 18/2 16/30 SJ black cord with molded-on 
Also Neoprene-jacketed cords plug at one end, Appliance end jacket removed 2”; conductors 


, SVO. $JO d $0) stripped 1”. Hanked, with UL Green Cord Set label applied. 
ypes , an 


resistant to oil, heat and light ALSO Replacement units for Electric lrons and other Home ond Office appliances 


CORNISH WIRE COMPANY, INC. 


Supphat your local 50 Church Street New York 7, N. Y. 


ADEQUATE WIRING BUREAU 


8 


@ATLANTA BOSTON BRIDGEPORT @CHARLOTTE @CHICAGO @CINCINNAT! CLEVELAND 
@DALLAS DENVER DETROIT KANSAS CITY @LOS ANGELES @MINNEAPOLIS @PHILADELPHIA 
PITTSBURGH @ROCHESTER @ST. LOUIS @SAN FRANCISCO @SEATILE 


@ Stock corried 


* 





THE SAME WIRE? 


IN LOOKS, YES. 
IN PERFORMANCE, NO. 










































































Feel the slicker finish on AnacondA TW — the easiest 
fishing wire today. It costs not a penny extra. 


Most building wire may look alike . . . but there can be a whale 
of a difference in the way two wires handle. 

Here’s why we suggest you give ANACONDA Type TW a try: 

It has a new “slipper” compound—applied just before packaging. 
It’s smoother. You can fish this wire faster. You don’t need pulling 
compounds, And no matter how long the wire has been around, 
the “slipper” doesn’t lose its slickness. It won't harm insulation. 
ANACONDA Type TW is the answer to many tough rewiring jobs. 
With its new slick finish, it fishes more easily through 

rusty, partially clogged conduits. 

A sample will convince you. Ask your Anaconda Sales Office 

or distributor. Anaconda Wire & Cable Company, 

25 Broadway, New York 4, N. Y. ¥4450 


the right cable for the job 


, - ae nA © 
FNACONDA — wire anv caste 
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“Here's why | buy my 
| buy my cable— at ANACONDA! 


“It simplifies ordering. It concentrates responsibility 


It speeds up shipments. 


“And it assures me of cable accessories that are designed, engineered, 


made and tested by power-cable specialists.” 


Yes, it will pay you to check your needs against Anaconda’s 


complete line, including: 


S 


: | 
ei” We 


Parts are fully interchangeable for greater adapt- Your cable-installation crews have everything they need for a specific 
ability, faster delivery, easier installation and joint. All the materials you need are always on the spot—never forgot- 
never left behind—assures neat, lasting job. 


lower costs. Anaconda supplies both gasket and ae 
PI g 


solder-sealed types . . . your stock problem is sim 
plified, too! 


F-3 has higher tensile strength, lower creep rate, 
greater bursting strength, and higher resistance 
to bending fatigue and vibration. Specify F-3 


Write for free Cable Accessories Catalog to Anaconda 
Wire & Cable Company, 25 Broadway, New York 4, N.Y. 


Lead Sleeve and be sure. rer. v.s. pat.on. saa Where cable accessories are made by cable experts 


September, 1954—ELECTRICAL WHOLESALING 





New Cutler-Hammer 9101 Switch 
joins a distinguished family 
of Small Motor Control Champions 


TWO-POLE SWITCH FULLY 
DISCONNECTS MOTOR AND 
EQUIPMENT FROM POWER 
= 
FAMOUS C-H EUTECTIC 
OVEKLOAD PROTECTION. 
FLIP TO “OFF” RESETS 
* 
SWITCH MECHANISM FITS 
IN ORDINARY HANDY BOX 
FOR FLUSH WALL MOUNTING 


* 

- 

w 4 
— 


if = 


a | 


cal HAMMER 


MOTOR CONTROL = 


—-ei—- 





ELECTRICAL INSTALLERS of the many de- 
vices for home, store or factory using motors up 
to 1 HP praise easy wiring of the new Cutler- 
Hammer 9101. 


MACHINERY BUILDERS hove been quick to 
adopt the new Cutler-Hommer 9101 for stand- 
ard original equipment . . . better protection plus 
speedier installation. 


AUTHORIZED DISTRIBUTORS everywhere 
proudly feature the new Cutler-Hammer 9101 
Motor Switch .. . offer two-pole and single-pole 
models from stock 


CUTLER-HAMMER MOTOR CONTROL 


CUTLER-HAMMER 9115 MANUAL 
STARTER—For dependable across- 
the-line starting and eutectic over- 
load protection of single phase and 
polyphase motors up to 2 HP 


CUTLER-HAMMER 9586 AUTO- 
MATIC STARTER—C-H 9586 Size O 
Automatic Starter permits economical 
and safe remote pushbutton control 
of motors up to 2 HP 


CUTLER-HAMMER 10017 PRES- 


CUTLER-HAMMER 9441 DRUM 
SWITCH—Choice of the men who 
want the best in a switch for revers 
ing or special control of machines in 
the home workshop 
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SURE SWITCH — Both manufacturers 
and installers of pumps and water 
supply units say this widely used 
pressure control switch is the finest. 


Cutler-Hammer, Inc., Milwaukee 1, Wis 


1954 





Efficiency, safety, dependability, long-lasting and 
cardinal 


trouble-free service are 


standardized @ switchboards. 


The reason is that they embody all the latest 
features in design and operation. 
Approved by the Underwriters’ Laboratories, 


virtues of 
side. 


economy 


urge him 


If you want to add to the efficiency, 
of your customer's plant 


to include a 


can be used singly or grouped. Removable end 
walls permit the addition of sections on either 


safety and 
operation, 
standardized (@# switch- 


new and modernized 


Inc., for label service, standardized @@ switch- 
boards are built of standardized pre-assembled 
units, incorporated in standardized enclosures. 

All switchboards are factory assembled and 
shipped ready for connection to main and branch 
circuit cables. Sections are so designed that they 


board in his plans for 
buildings 

For further information about these new power 
centers, Contact your nearest FA representative 
listed in Sweet's architectural and engineering 


file. 


THREE TYPES FROM WHICH TO CHOOSE 


® shutlbrak 


a safety type switchboard 
designed for frequent 
and heavy use. 


CAPACITIES: 

30 to 1200 amps®, 250 volts AC or 
DC and 600 volts AC 2, 3 and 4 
poles. Rotary type operating handles 
furnished on 30-200 amp. capacities. 
Straight handles on all others. 


Stark Adam Electric Co. 


BOX 357, MAIN P. 0. « ST. LOUIS 3, MO. 
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klampswitchfuz 
and snufare 


a combination disconnect switch 
and fuse device. 

CAPACITIES: 

(a) Klampswitchfuz, 30 to 600 amps., 


250 volts AC or DC, 2, 3 and 4 poles, 
single or double throw. 


€ Snufarc, 30 to 200 amps., 600 
volts AC 2, 3 and 4 poles. 


make rs 


bu sd nc 4 


f 


ay | 


SerTuie equi ment « satel ‘ 


circuit breaker 


a safety type switchboard 
with thermal-magnetic type 


circuit breakers. 


CAPACITIES: 

15 to 600 amps., 250 volts AC or 
DC and 600 volts AC, 2 and 3 poles 
used for 


(Air circuit breakers are 


larger capacities.) 


; 


paneclboara . vucil 


wiches 


load centers + Quikheter 





SPECIFY...pyLE-NATIONAL 


QUELARC PLUGS and RECEPTACLES in seventy-two foot plug board 
installed in the General Electric Company's Light Military Electronic 


Plant in Utica, New York. 


TRIPLOC* 


Interchangeable and Reversible 
Series 250 volts, D.C.; 460 volts, 
A.C.; 2 to 12-poles, 15 and 20 
amperes also multiple unit types 2 
to 48-poles, 60 and 15 ampere 
combination circuits. 


MIDGET TRIPLOC 


Interchangeable and Reversible 
Series 2,3 & 4-poles; 10 amperes, 
250 volts; 15 amperes, 125 volts. 


Ste2are jin=* 


for Hazardous Locations — De- 
layed Action Series 115 to 460 
volts; 2 and 3-pole; 15 & 30 
amperes. 


*Trade Mark Reg. U.S. Pat. Off. 


PLUGS AND 
RECEPTACLES 


For More Efficient Plant Operation 


DETACHABLE COMPONENTS On any equipment that must 
be disconnected for inspection, repair or replacement, plugs 
and receptacles quickly pay for themselves by saving man 
hours and shortening shut-down periods. Complicated multiple 
conductor connections are instantly and accurately broken and 
remade as polarization is not disturbed. 


PORTABLE EQUIPMENT Located throughout a plant at all 
potential operating points, receptacles for plugging in electrical 
tools and other portable equipment, contribute greatly to the 
flexibility and efficiency of plant operation. 


PLUG-IN BOARDS On power distribution panels and porta- 
ble generators, plugs and receptacles provide a quick efficient 
means of selecting and routing electrical circuits to meet the spe- 
cial and varying requirements of testing and research operations. 


QUELARC’ 


Circuit Breaking Series 
250 volts, D.C., 

600 volts, A.C.; 

2, 3 & 4-poles; 

20 to 200 amperes 


Rugged insulation, positive polarization and grounding circuit provisions, meet 
strict safety requirements. Listed by Underwriters’ Laboratories, Inc. Sold na- 
tionally through authorized electrical distributors. Write for descriptive bulletins. 


THE PYLE-NATIONAL COMPANY 


1352 North Kostner Avenue, Chicago 51, Illinois 


Branch Offices and Agents in Principal Cities of the U.S. and Canada * Canadian Agent: The Holden Co., Ltd., Montreal SINCE 1897 
Export Department: International Rail Supply Co., 30 Church Street, New York 


CONDUIT FITTINGS * LIGHTING FIXTURES * FLOODLIGHTS * GYRALITES * MULTI-VENT AIR DISTRIBUTION 


24 
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Business Index: NATIONAL PICTURE 





1947-49=100% 
300 ——Full-Line Wholesalers 


INDEX (above) 
June 1953 June 1952 
139 129 
151 135 


June 1954 
134 
133 


May 1954 
114 
139 


Sales 
inventories 
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May 1954 
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INDEX (above) 
June 1953 June 1952 
127 121 
159 136 


June 1954 
107 
136 


May 1954 
98 
148 


Sales 
inventories 
SOURCE: 


months of 1954 from six months of 1953 
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% CHANGE 
1954 from 1953 


12 


June 195] 
89 
204 


Bureau of the Census. July-August projection is by this publication. Per cent change in sales is six 





Business Index: REGIONAL ANALYSIS 





ELECTRICAL GOODS WHOLESALERS Sales Inventories 


(% Change) (% Change) 


JUNE 1954 From 1954 From From 


June From May June 
1953 1953 1954 1953 


NEW ENGLAND 





Full-line J 3 10 
0 


Appliances and specialties. . t 7 18 


Wiring supplies and 


construction materials 


MIDDLE ATLANTIC 





Full-line 
Wiring supplies and 
construction materials 


Appliances and specialties 


EAST NORTH CENTRAL 





Full-line 
Wiring supplies and 
construction materials 


Appliances and specia'ties 


WEST NORTH CENTRAL 





Full-line 
Wiring supplies and 
construction materials 


Appliances and specia'ties 


SOUTH ATLANTIC 





Full-line 
Wiring supplies and 
construction materials 


Appliances and specia'ties 


EAST SOUTH CENTRAL 





Full-line 
Wiring supplies and 
construction materiais 


Appliances and specialties 


WEST SOUTH CENTRAL 





Full-line 
Wiring supplies and 
construction materials 


Appliances and specialties 


MOUNTAIN 





Full-line 
Wiring supplies and 
construction materials 


Appliances and specialties 


PACIFIC 





Full-line | 2\ 
Wiring supplies and | | 1 9 3 15 
construction materials 


Appliances and specialties 1 7 Il 


*6 months 1954 from 6 months 1953 Source: Bureau of the Census 
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Peak-season promotion means greater bulb volume for you 


ULBSNATCHERS beware! This 
October, General Electric’s going 
all-out to end the menace of people who 
empty one lamp socket to fill another. 


Television, magazine ads, display ma- 
terial . . . they’re all working to get folks 
to buy plenty of G-E bulbs so bulbsnatch- 
ers won’t have a chance. 


It’s your customers’ opportunity to 
see bulb sales soar. Yours, too! So, talk 
up the G-E bulbsnatcher promotion on 
your calls. 


Urge retailers to put up extra G-E 
bulb displays featuring bulbsnatcher 
display material. And be sure they have 
plenty of fast-selling G-E 4-lamp cartons 
on hand! Start taking orders today. 
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JANE FROMAN 
TV SHOW 


LIFE 
Oct. 11 
SATURDAY 
EVENING POST 


Oct. 2 











GENERAL @@ ELECTRIC 


27 








entrance to ground 


ALL THREE 


engineered for easy selling 


... packed with user advantages to 
bring you repeat orders: 


DUAL-GRIP ENTRANCE HEADS 


Built-in connector clamp saves contractors 

time and money. No special fittings needed 

for EMT ...no threads to cut on rigid 

conduit. Complete range of sizes: 4”, 34” 
i“ ‘ut ” oj” 

b”, 134°, 136", 2”. 


NEW ENTRANCE ELBOWS 

... With the same built-in quality that has made 
Weaver heads and ground clamps profitable items 
for wholesalers. Now you can sell a complete 
Weaver Service Entrance Line! 


SURE-SAFETY GROUND CLAMPS 
The only complete line of bronze clamps 

for 144” to 4” pipe. Swinging tops for 
quick installation. 

STOCK YOUR SHELVES WITH SALES 

.. sell the complete Weaver Service Entrance 
Line—the head, the elbow, the ground clamp. 


ys AW3aM 


Samples are available for demonstration. 
No charge, of course. Write today... and 
specify exact items desired. 


J.A. WEAVER 


CEntral 1- 0881 
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Wholesale Price Index for 62 Electrical Products 





Product (1947-49—100) July 1954 June 1954 July 1953 


Copper Wire, bare. Unit: pound 132.8 132.8 132.8 
Building Wire, type R. Unit: M feet 89.3 82.9 136.4 
Non-metallic Sheathed Cable. Unit: M feet 78.4 70.1 125.9 
Varnished Cambric Cable. Unit: M feet 143.9 145.4 147.0 
Flexible Cord, type SJ. Unit. M feet 113.4 113.4 131.8 


Lighting Panelboard, fuse type. Unit: each 115.4 115.4 111.8 
Lighting Panelboard, circuit breaker type. Unit: each 122.4 122.4 119.7 
Safety Switch, 2 Pole, type A, 250 volts. Unit: each 145.7 145.7 134.8 
Safety Switch, 3 Pole, type C, 575 volts. Unit: each 140.2 140.2 134.4 
Air circuit breaker, 250 volts. Unit: each 142.3 142.3 142.2 
Power Panel, fuse type, 250 volts. Unit: each 120.3 120.3 135.2 
Power Panel, circuit breaker type. Unit: each 126.8 126.8 122.7 
Motor Control, a.c., 25-30 hp., 400-440 volts, combination starting switch. Unit: each 145.6 145.6 133.1 
Motor Control, a.c., 25-30 hp., 220 volts. Unit: each 137.4 137.4 131.4 
Motor Control, a.c., 50 hp., 440 volts. Unit: each 146.5 146.5 126.9 
Motor Control, a.c., 75 hp., 440 volts. Unit: each 138.1 138.1 131.8 
Motor Control, d.c., 10 hp., 239 volts. Unit: each 153.2 153.2 138.5 
Renewable Cartridge Fuse, 250 volts. Unit: each 110.4 110.4 110.4 
Non-renewable Cartridge Fuse, 600 volts. Unit: each 115.6 115.6 115.6 
Plug Fuses, 125 volts, non-renewable. Unit: each 101.1 101.1 101.1 


Motor, d.c., 1/6 hp., 115 volts. Unit: each 141.4 141.4 141.4 
Motor, a.c., 1/4 hp., 110-115 volts. Unit: each 112.7 112.7 11.8 
Motor, a.c., 1/2 hp., 220-440 volts. Unit: each 111.4 111.4 21.1 
Motor, a.c., polyphase, induction, 3 hp., open sleeve bearing. Unit: each 122.7 122.7 122.7 
Motor, a.c., polyphase, induction, 3 hp., ball bearing. Unit: each 129.6 129.6 129.6 
Motor, a.c., polyphase, induction, 10 hp., open sleeve bearing. Unit: each ers 129.1 129.1 129.1 
Motor, a.c., polyphase, induction, 10 hp., ball bearing. Unit: each 135.0 135.0 135.0 
Motor, d.c., 5 hp. Unit: each 140.1 140.1 140.1 


Fan, under 12 inches. Unit: each 110.4 110.4 108.7 
Fan, propeller type, 24-30 in. wheel diameter, direct connected. Unit: each 143.6 143.6 135.0 


Drill, production line, 1/4 in. Unit: each 112.0 112.0 112.0 
Drill, production line, 1/2 in. Unit: each 107.0 107.0 107.0 
Saw, producton line, 6-8 in. Unit: each 103.2 103.2 103.7 
Pliers, 6-in., long nose. Unit: each 164.1 164.1 156.3 


Lamp, 60-watt, 110, 115, 120 and 125 volts. Inside frosted. Unit: each 136.9 136.9 136.9 


Distribution Transformer, 15 kva. Unit: each 130.5 130.5 130.5 
Distribution Transformer, 45-50 kva. Unit: each 125.5 125.5 125.5 
Dry Type Transformer, 15 kva. Unit: each 122.8 122.8 122.8 


Dry Cell Battery, flashlight, type D. Unit: each 149.3 149.3 124.4 
Dry Cell Battery, portable radio ''B" pack 67 1/2 volts. Unit: each 115.1 115.1 104.4 
Dry Cell Battery, general purpose. No. 6 type | 1/2 volts. Unit: each 140.1 140.1 140.1 


Voltmeter, portable type, 3 |/2-6 |/2 inches. 0-300 volts. Unit: each 156.3 156.3 142.5 
Ammeter, portable type, 3-6 1/2 inches. Unit: each 151.3 151.3 133.6 
Watt-meter, for instrument transformer, 110-150 volts. Urit: each 138.1 138.1 126.9 


Toaster, automatic, 'pop-up.'’ Unit: each 108.2 108.0 104.1 
lron, under 4 pounds. Unit: each 107.1 108.7 102.7 


Cooking range, standard size. Unit: each 103.8 103.8 100.7 
Washing Machine, nonautomatic, wringer type. Unit: each 106.2 106.2 107.0 
Washing Machine, automatic. Unit: each 102.5 102.5 105.0 
lroner, table model. Unit: each 115.5 115.5 117.3 
lroner, portable model. Unit: each 102.0 102.0 100.5 
Vacuum Cleaner, upright. Unit: each 108.0 108.0 107.1 
Vacuum Cleaner, tank. Unit: each 108.9 108.9 111.8 
Refrigerator, capacity 7.4-9.4 cubic feet and over. Unit: each 106.4 106.4 105.2 
Home Freezer Chest, 7-12.4 cubic feet. Unit: each 106.9 106.9 109.7 
Water Heater, 52 gallon storage tank, 230 volt a.c. Unit: each 107.2 107.2 112.2 


Radio, table model. Unit: each 88.2 88.2 90.9 
Radio, console model, radio-phonograph combination. Unit: each 97.8 97.8 97.6 
Radio, portable model. Unit: each 93.0 93.0 95.0 
Television, console model. Unit: each 69.4 69.4 73.8 
Radio-television-phonograph combination. Unit: each 71.0 71.0 74.4 
Television, table model. Unit: each 73.9 74.9 76.2 
Source: Bureau of Labor Statistics 
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YOU CARRY A FAR OMALLER STOCK WITH Stab-lok 


save shelf room...save money 


FEDERAL NOARK’S® combination flush-surface en- 
closures enable you to fill all orders for modern circuit 
protection devices from about half the stock that’s usually 
required. This means a smaller investment on your part, 
and real savings of shelf room and handling time. Better 
yet, Stab-lok brings you fastest turnover...more Stab- 
loks are being installed today than all other circuit 
breakers combined. 

But look at the rest of Stab-lok’s exclusive sales ad- 
vantages: 
Millions-proved —Stab-lok is the only circuit breaker 
on the market today whose dependability has been 
proved in millions of homes and on thousands of com- 
mercial and industrial installations. 


@ 


Main Office 


The most flexible system —Stab-lok easily meets every 
specification for circuit breaker protection. You never 
lose sales because of special applications. 

Investment protected —the improvements made in the 
Stab-lok line, never render obsolete the devices already 
in your stock. 

Advertising and other sales aids — Stab-lok sales are con- 
tinually boosted with the biggest volume of advertising, 
booklets, folders and other sales helps put behind a cir- 
cuit breaker. 

Get in the swim...sell Stab-lok, the line that brings 
you extra profit without extra sales effort. And write 
today for the Magic “E” booklet that gives all the latest 
Stab-lok facts. 


FEDERAL PACIFIC ELECTRIC CO. 


FORMERLY— FEDERAL ELECTRIC PRODUCTS COMPANY AND PACIFIC ELECTRIC MANUFACTURING CORP 
5O PARIS STREET, NEWARK 1, N. J 


Federal Pacific products: Stab-lok Circuit Breakers, Motor Controls, Safety Switches, Service Equipment, Industrial Circuit Breakers, Panelboards, 
Switchboards, Control Centers, Bus Duct, High voltage circuit breakers and power switches % Sales offices in principal cities. 
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TIMES and TRENDS 





...... Wed Still Be Using Oil Lamps 


If Edison and his associates had progressed with 
their experiments 75 years ago at the same pace 
that the wholesaler has moved ahead in lighting 
sales during the past three years—we'd still be using 
oil lamps. 

That seems to be a rather harsh statement in view 
of the fact that lighting was the “King of the Castle” 
among all products in most wholesale supply estab- 
lishments just a few years ago. 

Alas, the King has fallen and now is reduced to 
scrubbing floors in some castles. Indeed, in more 
than one place, he has disappeared altogether. 

We have not seen any recent statistics on the 
wholesaler’s percentage of total sales accounted for 
by lighting. Not too many years ago as much as 
25 per cent of the annual volume was made in 
lighting sales. Lighting equipment was the major 
product in the wholesale warehouse and could be 
depended upon to produce a steady volume of sales 
for many related items: wire, conduit, boxes, 
switches, etc. 

Three years ago the percentage of sales of light- 
ing equipment fell to its lowest point—probably 
accounting for less than 13 per cent of total sales. 
At that time the number of manufacturers and as- 
semblers of lighting fixtures were at a peak and 
new methods of promoting and selling lighting 
were being attempted. 

Both firms and sales pograms have been through 
a shake out period. The weak and unqualified have 
failed to make the grade. 

Lighting volume has risen slightly in the whole- 
sale firm during the past few years but it has not 
come even close to reaching the potential sales vol- 
ume existing today in America. 

We believe the supply wholesaler has a keen 
appreciation of his ability, his capacity and his 
knowledge in the distribution of lighting equip- 


September, 1954—ELECTRICAL WHOLESALING 


ment. This has been a major market and product 
tor the average wholesaler tor many years. He has 
invested his capital to provide show rooms, train 
ing programs, lighting specialists and even special 
presentations. 

If lighting volume is slipping, it’s not due to lack 
of interest at the wholesale level 

Is it because the market for lighting equipment 
is shrinking? No, the answer is not there becaus« 
the construction market has continued to boom 
while other segments of our economy were “read 
justing.’ More and more construction dollars are 
being placed in the industrial, school, hospital and 


commercial fields. 

Maybe the wholesaler has let his lighting volume 
drop because the profit isn’t satisfactory. Now, we're 
getting closer to it. The wholesaler is well aware 
of the fact that his lighting business must carry its 
share of the operating cost and earn its part of a 
fair profit for the firm. 

There’s a big job to be done in relighting 
America. It will get underway sooner and experi 
ence more success if the wholesaler can work with 
his suppliers (rather than against them) to make 
the effort a profitable one for everyone including 
the customer. 

Just as a lighting sale often requires a coordinated 
effort by wholesaler, contractor and utility repre- 
sentative, the solution of the profit problem will 
require cooperation by manufacturers and whole 
salers. A little more recognition of what each can 
do in building lighting volume would be a good 


plac e to Start 


The Red Feather on the cover serves to remind 
you that the annual United Fund raising appeal 


starts next month 


a oe 


EDITOR 
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CROUSE-HINDS Type EPC 


MOTOR STARTER and CIRCUIT BREAKER 


Luolosion-Yroo CONDULETS® 


are compact/ 


Little space required for a big installation 


Crouse-Hinds exclusive vertical cylindrical design conserves horizontal space that 
is always at a premium, speeds up installing and wiring, and saves money On the 
construction of steel mounting racks 


Lo Explosion-proof, dust-tight, and weather-resistant (raint 
& Light-weight cast aluminum for easy installation and n 
. red. Save time and rn ne 
e Flame-tight threaded joints thr shout 
Crouse-Hind Covers are taper-threaded with 
and bushings are thread-in-thread constructior 
Seven conduit entrances rive you the choice of eithe 
“U” at either top or bottom, “T”, or “L” at either 
tallation. Large central body for easy wiring 
‘ Built-in push button stations and built-in selector switch are availabl 
e EPC Combination ’ . ; ° 
bad Starter Condulet Versatile. Wide selection of well known controls. Starter sizes t >. Circuit breakers 
with Broken-Away Covers 50 to 600-Amp. frame siz 
Showing Interior Starter : ae ; é : : , 
and Circuit Breaker Assembly The Crouse-Hinds Type EPC advantages all add up to lower installed cost and lower mainte- 
nance cost. 


a *CONDULETS 
ee. Te \ are made only by 


he CROUSE-HINDS COMPANY — 


\ “ay | eee E phan asl wit a 
\ Oe eee, SIDCIT REPRESENTATIVES Albony h wn -- Sublaniae cr fone" Ehaanooga © Co T. 
CONDULETS: TRAFFIC SIGNALS: AIRPORT LIGHTING - FLOODLIGHTS 
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What's Happening 


Washington, D. C. 


September 2, 1954 in Washington 





Manufacturers Must Tell Retailers of Co-op Ad Deals—The Federal Trade 
Commission has come up with another Robinson-Patman Act decision that has 
broad significance because of the trend to cooperative local newspaper adver- 
tising, for which manufacturers and retailers share costs. 


FTC ruled that under Section 2(D) of the act a seller who grants advertising 
allowances to some of his customers must inform competing customers of the 
terms on which they may also receive them. The law makes it illegal for a seller 
to make such credits or payments for services by customers unless they are “avail- 
able on proportionately equal terms” to all competitors. 


The ruling held that not informing one retailer about the terms or to 
otherwise offer them to one retailer while granting payments for services to a 
rival retailer amounts to concealment, and the law is violated. 


FHA To Be Strict on Electrical Equipment Loans—Federal Housing Admin- 
istration will be strict on the kinds of electrical equipment eligible for home 
improvement loans—either Title 1 loans or the new open-end mortgage loans— 
they'll guarantee under the new law passed by Congress. 


By and large, the same appliances will be eligible under about the same con- 
ditions that have been in effect on home improvement loans during the past 
few years. That’s the effect of instructions to FHA field offices on open-end loans 
and the effect of new instructions due about October 1 designed to tighten up 
on the much-criticized lending under Title 1. 


For open-end mortgages, FHA will insure loans only for expenditures 
which would “substantially protect or improve the basic livability or utility 
of the property.” 


In the opinion of agency spokesmen, that requirement bars equipment and 
appliances of the portable, detachable or plug-in type, not permanently at- 
tached to the structure. The Senate committee confirmed this distinction, FHA 
says. Hence, under the rules, insured loans can be used to cover the cost only of 
these items that become permanent additions to the realty. 


These are the same sort of requirements applied for years to electrical 
equipment and appliances under Title 1 loans. Congress tightened Title 1 
requirements in some respects as a protection to home owners. New regulations 
spelling out the changes will become effective October 1. 


There won’t be any changes on items eligible for coverage under Title 1 
loans. But FHA has specifically ruled out 27 questionable items, including 
fire alarms and fire detecting devices, burglar alarms, and television antennas. 
Things of this kind will continue on the ineligible list. 


Anything that retains its identity as a chattel—to quote an FHA official— 
is not eligible under Title 1. That rule bars units such as refrigerators and 
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ranges, even when they are part of a package kitchen. But a garbage disposal 
unit that becomes part of the plumbing or a dishwasher built into the sink can 
be considered permanent additions to the property and thus become eligible. 
The same distinction applies to built-in central air conditioning systems as 
compared with window-type room conditioners. 


Those rules are not going to be relaxed October 1. They might be made 
even more specific. 


Military Housing Construction Given Boost—Congress has appropriated 
$75-million for housing military personnel to be spent between now and next 
summer. Contracts for architect-engineer services and for the construction it- 
self will be awarded by contracting officers in the areas in which the housing is 
to be built. For Air Force and Army projects, contractor will be Army engi- 
neer’s district engineer; for Navy, contracts will be let by Public Works Office 
of the Naval district. Projects are being selected from a list Congress author- 
ized in a separate piece of legislation. Department of Defense is drawing up 
basic housing standards that will govern equipment to be installed, and the like. 
Similar standards have been drawn up for non-housing construction covering 
such things as air conditioning permitted in hospitals and medical facilities. 


New Tax Rules Tell How To Get Tax Savings from New Law—Internal 
Revenue Service is now at work on the rules that tell you how to take advan- 
tage of the huge tax revision bill Congress passed this year. Tentative rules are 
being published in the Federal Register to give interested people a chance to 
study them and, if they choose, appear at hearings to be held on each of about 
60 individual regulations. Final regulations will be issued next, and then you 
can write in and find out—if you have a question—just how they apply to any 
particular situation you may have. 


If you want to keep track of the new regulations as they come out, you 
can subscribe to “The Bulletin of the Internal Revenue Service,” Superintendent 
of Documents, Washington 25, D.C. Price: $4.50 per year. 


REA To Push Appliance Sales—Rural Electrification Administration is spark- 
ing a nation-wide campaign to boost on-the-farm use of electricity. 


Starting late this month, REA officials, private utilities’ experts and elec- 
trical equipment manufacturers will talk with state delegates in a series of 
regional meetings aimed at launching state-wide studies of use of electricity 
on farms. Object is to get farm equipment dealers, electric companies and rural 
electric co-ops to work together to boost farm electricity use. 


Despite rising use of electricity on farms, some rural co-ops need more 
per capita business if they are to repay REA loans and stay out of the red. 
If REA can get its campaign into high gear, wholesalers may have a few extra 
“salesmen” on the road doing the spadework for future equipment sales. 


New Report on Home Improvement Market—Watch for Commerce De- 
partment report this month on expenditures by home owners for housing repairs 
and improvements. It’s based on a Census Bureau survey made in June—the 
first of its kind ever conducted—of over 15,000 families in 230 communities. 


Here’s what you'll find in the report: (1) a breakdown on house repair 
expenses since January 1, (2) materials and tools purchased, and kinds of 
repairs and improvements—not performed by the home owner himself. 


Figures on home repair and improvement expenditures have not been 
available before in Commerce Department construction statistics. 
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PUT THEM ALL ON ONE ORDER 
from |BLACKHAWK 


Complete fittings -- accessories and specialties for the electrician 


FITTINGS 


caps, connectors, 
straps, heads for 


cable and conduit. 


Service Entrance Cable Heads 
Cast Aluminum body — heavy 
steel cable clamp — large 


key hole. 


“Universal” 90° Angle Box 
Connector — clamp conforms 
to round or oval cables. 8 
sizes available. 


S 


Service Entrance Cable Water- 
tite Connectors. Smooth, non- 
rusting — 7 sizes. 


45° Angle Connector. Made of 


quality aluminum alloy for 
round or oval cables. 3 sizes. 


Snap Connector. New,  self- 
tightening connector that saves 
time and trouble. 


Snap Strap for rigid conduit. 
Famous Blackhawk time-saver 
made of heavy gauge steel. 


SIZes 








ACCESSORIES 


hangers, clamps, 
box supports 


and brackets 


Conduit Hangers. Carriage 
bolt locks tighten with one 
tool. 8 sizes available. 


Adjustable Bar Hanger. Fast- 
est, neatest, thriftiest way to 
hang all ceiling light fixtures 


Beam Clamps. Heavy gauge 
pressed steel-plated Complete 


with case hardened set screw 








WIREHOLDERS 


quality materials 


used throughout 


Steel Clad Wireholders. Heavy 
steel base and _ supporting 
strap. Parts hot dip galvanized. 


Square Shoulder Steel Clad. 
Shoulder swaged to harness 
Heavy gauge steel yoke, solid 
steel pin. 





| 


Small Wireholder. Leaded-in 


ty} wi dgurabk lazed brown 





TOOLS 


screw drivers, chisels, 
driver bits, nail 


sets, punches 


Screw Drivers. Complete selec- 
tion of drivers with tough 
plastic handles. 




















q 


Wood Chisel Kit. Handy 
packet contains 4 popular 
sizes. Any size available singly 


| 


Punches. Center, Pin, Prick, 
Solid, Long Taper punches 
available in kits or singly. 








SPECIALTIES 
Yard Lights — 
Mirror Brackets — 


Fish Tape — Screws 


PL US —Ground Clamps, Sill Plates, Sharp Point 
Staples, Locknuts and Bushings, Pole Ground Assem- 
blies, Service Entrance Mast and Fittings. 


‘eee 


Yardlights. Full line of sturdy 
yard lights. Available in 12 
and 14-in. diameters. 








an 


Machine Screws and Nuts 
Wide selection of slotted head 
plain or plated screws. 11 
nut sizes. 





<a 


Steel and Brass Wood Screws. 
Steel screws plain, blued or 
plated. Brass screws from 4 


to 3! 


Immediate delivery from adequate stocks to electrical 
wholesalers only. Write today for Blackhaw k’s complete 


catalog of electrical fittings, and specialties. 


Tockhawk™ BLACKHAWK INDUSTRIES opvsvoue, iowa 


o7 [adustries 
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Specify B-I for quality fittings, built to save you time 





NEW 


LUXTROL 


LIGHT CONTROL 


» 
~—N 


easy to install as an 
ordinary wall switch! 


Imagine a home light control that gives 
at the touch of a dial any level of light 
from complete darkness to full bright- 
ness! 

That’s exactly what you’ve got in the new 
LUXTROL Light Control! A completely 


new concept in home illumination! 


Yet LUXTROL is as easy to install as an ordinary wall-switch. Which means 


just one thing — LUXTROL will soon be one of your biggest turnover items! 


Especially since we’re now promoting it in top-flight magazines to home- 


owners and architects, builders and electrical contractors. 


There’s an attractive markup on LUXTROL and it will give you absolutely 


no handling problems (it’s a compact, self-contained unit). 


So make a date now for a personal demonstration. Just get in touch with 
your nearest Superior Electric sales office — write us for the address. 


For full technical data on LUXTROL Light Control, write 
your name and address on a corner of this page, 
tear off and mail to The Superior Electric Company, 
19094 Demers Avenue, Bristol, Connecticut. 
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be ic meeting ot 


the Lake Michigan Clu 
French lick, Ente te Gate e April isth and vorlte2e 


From September 1929 


To September 1954 











25 Years of Fellowship 


HIS month marks the Twenty-Fifth anniver- 
sary of the Lake Michigan Club—an event 
that merits special attention from the electrical 

industry. 

Born at the beginning of the darkest period 
this 


unique electrical organization has withstood the 


yet experienced by American business, 
strain of many pronounced shifts in the eco- 
nomic scene. 

There are two outstanding reasons for the 
success of the Lake Michigan Club. First, it built 
its foundation on the solid footing of friendship. 
Once a year, regularly, the competitive goals are 
forgotten briefly and good fellowship prevails 
at each meeting. 

Secondly, the Club was fortunate to have the 
and devoted attention of 


interest, enthusiasm 


the late A. J. McGivern as permanent secretary 

“Mac” believed that the Lake Michigan Club 
made an important contribution to the develop 
ment of a great industry because it provided a 
meeting place where those engaged in manufac 
turing and distributing electrical products could 
Mac 


point with great pride to the number of leaders 


get to know each other better used to 
occupying prominent positions in industry today 


who have been members of the Lake Michigan 
Club. 

ELECTRICAL WHOLESALING is proud to 
extend its congratulations to the Lake Michigan 
Club on the occasion of its Twenty-Fifth 
We 
founder of this magazine, 


anni 


versary. are proud to note also that the 


Howard Ehrlich, was 


chairman of the first advisory committee. 


Turn the page to see why this Midwestern club is so successful 
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Winners of the Dubsky-McCaffery Trophy 


1936—R. E. Jacobs 1948—F. R. Eiseman, Jr. 
1937—G. W. Butler 1949-—F. F. Johnson 
1938—J. A. Webb 1950—F. E. McLaughlin 
1939—A. R. Warner 1951—Bert Holub 
1940—H. N. Otis 1952—B. G. Tonquest 
1941—A. J. McGivern 1953—Clayton Stephans 


program 


Progra™ 


1948—Winner of trophy held by the late Dave Dobkin, Dob- 
kin Electrical Supply, Chicago, was Fred R. Eiseman, Jr. (r) 
Revere Electric Supply. Approving win was Fred R. Eiseman, Sr 





O by-laws, no dues, no minutes. 
The Lake Michigan Club, the 
ietinnes peoseeas Midwestern organization for elec- 

PR ti SO HURSDAY, SEPTEMBER 16, 1954 trical manufacturers and wholesalers— 
heck-in before § o'clock and others with an electrical interest— 

has none of these things. It has had a 

good deal of success not having them, 

too, for at Nippersink Manor, in Wis- 
consin, site of this year’s annual con- 
vention on Sept. 14-16, the club gath- 
ers again—this time for its Silver 
Anniversary. Twenty-five years and 


SEPTEMBER 15, 1954 


9:00 AL 


still as solvent as ever. 

The only by-law it stresses is that 
each year you take a couple of days off 
from business and, with friends and as- 
sociates in your area, meet at some 
pleasant, out-of-the-way spot — sur- 
rounded by an 18-hole golf course— 
for a combination business and pleas- 
ure convention. The only dues it 
charges is a six-dollar registration fee 
at each annual meeting. The only min- 
utes taken at the convention are those 
minutes it takes you to get from the 
meeting hall to the golf course each 
day for the annual golf tournament. 
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1953—Golf tournament winner Clayton Stephans, 


Sylvania Electric, St 


Louis, is awarded trophy by golf committee chairman Bill Johnson as Lake 


Michigan Club chairman Fred R 


“Bud” Eiseman, Jr., 


witnesses ceremony 


é 


1952—With a gross score of 67, 8. G. Tonquest, LaSalle Electric Supply, 


LaSalle, 


(left) P. Simons 


as Joe Simons, | 


e A Happy Tonic—This happy com- 
bination of business and pleasure—each 
in its own place—is the tonic that 
keeps the Lake Michigan Club robust 
The attendance figures tell the story 
In 1929 there were about 50 men at 
the two-day meeting. In 1953 there 
were more than 325, with 1954's at- 
tendance expected to equal or surpass 
that mark. 

This year’s meeting is organized on 
about the lines as that of the 
first year’s meeting. Following the long 
tradition of the Lake Michigan Club, 
it will feature a list of subjects in- 


same 


teresting to the electrical industry and 
discussed by the best minds available 
In looking over both programs, it is 
interesting to note the similarity of 
subjects of both meetings. It shows 
that the subjects of timely interest in 
1929 are still the hot subjects of a 
quarter century later. 

On conduit, for instance. In 1929, 
a subject for discussion at the first Lake 
Michigan Club meeting was, “What 
can we do to obtain more profit in 


Ill., was awarded the trophy by the late A. J 


& Co 


McGivern 


smilingly 


**Mac”’ 


(center) looks on 


cable?” 


feature 


armored 
will 


and 
meeting 


wire, conduit 
This year’s 
another talk on conduit entitled, “The 
Conduit and Steel Industry 
Then on _ lighting. 
years ago Light’s Golden Jubilee inter 
national broadcast by radio was the 
talk of the meeting. This year, 25 
meetings later, Light’s Diamond Jubi- 
lee television plans take the spotlight 
Or on merchandising. There was a 
talk on the influence of retail chain 


Twenty-five 


stores on wholesale distribution at the 
‘29 convention. This year there's a 
talk on training 
apparatus distributors. 
@ Something New—Sort of makes 
you feel like there’s hardly anything 
new under the sun. This 
year’s meeting will entertain a speaker 


sales programs for 


But there is 


on a subject that would have been 
most premature at the 1929 conven- 
tion. The subject: “Application of 
Atomic Energy to Power Production 

The speeches back in the early days 
of the Lake Michigan Club may have 
attracted attention, even though their 
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authors, for the time being at least, 
remained somewhat obscured. Bur, as 
the late A. J. “Mac” McGivern, the 
Club's Secretary, used to say, “Just see 
what the Lake Michigan escalator did 
for them later.” Let’s see. 

“The for 1930 


featured a young lawyer who was in 


program the year 
the legal department of the General 
Electric Co is Phil Reed 
That's the same Phillip Reed who is 


ot the 


His name 


now chairman board, General 
Electric Co 

‘A young man who was then in the 
appliance department of the same com 
pany attended the meeting with Phil 
Perhaps you have heard of him, too 
His name is Ralph Cordiner, the same 
man who is now president, General 
Electric Co 
This year's 


Nippersink 


@ Change in Location 
meeting, being held in 
Manor, is a striking departure from the 
held in 
Lick is 
—and succeeding 
held. The Chicago 
manufacturers 


locale of 
French Lick, 


previous meerings 
Ind At 


first 


French 
where the 


meetings were 
, 


wholesalers and had 
always met with the members of the 
Valley 
Springs, Mo., for some years prior to 
1929. ie 
Missouri 


group so they decided to band together 


Missouri Club at Excelsior 


was a long trip out to 


every year tor the Chicago 
and, in 1929, went to French Lick for 
The Lake 
Michigan Club became a 


the first meeting name 
natural 
Now, 25 years later—during which 
time the club missed only two meet- 
ings during the war when restrictions 
on passenger railroad traffic and gas 
rationing made such meetings impos 
Lake Michigan Club 
made another change in scenery, and 


About 


sible—the has 
for the same reason as before 
55 per cent of the attendance is from 
Chicago and the trip to French Lick 
was a long one each year. This year 
people from Chicago can drive up to 
Nippersink in an hour and a half 

But Lick or at 
Nippersink, the format of the Lake 
Michigan Club 


Business meetings in the morn 


whether at French 


will still remain the 
same 
ing, golf in the afternoon, social activi 
golf tournament 


dufter 


ties for the ladies 


prizes for the men amateur 
and pro have an equal chance of win 
Dubsky McCaftery Golf 

A lot gets 
But 


things done in an uncomplicated way 


ning the 


Trophy, awarded annually 


done in just two days getting 


is one of the traits of a club that has 


no by-laws, no dues, no minutes—just 


plenty of friendly members 





This is the story of an electrical wholesaler's salesman 


who thought he knew all about selling and entertaining 


and drinking—until his drinking became more important 


than his selling and his future was in jeopardy. He'd be 


a nobody today if it weren't for a patient and a really 


understanding boss who realized his sickness and helped 


him back to sobriety. This is his story . . . 


My Kind of Selling 
early Ruined Me 


As To'd to Thomas F. Preston 


alcoholic for 
remember—if I 


WAS an 
than I'd 


more years 
care to 
ould remember with clarity all the 
incidents and details of my life during 
those frequent sojourns into imtoxica 
tron 
W orse yet, 
a top electrical distributing 


| was employed at the 
time by 
firm, holding down the responsible po- 
sition of salesman—a seller of prod- 
ucts and services who was frequently 
in a “hung-over” condition. It was a 
period in my life dedicated to only one 
cause—selling through drinking. Iron 
ically enough, my valued position as a 


salesman—and a pretty good one, at 


that—had much to do with the birth 
of my drinking habits 

It started inauspiciously enough 
around the beginning of the 1930's 
when I began what was later to be a 
careening career in the electrical whole- 
saling industry. I had an ardent desire 
to be a salesman, to Ret out on the 
road, away from a desk and a chair, 
where my time would be my own and 
my future would depend solely on my 
initiative and personality. 

In 1931 I got the chance to “dis- 
that initiative and personality. I 
young eager and, unfortu- 
nately, had some pretty set ideas on 
what I thought constituted the makeup 


of a successful salesman. I had it fig 


play 


was and 


40 


ured out that he must be always ready 
to tell a good story, the more off-color 
the better. He must be ready to buy a 
drink at the drop of a hat, be a hail- 
fellow-well-met, be able to party with 
customers all night—and then sell 
a bill of goods the next day 

The trouble was, I was moderately 
successful at this approach to selling 
and for a few years did a good job of 
selling. Gradually, though, the drinking 
part of the selling became more im- 
portant than the sale itself. It wasn't 
long before my reputation as a hard 
drinker began to grow 

Customers’ hated to see me 
calling on their husbands for a night 
out “on the expense account,” and even 
exerted their efforts toward shifting 
the business to another salesman “who 
wasn't so fond of the drink.” Some 
customers themselves even swore off 
me by convincing themselves that | 


Wives 


not the bottle or the carousing, was 
the root of all their chronic hangover 
effects. 

It wasn’t long before my company 
began to catch on to my drinking hab- 
its by the tell-tale traces of the Mon- 
day morning hangovers and the sub- 
standard work. Adding up the two they 
came out with the obvious answer that 
“our one-time hot-shot salesman is 
slipping.” It was time for a quick re- 


appraisal of my contribution to the 


health of the company 
After being with the company about 
nine years—and with a good sales 


record—I was called into the old 
man’s office one day and told that, be- 
cause of territory changes, I was being 


Not a 


Perhaps they thought 


word about drinking 
kind 


Perhaps they 


released 
they'd be 
and handle it that way 
thought I was so far gone they couldn't 
do anything for me. It was for drink 
ing, though. When I was applying for 
a job with another company, the per- 
sonnel manager there told me frankly 
that he had heard that was the cause 
of my being laid off 

My next job 
A gain 


lasted about three 


years good sales record. In 
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fact, I remained second out of eight 
men during that period. | must admit 
that if I had worked on the days when 
I was “hung-over” I might have been 
number one salesman 

Let me explain here that, at this 
point in my career, I was a confirmed 
coholic. I had all the symptoms 
which grew progressively worse. | said, 
[ can take it or leave it alone.” But 
[ couldn't. I alibied and made excuses 
for my drinking—‘I'’m expe 
drink in my job,” I'd tell myself and 
any others who'd listen. I began to rely 
on the old hair-of-the-dog hangover 
cures and slowly became a “loner”—an 
antisocial, solitary drinker. 

The new boss was kind, but without 
iny understanding of alcoholism. He 


gave me two warnings. A warning t 
an alcoholic is like a challenge 1 took 
up the challenge and like a true alco 
holic I failed. On the day before 
Christmas—when I should have been 
home with my wife and kids—I was 
in the boss's office being told that 
plans were being made for the coming 
year which included me out 

I needed an escape from all this 
cold reality. After all, a man isn’t fired 
from his job every day; it called for 
something special. So I went on a pro 
longed binge and then spent five weeks 
in a sanitarium taking my first “cure 
and sobering up. A real nice Christmas 
present for my family and friends 

Another job. A lot of promises of 
no more drinking. The latter lasted 
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old Cricks <¢ 


Phre upl 


convince 


| 








My Kind of ‘Selling’ (cont.) 





“When | first joined A. A., | was a little skeptical . . .” 


the trick. In the meantime, I had taken 
several short post-graduate cures and 
each time with a “Never Again” atti- 
tude—only to fall flat on my face when 
up against a problem. 

I started in the new territory with 
high hopes. And for one year I even 
stayed sober. Then I began to feel glad 
or sad—I can’t remember which—and 
started nipping again. The boss soon 
discovered I was on my way again. He 
talked to me about my inability to 
drink and continued to give me plenty 
of leeway at all times. 

Despite this counseling and his 
kind understanding I began to binge 
a little more frequently. It was during 
this impasse that my employer paid 
my bill for a short stay at one of the 
local sanitariums. When I was released, 
my relations with the boss continued 
on as if nothing had happened. No 
berating, no threats. Always treating 
me as if I had just got over some sick- 
ness that had me temporarily sidelined, 
like the mumps (the 
“jumps” would be more like it). He 
was, and still is, a man of charitable, 
long-suffering nature. For one who 
had no personal contact with the prob- 
lem, he had one of the keenest under- 
standings of the disease of alcoholism 
of any layman I have met. 

I went along in the job with inter- 
mittent good and bad periods—in the 
good periods you tell yourself you're 
through with drink; in the bad periods 
you tell yourself it’s no use trying, you 


the flu or 


can’t stop. Finally, after a particularly 
serious bout with the bottle, I received 
a call from a whom I had 
known for some time. In fact, he was 
working in a competitor electrical sup- 
ply house. 

He said he heard I had a drinking 
problem and wanted to know if I was 
interested in doing anything about ict. 


fellow 


I didn’t have a drinking problem; | 
was in a class above—or below—that. 
I was an early-stage alcoholic, one of 
three million like me who have crossed 
the thread-thin line to alcoholism. My 
friend knew that too. He just wanted 
to cushion the impact of his further 
remarks. He wanted to introduce me 
to the group known as Alcoholics 
Anonymous—more familiarly known 
as A.A. My friend knew A.A. well. 
He joined up when he crossed the line 
years before. 


42 


He didn’t ask me to join A.A. He 
just asked me if I'd take time out to 
listen to him explain how A.A. might 
work for me and how the only sig- 
nificant initiation requirement is that 
I have an honest desire to stop drink- 
ing and lead a different and better life. 
And, oh how I had that desire. 

I listened and was convinced that 
A.A. was the answer to a problem that 
I alone could not whip. 

It’s funny how I wouldn’t listen to 
others who were interested in my case, 
but did listen to another alcoholic. The 
answer probably lies in the fact that 
only an alcoholic can make sense to 
another alcoholic. He approaches the 
drinker with sympathy born of having 
shared the same compulsions, broken 
promises and misery in the past. Equal- 
ly important, I think, is the fact that 
the alcoholic-turned-sober, as a result 
of his own experiences, is familiar with 
all the shams, subterfuges and alibis 
with which the 
inclined to attempt to deceive his fam- 
ily, friends, employer—and himself. 


chronic alcoholic is 


I went to a few meetings with my 
anonymous friend. There I heard A.A. 
speakers tell of their drinking expe- 
rience, their introduction to A.A. and 
their subsequent life without alcohol. 
I must admit that, at first, 1 was skep- 
tical. I was afraid that I might dis- 
cover it to be the soul saving, prayer 
meeting type of thing that I knew 
would not be for me. 

Instead, I discovered men and wom- 
en from all walks of life (alcoholism 
is not confined to one class of people) 
who had the same problem that I had 
and who also learned that alcoholism 
is a disease of the body and an ob- 
session of the mind that could be ar- 
rested only through total abstinence 
through the help of A.A. and whatever 
God you believed in. Whatever re- 
ligious belief you hold, nearly all mem- 
bers of A.A. agree on one basic point: 
Belief in a Power greater than them- 
selves is essential if they are to rid 
themselves of the control that alco- 
holism had over their lives. 

As I developed confidence in my 
sobriety—it was a rather shaky confi- 
dence of the alcoholic who remembered 
so vividly the good intentions and the 


poor results of previous “cure” treat- 
ments—I was asked to work with other 
alcoholics who still needed the help I 


only found recently. A drunk myself 
not too long ago, I was bringing a 
message of hope to another alcoholic. 

Not all of my work with other alco- 
holics ended successfully. But the sat- 
isfaction of helping even a single man 
or woman back to a sober life com- 
pensated for those calls that only led 
to dead ends. A dead end that, but for 
the grace of God, could have been me. 

I joined Alcoholics Anonymous nine 
years ago and to this day have not had 
any trouble nor any desire to drink. 
During the past nine years I have 
tried to help others in the community 
afflicted 
still go out on calls 

During the past nine years I have 
contacted most of the same customers 
that I used to drink with—and met a 


who are with the disease. I 


host of new ones. I can’t think of one 
old customer who left me or cut down 
on the amount of business I was re- 
ceiving. As a matter of fact—and I felt 
a little badly about this—most of them 
began to give me more business— 
along with a slap on the back—for 
changing my ways. This I did not de- 
serve because most of my competitors 
had been living a decent life all the 
while. I felt that I should have been 
conducting myself in this same manner 
all along and should not deserve any 
special treatment or praise. 

In my own vicinity today there are 
at least a dozen fellows in the electrical 
supply and appliance business—both 
with wholesalers and manufacturers— 
who have joined A.A. and, like myself, 
are staying on the straight and narrow, 
and enjoying it. I know of at least four 
of these men who are now executives 
in their businesses and going great 
guns. 

As my present boss, who was really 
the man who gave me the chance, has 
said many times: Most companies will 
spend thousands of dollars fixing up a 
building or repairing their trucks or 
other equipment in order to offer a 
faster service or do a better job, but 
will not spend a cent on “repairing” 
the valuable 


most and complex asset 


they have—the employee. 

Many times a little patience and 
forebearance, and a little more under- 
standing of this problem of alcohol- 
ism, will return many times over the 


little investment that may be necessary 


(Continued on page 114} 
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GENERAL CONTRACTORS 
Long Construction Company 


Turner Construction Company 
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Fixtures by 
ELECTRO SILV-A-KING CORP., CHICAGO, ILL 


PLANS AND 
Advance Fluorescent Lamp Ballasts Used Throughout SPECIFICATIONS: 


8,424 two-lamp slimline fluorescent fixtures were used in this modern Giffels & Vallet 
aircraft wing Plant. ADVANCE BALLASTS were purchased for use in and L. Rosseti 
this installation. You too can depend on ADVANCE “Certified” Associated Engineers, Detroit 
ballasts for longer life and more efficient operation. Time-tested for 

Electrical Contractors: 
your assurance. 


Evans-Kelso-Burnett 


a joint venture of: 


BY THE 
WORLD'S LARGEST MANUFACTURER eee ee 
DEVOTED EFxelacacuely 10 THE PRODUCTION OF Kansas City, Mo. 


FLUORESCENT LAMP BALLASTS Kelso-Burnett Electrical Co. 


| % ‘ NOVA NGS °% ra 


nd Cable Address 
ORB “ADTRANS” 
2950 N. WESTERN AVENUE, CHICAGO 18, ILLINOIS, U.S.A. 
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CRESCENT 





Also listed by Underwriters’ Laboratories as 
TYPE NMC — NON-METALLIC SHEATHED CABLE 


Type UF Underground Feeder and Branch Circuit Cable is 
a new type first adopted in the 1953 National Electrical Code. 
It is recognized in single conductor construction, sizes #14 to #4 
A.W.G. inclusive and in two-conductor and three-conductor flat 
construction, sizes 14, 12 and 10 A.W.G. CRESCENT SYNTHOL 
TW thermoplastic compounds are used in insulation and jackets 
of these cables. 


Multiple Conductor Type UF Cables are also listed as Non- 
Metallic Sheathed Cable, Type NMC, and may be used for both 
exposed and concealed work in dry, moist, damp or corrosive 
locations and in masonry block walls. 


— 


Licensed Under Patent No. 2,663,755 


ee 


PE UF -- 12/3 CRESCENT .. 


> 





_ 


ea 


pa — SS CRESCENT TYPE UF 6 UNDERGROUND FEEDER CABLE 


‘ J 


Type UF single and multi-conductor cable is designed to be used under- 
ground, including direct burial, on feeders or branch circuits, when provided 
with overcurrent protection not in excess of the rated capacity of the individual 
conductors. 


1h one 





Send for Descriptive Bulletin 


CRESCENT 


WIRE & CABLE 
CRESCENT INSULATED WIRE & CABLE CO. 


TRENTON, N. J. 
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HEN tobacco pioneer James B 
Duke set out in 1904 to harness 
North Carolina’s Catawba River 
for electric power, he soon found that 
the industries of the Piedmont Caro- 
linas could be talked into using elec- 
trical energy, but that no major whole- 
was 


Duke 


saler of electrical equipment 


catering to the demand in the 
system area 

As the Duke lines lengthened and 
more were built, Duke estab- 
lished the Mill-Power Supply Co. in 
1910 to serve the needs 


dams 


Charlotte in 


of his industrial customers—mainly 
textile mills and tobacco factories at 
the time. The emphasis was on service 
to the customers, many of whom are 
still doing business with the company 
One 
the process of converting to electricity 
complained to Duke that he couldn't 
get light bulbs for his plant. Mill- 
Sell 


textile manufacturer who was in 


Power got this directive them 
bulbs and sell them cheap!” 

It was this tradition of service that 
W. Gresham 


joined the company in 1917, and it is 


Thomas met when he 
the spirit he has perpetuated since as- 
suming the presidency of Mill-Power 


Supply Co. in 1921 


Men You Should Know 





W. Gresham Thomas 


Charlotte, N. C. 


Long-time electrical wholesaler and 


avid golfer W. Gresham Thomas grew 
up with his trade in the South. In busi- 


ness as on the fairway, he operates with 


a true sportsman’s sense of fairness and 


integrity. His friendly manner has gone 


a long way toward making Mill-Power 


Supply Co. a bustling $14 million-a-year 


electrical-industrial supply business. 


e Worked Way Up 
literally 
electrical industry. He was reared in 
Atlanta 


Tommy 


Thomas grew up with the 


Madison, Ga., but moved to 
where he joined the Georgia Power 
Co., serving as general storekeeper, as 
sistant purchasing agent and _ traffix 
manager. Previously he had worked for 
Ford, Bacon & Davis in changing the 
Atlanta transmission system from over 
head to underground 


He had taken 


electrical engineering at Georgia Tech 


evening courses in 
to increase his knowledge of the rapid 
ly expanding world of electricity. As a 
supplement, he also took several re 
lated Correspondence 
School quiet, 
friendly manner and talent for making 
friends quickly made him a favorite in 


International 


courses. Mr. Thomas's 


the Carolinas and he is today one of 
the most widely known figures in elec- 
trical wholesaling in the East. He's 
known for fair dealing in the office and 
on the golf course 

e Hole-in-Oner—When he can take 
a few hours away from the $14 mil 
lion-a-year Mill-Power Supply whole 
saling business, he can be found on 
the links at the Charlotte Country 
Club, where he is known as the dean 
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of the golfing fraternity. Mr. Thi 
is an avid golfer and nember of his 
Hole-in-One 


record our 


mas 


honor unit, hav 


club's 
ing a lifetime holes-in 


one—the first in 1923 and the latest 


in 1949 


Carolinas 


He was a me 
ournament, in 
oh 


Amateur 
cidentally. Other in 
Rotary Club 


Lodge, the Charlotte En; 


include 
Masonu 
Clut 


his churcl 
inecrs 
ind the Chamber of Ci 

But Mill-Power comes first. Mr 


staff of 150 1s smoothly 


mimerce 


Thomas's 
functioning team handling everythin 
from No. 8 bant 


bulbs to motors, controls 


electrical 


trainc equipment 
e Sees Bright Future—M: 


} / 


sees no serious pitfall ahead 


electrical wholesaling b 


YUSINCSS } irti 


phe 


cularly in the Southeast where 
nomenal industrial expansion is taking 
place. He is confident that by the 
of 1954, the 


equal that of 1953 


national sales recor 
As hea 

the oldest firms in the Sout! 
forward to serving old at 

yenial a rei 


Mill-Power 


mass Cie 


tomers in the same 
way he has since he joine 
Supply in the early days of 


trical wholesaling 





A new high in Sales Appeal 
and Sales Promotion... 


NEW @ MO DECORATOR FIXTURES 


Model M-1091 





@ More beautiful than ever 

@ New Plastic Bubble Fixtures 

@ New easy to install Portables “i, The new Moe Light Decorator line is loaded with 

@ The Effective Sales Approach sell. It’s the one line that blankets all the wants of 
of “Inspiration-Lighting’’t the big mass market. There’s a style to suit every 

@ All Out Promotion taste, a variety to meet every need, a price to fit 

@ Pricing That Assures Big Volume every budget. It’s a tremendous opportunity for 

Fall selling. 


tle bination of g |, localized and accent lighting) 


Millions will read about them and want them 


Over 19,000,000 consumers will see Moe Light fixtures 
prominently featured in the impressive SATURDAY 
EVENING POST “Showhouse” promotion—a hard hit- 
ting, full color, two page spread. 

In addition, over 35 million people will see a host of 
Moe Light ads in such purchase influencing publica- 
tions as LIFE, HOUSE AND GARDEN, BETTER 
HOMES AND GARDENS, HOUSE BEAUTIFUL, 
and others. You can be assured of increased demand, 


easier sales and bigger profits. 
*Prices slightly higher Denver and west 








MOE LIGHT, Fort Atkinson, Wisc., Dept. EL-954 
Gentlemen: I am enclosing 10¢. Please send me folder 241 Get set for BIG fall sales titel 
showing the complete line of Moe Light Decorator Fixtures. 


Name. MOE LIGHT, Fort Atkinson, Wisconsin 


io. (DIVISION OF THOMAS INDUSTRIES, INC.) 








Plants at Fort Atkinson and Sheboygan, Wisconsin, Princeton, Kentucky 
and Los Angeles, California Originators of Inspiration-Lighting 


City a -_Zone__State___ 
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Grand Prize, $1,000 Bond 
Public Service Electric & Gas Co. 


Rutherford, N J. 


$250 Bond 


Palm Beach Mercantile Co., 
West Palm Beach, Fla. 


$500 Bond 
Berks Products Corp., 
Reading, Pa. 


NEMA Fan Contest Winners 


ISTRIBUTOR salesmen figured 
prominently in the recently con- 
cluded $3,000 Electric Fan 

Window Display contest. The contest, 

designed to stimulate dealer interest 

and participation in the fan promotion 
campaign, was sponsored by the Na- 
tional Electrical Manufacturers 
ciation’s Electric Fan Section. 

Dealers were urged to see their dis- 
tributors for manufacturers’ display 
materials and to use the materials with 
the window streamers provided by 
the electric fan section. 

The contest slogan was: May Days 
are Fan Days! Plan now for Summer 

Comfort! Buy Complete 


Ass »- 


now for 


Selection! The dealer contestants dis- 
played this slogan in their store win- 
dows in the form of an _ industry 
streamer. A retail sales training booklet 
was also part of the promotion. 

In many areas activities started even 
earlier than May. April sales of fans 
at retail, especially in northern cities, 
One 


store in Cincinnati reported satisfac- 


was said to be high furniture 
tory response to a fan ad and window 
in February. 

Grand Prize winner was the Pub- 
lic Service Electric & Gas Co., Ruther- 
ford, N. J. The distributor was Mon- 
arch Electric Supply Co., Newark, 
N. J. The salesman who serviced the 
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was 


Bob The 
prize was a $1,000 U. S. Savings Bond 


account Baumgarten 

Winners in the retail class were: 
$500 Berks 
Reading, Pa., serviced by Warren 
Kramer, Peirce-Phelps, Inc., Philadel- 
phia; $250 bond, A. Pomerantz & Co., 


Philadelphia, 


bond, Products 


( orp., 


1 by Henry I 
Phila 


serviced 
Seigel, Everybody's Supply Co., 
delphia 

The $50 bonds were awarded to the 
following: W. A. Ramsay Co., 
lulu, T. H., serviced by Robert 
locker, W. A. Ramsay Co 
Equipment Co., Harrisburg, Pa., 
iced by R. J. Diehl, Peirce-Phelps, Inc.; 


Hono- 
Har 
Office 
serv- 


(Continued on page 116) 





GRINNING GRADUATES of Westinghouse Electric Supply C 


10th annual apparatus and supply sales training course 


-~ y 


SUPPLY SHEEPSKINS were presented to each salesman by 
Wesco’s president, John F. Myers. Receiving it is C. A. Ward 


New Salesmen 
Get Supply Story 


ROM classrooms to bunion derbies to better salesman- 

ship—those were the methods and the hoped-for re- 
sults of Westinghouse Electric Supply Co.'s recently com- 
pleted 10th annual apparatus and supply sales training 
COUTrSE 

The student body consisted of 54 young electrical whole- 
sale salesmen—42 from Wesco branches and 12 from in- 
dependent supply houses. The course, designed to give a 
thorough background on sales and applications of West- 
inghouse and other products, involved three weeks of class- 
work and two weeks of eastern plant tours, culminating in 
a New York graduation dinner at which diplomas were 
awarded by Wesco’s president, John F. Myers 


48 


SMILING GROUP includes John sweeten Mill & Lupton 
Chattanooga ; Ross Flint, Wesc Columbus; |. Lofton, Wesc 
Albany, Ga.; B. Fuska, Wesco, Johnstown; C. Semple, Wesco 
Pittsburgh; Ed Wood and V. DeToia, both of Wesc eis 


Cocktail party preceded graduation dinner 


CONFERRING are W. H. Bingham, distri ipply manager 
L. |. City, and H. |. Hanbury, lamp divisi Bloomfield, N. J 


PRE-DINNER bull session involves C. A. Ward, Wesco, San 
Francisco; R. Hamilton, Tafel Electric Supply, Lexington, Ky.; 
J. Oltean and Jim Leas, Moock Electric Supply Co., Youngs- 
town and Akron; R. Hilliard, Bell-Lourim, Muskegon. Mich 


ELECTRICAL WHOLESALING—September, 1954 





for CONNECTORS... 








SERVIT SCRULUG VERSITAP 








QIKLUG | HYLUG 














IT ALWAYS PAYS TO CONSULT 


BURNDY 


YOUR BASIC SOURCE With more than 30,000 individual 
Burndy connector designs—Burndy 

FOR LATEST DEVELOPMENTS is ready to serve your connecto! 
needs promptly, efficiently. 
70 graduate engineers will help you 
solve any connector problems in 
joining, terminating, clamping, or 
Coccccccccceecccccccecocccosccocccececs§= grounding every size and type of 


IN ELECTRICAL CONNECTORS 


electrical conductor. 


° REPRESENTATIVES 
: AND DISTRIBUTORS 


Burndy connectors and tools 
provide maximum mechanical 
strength and electrical efficiency 
—at low installation cost. 

Write for free technical counsel 
or catalogs ... to 


IN PRINCIPAL CITIES 


e@*e@eeeaeeaea eae eee eee eae ewea eae eee eae ea eneeneneanee 


BURNDY-NORWALK, CONNECT. . FACTORIES: NEW YORK - CALIFORNIA 
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fittings 
are carefully 
threaded, too 











From start to finish Conduit fittings 
get the skilled workmanship and 
expert inspection that mean high- 
quality products and complete 
user-satisfaction. Sell Conduit of 
Columbus fittings for profitable sales 
that repeat. 


all this plus service 


Conduit of Columbus has nine 
strategically-located warehouses to 
assure prompt shipments. This 
means quick delivery for regular 
and emergency needs. Another 
plus; Conduit fittings are packaged 
at no extra cost. 


®\ Look for this Label 


fi Sy 
(2 Up i when you buy fittings 
Orr 4 


WNW A 





SOLD ONLY THROUGH 
RECOGNIZED WHOLESALERS 





{:35P8 COUPLINGS + PIPE NIPPLES * ELBOWS, RIGID & E.M.T. 
RUNNING THREAD + GOOSENECKS + WALL PLATES 
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The FIXTURE MANUFACTURER benefits... 


Because satisfactory fluorescent fix- 
ture performance depends largely on 
the ballast. Customer dissatisfaction 
will eventually cost him money and 
his reputation. CERTIFIED CBM 
BALLASTS are Tailored to the Tube 
to assure best lighting performance 


The TUBE MANUFACTURER benefits... 


Because he knows his tubes will give 
full lamp life and full light output 
when pow ered by CERTIFIED CBM 
BALLASTS that are tailored to the 
Tube. 


Because Bi “Sq |The ARCHITECT or CONSULTANT benefits... 


Because his clients want fluorescent 
r lighting that will be reliable. Specify 
J a z 
Certified r CERTIFIED CBM BALLASTS in all 
. 3 fluorescent units and you'll have 
happy clients. 


Ballasts 


The DISTRIBUTOR benefits... 


are = | Because he wants to stock and sell 


fluorescent fixtures that will give 
satisfactory performance. CERTI- 
FIED CBM BALLASTS match ac- 
curately the requirements of the 
fluorescent tube used. 


The CONTRACTOR benefits... 


Because he can’t afford to lose his 

everybody reputation by using equipment that 
won't give satisfaction. Install CER- 

TIFIED CBM BALLASTS to play 


safe. 


benefits 
The USER benefits... 


Because he wants fluorescent light- 
ing performance that is trouble-free, 
quiet and economical. CERTIFIED 
CBM BALLASTS assure him satis- 
faction. 


That's why, today, most fluorescent 
fixtures for general lighting service 
are equipped with 


Makers of Certified Ballasts for Fluorescent Lighting 





2116 KEITH BLDG., CLEVELAND 15, OHIO 
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This FREE RLM BOOK brings you valuable information 


on the Proper Specification of Industrial Lighting Equipment 


STAND AR; 


FOR in 


LS 
——— 


a 


/ 


provides you with Specification Data covering 


4 ESSENTIALS to GOOD LIGHTING EQU 


PMENT PERFORMANCE 


and the names of manufacturers from whom you can secure such equipment 





These are the 4 ESSENTIALS TO GOOD 
LIGHTING EQUIPMENT PERFORMANCE 
ASSURED BY THE RLM LABEL 

1. High Light Output—to assure you of 
MORE LIGHT FOR YOUR MONEY 

2. Proper Shielding—to assure you of 
MAXIMUM PROTECTION FROM 
HARMFUL GLARE 
3. Quality Construction—to assure you of 
MINIMUM MAINTENANCE COSTS 
4. Uniform Quality from fixture to fixture 
—to assure you of UNIFORMLY 
SATISFACTORY RESULTS throughout 
the lighting system 











@ Everyone who buys, sells and specifies 
industrial lighting equipment should have 
a copy of this helpful 52-page reference 
work. It contains nationally-recognized 
standard specifications for 75 types and 
sizes of industrial lighting units. Each one 
of these specifications incorporates the first 
three of the four “Essentials to Good Per- 
formance” listed at the left. 


The RLM Specifications Book also explains 
fully why the RLM Label on lighting units 
is a Warranty for Uniform High Quality. 
It points out why you can rely on RLM- 
Labeled units of the same manufacturer to 
maintain a certain quality level within 


RUMESTAN 


your lighting system. Knowing that you 
can depend on such uniform quality, saves 
time, money and labor, in terms of such 
factors us uniformity of illumination, mini- 
mum service interruptions, low operating 
and low maintenance costs. 


Also included with this free book is a list 
of the manufacturers who make RLM-Lab- 
eled lighting units. Act now to get up-to- 
date on proper specification of lighting 
equipment that assures you of 4 Essentials 
of Good Lighting Equipment Performance! 
Send for your free copy of the RLM Spec- 
ifications Book. RLM Standards Institute, 
Suite 817, 326 W. Madison St.,Chicago 6, Ill. 


mage 
i isaac) 


eer 


aaky phar cr 8 
pes 
. N 


AR 


NLORP GR 
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PITTSBURGH STANDARD 
LOL 


GALVANIZED 
THREADS 


ON HOT-DIP 
GALVANIZED CONDUIT 


say goodbye 
TO THREAD RUSTING WORRIES 


Here’s goodbye to the rusting of threads on hot-dip 
galvanized conduit... goodbye to rusting in storage 
... goodbye to time and money-consuming thread- 
cleaning on the job. 


Hot-dip galvanized conduit with galvanized 
threads is the first bonus for you from the extraor- 
dinary new Pittsburgh Standard Morrisville Plant* 
—the world’s most modern conduit mill. 


Famous “Standard of the Trade” Products 

RIGID STEEL CONDUIT 

All Finishes 

ELECTRICAL METALLIC TUBING 
Only Pittsburgh Standard offers this major bonus 
to you—and at no increase in price. Here’s an- 
other reason why Pittsburgh Standard Hot-Dip 
Galvanized Conduit is “Standard of the Trade.” 


*Galvanized threads on all sizes from Morris- 
ville, and on sizes 2¥%2-in. and larger from Etna. 


ELBOWS - COUPLINGS - FITTINGS 





GH WHOLESALERS IN PRINCIPAL CITIES 


Need immediate information on which to base 

D bidding estimates and work schedules? Ask your 
Pittsburgh Standard agent. The unique Pitts 

CONDU it co. burgh Standard Sales Control Center will enable 
tix him to give you immediate facts. Guesswork 1s 

eliminated and you're days and dollars ahead. 


ME} 


61 BRIDGE ST. PITTSBURGH 23, PA. PLANTS AT MORRISVILLE & ETNA, PA. 
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Dont buy Just Type RR High Voltage Cable 
Phelps Dodge 
Habirite: 





> Experimental compound of high voltage, butyl y Habirite butyl rubber insulation is shown being 
rubber insulating material is carefully milled in exposed to severe ozone conditions in one 


Phelps Dodge’s extensive research laboratory. Phelps Dodge’s exacting laboratory tests. 


> Habirite-Habirprene cable being checked for > X-Ray machine used to carefully examine quality 
corona level, an important step in assuring safe of cable insulation, also detects defects, porosity 


operation of finished product. and foreign matter, helps eliminate faulty cable. 
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-Habirprene 


mum protection against damage 


Rely on this highest quality cable— 
it works where others fail 


and other installation hazards 


Better electrical properties—giving a greater safety 


' cers : factor in operation. 

The term “RR” is just a name, not an assurance of 

quality. When you order high voltage RR cable, insist Maximum uniformity of finished product—due to 
on Phelps Dodge Habirite-Habirprene—developed controllable uniformity of raw materials 

through years of experience in designing and making Elim ’ nich 
. - . Jimination of laminations whi cause weak spots— 
high voltage cables. Habirite-Habirprene exceeds the 
through use of Phelps Dodge extrusion insulating 


trade’s highest standards of quality and reliability. 
process. 


Phelps Dodge Habirite insulation, a specially engi- 


: Phelps Dodge Habirprene sheath, a unique neoprene 
neered butyl rubber compound, has a service depend- P ° P 


compound, is especially made to be extra resistant to 


ability record unapproached by any other type of rubber 
corona, one of the worst enemies of high voltage cable 


insulation. Habirite is greatly superior to old-fashioned ELS 
his extra resistance to corona is an exclusive Phelps Dodge 


insulations for these reasons: ; 
feature. It provides a greater salety factor In operation 


- s : - , . - ve ; — = cathas 
> Much greater resistance to heat and oxidation. This and has contributed to the remarkable reputation and 
. P 5 7 =  e ee . } a. hy —_ 
permits a higher temperature rating, with consequent service record of Habirite-Habirprene 


reduction in conductor size and in cable cost. : ; a 
When you specify Habirite-Habirprene, you are assured 


of getting RR cable with the utmost in safety and dura- 
bility. Habirite-Habirprene is the result of Phelps 


Dodge’s rigid quality standards, long experience, expert 


Much greater resistance to ozone—present around 


high voltage equipment. 


Much greater mechanical toughness affording maxi- engineering and vast facilities. 


PHELPS DODGE COPPER PRODUCTS 


CORPORATION 


SALES OFFICES: ATLANTA, 903 Candler Bidg.; BOSTON, 20 Providence Street; BUFFALO, 180 Perry Street; CHARLOTTE, 213 West First Street; CHICAGO, 100 West Monroe 
Street; CINCINNATI, 18 East Fourth Street; CLEVELAND, 816 Superior Avenue, N.E.; DALLAS, 3113 McKinney Avenue; JACKSONVILLE, 33 S. Hogan St.; DETROIT, 28 West Adoms 
Avenue; FORT WAYNE, 4400 New Hoven Avenue; GREENSBORO, N. C., P. O. Box 2643; HOUSTON, 3517-19 Polk Avenue; KANSAS CITY, MO., 406 West 34th Street; LOS 
ANGELES, 6100 Garfield Avenue; MILWAUKEE, 2408 N. Farwell Avenue; MINNEAPOLIS, 5009A Excelsior Bivd.; NEW ORLEANS, 1009 Carondelet Bldg; NEW YORK, 40 
Wall Street; PHILADELPHIA, 1617 Pennsylvania Bivd.; PITTSBURGH, 1532 Oliver Bldg.; PORTLAND, ORE., 1220 S.W. Stark St.; RICHMOND, 113 E. Cory St.; ROANOKE, 3645 
Martinel Avenve, Castle Heights, S.W.; ST. LOUIS, 1221 Locust Street; SAN FRANCISCO, 369 Pine Street; SEATTLE, 505 Skinner Bidg.; WASHINGTON, D. C., 14th and “F” Sts., N.W 
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25-year-old 
Manson tape 
exceeds ASTM specs 


A railroad electrical engineer ques- 
tioned us the other day in reference 
to the lasting quality of our Okonite 
and Manson Tapes. This recalled a 
letter we received a few years back 


C Handon Mare 4 


from a man who had bought a roll 
of Manson tape 25 years before. 
His letter said: 

“There is not much left on this 
roll of Manson tape, but I have 
been pulling a little off this roll for 
25 years...I have the original tin 
box and always keep the tape in it 
and the little bit that is left is still 
good.”’ And he enclosed what was 
left of the tape. 

We couldn’t make all the ASTM 
tests because of the small amount 
left. But we made a tensile strength 
test and found that the sample 
tested about 25% above the ASTM 
minimum. [Jt also withstood the 
ASTM dielectric strength test of 
1000 volts without breakdown. 

There are lots of case histories 
like this in our files. Remember, 
when you specify tape, you really 
want protection for the weakest 
part of the cable. Your best security 
is in the best tape. 

Economy in tape is a long-range 
proposition. Okonite and Manson 
tapes will keep the splice tight and 
waterproof longer than ordinary 
tapes and consequently will help 
cut down high maintenance costs. 
It’s ‘‘spliced for life’? when you use 
Okonite premium quality tapes. 

Why not send for a set of in- 
struction sheets, WH-5678; you’ll 
find them helpful. 


Made by 
THE OKONITE COMPANY 


ON 
‘> 


PASSAIC : e 


278 


NEW JERSEY 


IN ELECTRICAL 


AVAILABLE 
THROUGH 
AUTHORIZED 
DISTRIBUTORS ONLY 


WIRES CABLES 


AWD 


D 





SPLIC 


y, 


tf 
/ 


OK OPRENE 
\ sPLicime tape 


SF 


ING MATERIALS FOR 
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HOW TO GET MORE REPEAT CUSTOMERS 


First, sell them Republic “Inch-Marked”’ E.M.T. 
Whether you sell them over the counter, or in 
their offices, they’re satisfied. They like to do busi- 
ness with you because you’ve sold them a quality 
product that keeps their costs down. 


You know from experience that makes every 
customer a potential for the rest of his electrical 
supplies. Boxes, outlets, wire, and everything 
else for the job. 


By stocking Republic “Inch-Marked” E. M.T. 
you've made him a repeat customer on ail 
your products. When you sell the top brand of 
electrical metallic tubing, the customer has 


confidence in your other electrical supplies. 


He becomes your permanent customer for all his 
electrical needs. 


That’s why it pays you to stock Republic E.M.T. 
Our standards of quality and uniformity keep 
customers coming back. Makes sense, doesn’t 
it? We'll help you with literature that points up 
exclusive Republic features. Write for SA-54. 


REPUBLIC STEEL CORPORATION 
Steel and Tubes Division 


215 E. 131st Street, Cleveland 8, Ohio 
GENERAL OFFICES CLEVELAND 1, OHIO 
Export Department: Chrysler Building, New York 17, New York 


ELECTRUNITE E.M.T. 
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Ads like 


poe STATES 
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To help you sell U. S. Electrical Wires and Cables, 
these are working with you and for you 


S A DISTRIBUTOR or wholesaler of U.S. Elec- 
trical Wires and Cables, you are backed up 
in your sales efforts not only by the prestige 

of the United States Rubber Company name, but 
also by advertising which penetrates into every 
field. 

Electrical, railroad, utilities, municipal, mining 
and other industrial publications month after month 
carry the advertising story of U.S. Electrical Wires 
and Cables. Hundreds of advertisements of other 


“U.S.” products, appearing in newspapers, con- 


sumer and industrial magazines, radio and TV, 
hammer home constantly the quality and perform- 
ance of “U.S.” Your customers are U.S. Rubber 
conscious before you start. 

And behind all this are “U.S.” factories, labora- 
tories, rubber plantations, experimental stations— 
working day after day to develop the finest products 
possible, and to develop new types of wires and 
cables to meet the advancing demand of industry. 

A good product, an all-embracing advertising 


campaign—these are working for you and with you. 


RUBBER COMPAN Y 


ELECTRICAL WIRE AND CABLE DEPARTMENT + ROCKEFELLER CENTER, NEW YORK 20, WN. Y¥, 
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Note how porcelain insulator (shown 
in cutaway section) maintains proper 
spacing between bus bars, and assures 
over-all rigidity of Aluminum Bus Duct. 


Sylvania Electric chooses 


BULLDOG ALUMINUM BUStribution, DUCT 


Sylvania Electric — a company with many years of experi- scarf-lap joint meant faster, easier installation at less cost. 
ence in the electrical field — was one of the early users of Operating costs are low, too. And relocation is accom- 
BullDog Bus Duct with lightweight aluminum conductors. plished with the same speed and economy as the original 
BullDog Aluminum BUStribution Duct has provided installation. Stocking accessory parts is simplified because 
Sylvania’s plants with low-cost power distribution, and has the aluminum duct systems are completely interchangeable 
enabled them to meet expanding production requirements. with other BullDog systems. This is important to those com- 


illustrated above is an installation of flexible BullDog panies with many existing BUStribution installations. 


Aluminum Plug-In Duct feeding lights and machines at BullDog Aluminum BUStribution Duct (LO-X® Duct 
Sylvania’s York, Pa. plant. In its new electronics laboratory for feeder and welder circuits, and Plug-In Duct for branch 
and production plant in Mountain View, Calif., Sylvania circuits) is listed by Underwriters’ Laboratories, Ine. For 
installed a 600-foot run of BullDog Aluminum Plug-in Duct, complete information, consult your local BullDog Field 
and materially reduced the ceiling truss load. The combina- Engineer. Or, write: BullDog Electric Products Company, 
tion of lightweight aluminum duct and the patented BullDog Dept. WH-47, Detroit 32, Michigan. ®BEPCO, 1954 


Export Division: In Canada: 
13 E. 40th Street BullDog Electric Products Co. (Canada) Ltd 
New York 16, New York 80 Clayson Road, Toronto 15, Ontario 


BULLDOG 


ELECTRIC PRODUCTS COMPANY 


THOROUGHBRED IN ELECTRICAL EQUIPMENT 
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INSTALLED 18 


FOR 
BARNS AND DIRECT EARTH PLASTER OR 
CORROSIVE LOCATIONS BURIAL MASONRY BLOCK WALLS 








Le 





Columbia-UF cable is a specifically designed thermo- 
plastic cable tested and approved by Underwriters’ 
Laboratories, Inc. and recognized by the National 
Electric Code (1953) for use in wet, damp or corro- 
sive locations. It is approved for direct earth burial in 
branch and feeder circuits when provided with ovee- 
current protection. Columbia-UF is highly resistant to 
acids, alkalis, lubricants, corrosive fumes and water. 
It resists fungus and corrosion and will not support 
combustion. 


Columbia-UF is available in sizes 14/2, 12/2, 10/2 with and without 
ground; 14/3, 12/3 and 10/3 without ground wire; in single conduc- 
tor in sizes #14 to #4 AWG. 


WRITE TODAY FOR ILLUSTRATED BOOKLET 


COLUMBIA CABLE & ELECTRIC CORP. 


Serving the Electrical Wholesaler Since 1912 
255 Chestnut St. Brooklyn &, N. Y. 


Non-Merallic Sheathed Cable cE. M. T Flexible 
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“Our liger Brand 


TWO WORKMAN WATCH from blast shelter as charge is set off in HERE A CABLE is raised on horses to clear the railroad track. It 
distance. Low horses cushion cable from shock of falling rock. feeds the shovel visible in background. 
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Amerclad lasted 12 years” 


Says Chief Electrician, Hudson Plant 


Universal Atlas Cement Company 


Year after year, at this quarry, the Amerclad is exposed 
to knife-sharp fragments of flying rock. During the sum- 


Varnwannwal 


mer, the rock often gets so hot that you can’t even touch 
it. Other times, the cable lies out in the rain and snow— 
often at sub-zero temperatures. 

At the Hudson, N. Y. quarry of Universal Atlas, Chief 
Electrician Frank Rodmond said, “This Amerclad runs 





the constant danger of being hit with flying rock frag- 
ments through secondary blasting. Yet the down-time 
cost of this operation is so high that we just can’t stand 
cables that keep failing. We kept that last batch of Amer- 
clad 12 years before we replaced it, yet it was still service- 
able when we switched over to new Amerclad.” 

If you want service like this, specify Amerclad the next 
time you need cable that can really take it. Amerclad is 
available in a great many sizes and constructions, with or 
without shielding. There is a type to power anything from 
a river dredge or mine locomotive down to a rough and 
tumble electric hand drill. Send the coupon, and get 
more information. 


AMERICAN STEEL & WIRE DIVISION = ; 3 ane “% 
UNITED STATES STEEL CORPORATION F ae ce 2 My. 


GENERAL OFFICES: CLEVELAND, OHIO © egy : ; *%. eee “| 
COLUMBIA-GENEVA STEEL DIVISION, SAN FRANCISCO, PACIFIC COAST DISTRIBUTORS — - FLAMES IE: 5 
TENNESSEE COAL & IRON DIVISION, FAIRFIELD, ALA., SOUTHERN DISTRIBUTORS THIS 1S A TYPICAL DRILL. It uses a 4-conductor No. 8 Amerciad cable. 
UNITED STATES STEEL EXPORT COMPANY, NEW YORK 


A STANDARD TIGER BRAND CABLE 
FOR EVERY SPECIAL JOB! 


asbestos wire and cable machine tool & building wire 


eerial, underground & submarine special purpose wire & cable 


shovel & dredge cable 


American Steel & Wire Division 
Room DE-94, Rockefeller Building 
Cleveland 13, Ohio 


[] Please give me more information about Amerclad 


(_] I'd like to talk to your representative 





U-S-8 Tiger Brandan 
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THE SALESMAN’S TECHNICAL NOTES 





Voltage 1s induced in moving 
coil conductors as Fhey 
cut magnetic ¢reld. 


Cor/ 


( Commutator 


BRUSHES 


FIELD POLES 
AND COILS 


MN rernating curren? ray be 
carried 78 load by brushes 
111119 or7 collecting 117198. 


To increase induced yo/fage, 
corls are made upot more 
than one tures (/ef?). 


Lach cor/ 1s connected fo 
commutator segments 
and wound around arma - 
Aare core (right). 


METHODS OF FIELD EXCITATION 





SHUNT 


Field Armature 
load 





SERIES 
Armature (Field 


COMPOUND 


load 


Cof/ 


pametnfor 


by using one ring Split into 
Sepmnkts, had carve os 
always (7 Same Arechon. 


COMMUTATOR 


ARMATURE 


TERMINAL BOX 


SEPARATE EXCITER 
Exciter 
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Pinpoints the Information You Need on. 





Direct-Current Generators 


By J. F. McPartland 
and W. J. Novak 


DIRECT-CURRENT generator is a 
rotating mac hine for conve rting me 
chanical energy into direct-current 
electric power. A dc generator is driven 
by mechanical means, such as a steam 
engine, diesel engine or electric motor. 
Direct-current generators are rated in 
kilowatts; sizes range from a fraction of 


a watt to several thousand watts 


Operation 


The basic electrical principle under- 
lying operation of dc generators is called 
“generator action.” If a length of wire is 
moved through a magnetic field in such 
that the 


North and South poles producing the 


a way wire cuts between the 
magnetic field, an electric voltage will be 
set up in the wire. Of course, the voltage 
set up in a single length of wire would 
be small. But if a large number of wires 
were connected end to end and rotated 
in the magnetic field, the voltage set up 
in the series of wire lengths would be 
equal to the sum of voltages set up in 
the individual lengths of wire. “Genera- 
tor action” is the effect whereby the volt 
age is set up in a moving conductor. 

In de the conductors are 


wound into coils and mounted in slots 


gZencrators, 


on the armature or rotating element with- 
in the unit’s housing. The ends of each 
coil of conductors are brought out to 
one end of the armature where they are 
connected to individual insulated bars in 
an assembly of such bars, which is 
mounted around the armature shaft. This 
called the 


which is required to provide direct-cur- 


assembly is “commutator, 
rent output from the generator. The wires 
that come out of the generator, one for 
the positive side of the dc output and 
one for the negative side, are connected 
within the generator to carbon brushes 
ride on the The 
brushes pick up the electric current from 


which commutator. 


the commutator and pass it to the cir 
cuit being fed by the generator 

The magnetic field required for gener- 
ator action is produced in three ways 

© By which 
case the magneto. 


permanent 
machine 
Magnetos are generally small in size and 
capacity due to the limited strength of 


magnets, in 
is called a 


permanent magnets. Magnetos are used 


for various speed indicating devices 


e By electromagnets excited by a di 


rect-current source independent of the 


generator itself. In such cases, magnetic 


pole pieces are parts of the stator (sta 
tionary housing of the generator in which 


the armature rotates). Each pole piece 


has one or two windings around it, 


which when energized by direct current 


will make the pole piece either a North 


or South magnetic pole. The windings 


on the pole pieces are called ‘“field-coils 


and when they are energized from a sep 


arate battery or a small generator, the 


term “separately excited” is used to de 


scribe the dc generator. 


e By electromagnets excited by cur 
rent trom the generators own armature 
In these cases, the general arrangement 
»f pole pieces and windings is the same 
as described in the previous case; but the 
field coils are connected to the brushes 
which pick up the output voltage of 
the armature, instead of being connected 


direct current 


Generators of this type are called ‘self 


to an external source of 


excited generators.” 

The self-excited generator is made in 
three types according to the arrangement 
of the field and armature connections 

e Series generator—lIn this type, one 
of the 
from the commutator is brought directly 


conductors which carries current 


out of the generator. The other conduc 


tor, which is also connected to a brush 
on the commutator, is then connected to 
the field coils. The field coils are in series 
and the end of the field coil windings 
becomes the other output conductor. The 
armature windings and the field coils are 
therefore in series 


The field coils 
Zenerator are 


e Shunt generator 


of the shunt connected 
across the armature terminals, in parallel 
instead of in series 

This type 


of generator has two sets of field coils on 


e Compound generator 


the pole pieces. One set of field coils is 


arranged as in a series generator; the 


other set, as in a shunt generator 


Construction 


Direct-current generators are made up 
of a more-or-less standard group of parts 
e The 


housing of the 


yoke—It is the cylindrical 


generator. It acts as a 
support for the pole pieces 
brackets which 
hold the bearings for the armature shaft 


mechanical 


inside and for the end 
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The yoke and the supporting fe 


generator make up “the fram 


generator 

@ Pole pieces—tThey are, w 
exceptions, separate pieces attache 
yoke The face of 


piece is curved to conform to the 
} 


inside of the 


ture of the armature. The field coil 
wrapped tightly around the pole piece, 
with the face of the pole extending to 
The 
pole face and armature is the “air gap 
e Field coils—They 
shape of the pole pieces 
The 


seces are 


ward the armature space between 


contorm to the 
circular or rec 


tangular ) coils on the different 


pole connected in series, an 


the way the coil is wound determines th 


polarity of the pole. Shunt tield coils con 


sist of many turns of fine wire and havc 


a relatively high resistance. Series field 


coils consist of only a few turns of large 
and have a low 


size wife resistance 


e Armature—lIt is the 
of the 


principal parts: the 


rotating part 


generator. It is made up of four 


shaft, the iron core, 


the armature winding (conductors) and 


the commutator. The armature core 1s 


made up of punched laminations assem 
bled in such a way as to provide slots 
either parallel to the shaft or at a slight 
angle with the shaft. The armature con 
ductors are wound in coils and placed in 
oil ends are 


the slots on the armature. (¢ 


into the commutator segments 
held in 


place by bands of wire around the arma 


soldere d 


[The armature conductors are 


ture or by wedges driven into the slots 


e Commutator—lIt is a very impor 


tant part of a dc generator. It consists of 
a large number of copper segments in 
each other and from the 


sulated from 


armature shaft which they surround 


@ Brushes 
blocks of carbon which are 
cial holders to ride 
conducting direct current to or from the 


They are the rectangular 
held in spe 
on the commutator, 
machine. The flexible copper cable on a 
brush is called a ‘pig-tail 
li . 
Application 


Specs on typical generators for sup 
plying dc power are as follows 

© Speeds:Generators are available for 
high speed (500 to 1800 rpm) and low 
speed (120 to 450 rpm) drivers 


@ Voltages: 125, 250 and 600 volts 


Next Month: 
Alternating-Current Generators 





Operation Saf 


WHY 
YOUNGSTOWN BUCKEYE 
CONDUIT IS BETTER 


Youngstown is the one 
manufacturer who makes 
rigid steel conduit from 
ore to finished product. 
This enables Youngs- 
town to control the com- 
plete manufacturing pro- 
cess—your insurance 
that each length of 
“Buckeye” is made of 
top-grade steel. 


@ Youngstown Buckeye Rigid Steel 
Conduit is the safe raceway. It is 
approved by the National Electrical 
Code for all hazardous locations, In 
addition it is safe and sure to work 
with—easy to bend, and _ erect. 
Enamel does not chip. Thus Buck- 
eye provides a smooth, continuous 
raceway for fast, trouble-free run- 
ning or withdrawal of wires. 


THE YOUNGSTOWN SHEET AND TUBE COMPANY 0c. Sif742h, sic! 


General Offices: Youngstown, Ohio - Export Office: 500 Fifth Avenue, New York 36, N. Y. 


SHEETS - STRIP - PLATES - STANDARD PIPE - LINE PIPE - OIL COUNTRY TUBULAR GOODS - CONDUIT 
AND EMT - MECHANICAL TUBING - COLD FINISHED BARS - HOT ROLLED BARS - BAR SHAPES - WIRE - 
HOT ROLLED RODS - COKE TIN PLATE - ELECTROLYTIC TIN PLATE - RAILROAD TRACK SPIKES 
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MACHINE 
LIMIT 
SWITCH 


CLARK Type DM Limit Switches 
a ee DL 
“life” test rack continually for 
millions of operations 


Our design engineers were given the assignment 
of developing a new heavy-duty machine limit 
switch to meet the exacting needs of modern 
industry. Primary requisites were dependability 
accuracy, durability and versatility. They 
created a design that is rugged, simple and 
100% functional. They selected materials fo 
the working components that hold up indefi 
nitely under the most severe punishment 

They employed sound, mechanical princi 





THE CLARK 


ENGINEERED ELECTRICAL CONTROL > 


1146 EAST 152° STREET, CLEVELAND 10, OHIO 







ples to provide positive, accurate, troul 


operation, and added features to m 


switch as nearly “fail-safe” as possib] 


Pilot models were subjected to seve 
down tests, and changes made as 
When our high standards for performar 
durability were finally met, the initial 
tion run was made. The first 

were placed on the test rack 

have been operating continuo' 


CONTROLLER CO. 








x sont hen aga ee. OPERATING LEVERS 
| 8 TYPES AVAILABLE FROM STOCK 


Reversible operating 
lever positive tooth | 
engagement elimi- 


nates slippage a rm « : f ’ 
6) OC) — ») (0) S) 


Simple screw driver a ty a O) 


adjustment for posi- i ; f 
tion of operating ~™Ay Straight—4 sizes Track Planer Planer Shipper 


lever °°. ten oe Type Type No. ! Type No. 2 Rod 


Quick, positive-latch, ‘T ARK , SWITCHES are 
make and break action I 


“Rollpin” assemblies simply built, with a minimum number of 
ore spring steel in = Darts. They are designed for one purpose: 


Contacts of heavy ? compression 


“fine” silver : : . to provide dependable, accurate, trouble- 
NEMA Type5dust- free operation for a long life. All latch 
oe and trip-bearing surfaces are nylon to 

euiiisnubailie steel for minimum wear. All springs are 

wires with STAKON : \ in compression for greatest safety—they 


connectors Areas subjected to arc 
deterioration protected Cannot be overloaded. 
with glass-melamine 


, lat 
Heavy one-piece plates 


molded insulating 
block supports all - : 
stationary contacts @ All springs are in 
and terminals and . compression 
surrounds all live 

ports 


“Rollpin” assemblies 
@ Electrical and mechanical are spring steel in 
: é compression 
sides of switch are com- 
Available with 
14" or Ya" conduit 
opening 


pletely isolated 


REGULAR AND REVERSE LEVER TYPES Double concentric 
— can be mounted in any position over-travelsprings 


in compression 
for “fail-safe” 
operation 


REGULAR 
MOUNTING ) 


HORIZONTAL | VERTICAL 
. SIDE MOUNTED FLANGE PLATE | FLANGE PLATE 


REVERSE 

LEVER ) 
MOUNTING 

TYPES 


Return spring can be 

used on either side or 

removed for maintained 

contact requires no 

tools to remove, change 
or replace 


SSS 


mrihhiiiEELmmMNNN NN 


Nylon Latches 
with exceptional 
wearing qualities 





SA 


Oilite bearings —— 


Nylon spring- _|j 


loaded contact 
operator 


Le. Ml 


G&A 


LTE pP j All latch and trip 
VERTICAL | bearing surfaces 
FLANGE PLATE | 


HORIZONTAL 
| SIDE MOUNTED FLANGE PLATE | 


are nylon to steel 





Six styles of back covers or mounting plates are avail j 

able for an infinite variety of mounting arrangements £ é 
fea, 
ee ae 


THE CLARK CONTROLLER COMPANY i. ‘e j 
1146 EAST 152nd STREET + CLEVELAND 10, OHIO NI ae Insist on CLARK Type DM Limit Switches for more dependable, 


» 


Please send me Bulletin 102 DM describing the new CLARK 4 so longer life operation on all your new machines and for replace- 
Type DM Limit Switch ment of unreliable or worn out switches on equipment now in use 


NAME 

TYPE OF BUSINESS 
COMPANY 
ADDRESS 


CITY AND STATE 





Selling Lighting 
in 


LECTRICAL distributors in 
Pittsburgh are helping out 
these days to give the city—once 
an also-ran in the beauty depart- 
ment—a new face to show off. 
The worn out lines and the 
wrinkles, the tattered outskirts 
and feeble buildings, covered 
partly with the soot of centuries, 
are now being systematically re- 
moved, polished up and replaced. 
As part of an industry team of 
lighting salesmen, these distribu- 
tors are promoting the idea that 
lighting plays an important role 
in the renaissance of the city, in 
the change from the city of 
smoke to the city of light. 

Much has already been written 
about Pittsburgh and its re- 
development program. Much 
has been said about its plans for 
the future. Rooted deeply in this 
present-day building activity and 
in the plans now in the drawing 
board stage is modern, planned 
lighting. 

This is the story of how this 
particular type of lighting is 
promoted and sold in the city of 
Pittsburgh—by the local light- 
ing industry in general, by the 
electrical distributor and his 
salesmen in particular. 
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The Lighting industry's Role: 


Pittsburgh Puts on a New Face 
Pittsburgh Lighting Is Planned Lighting 


The Electrical Distributor’s Role: 


BANK LIGHTING 
Doubleday-Hil! Elect 


INDUSTRIAL LIGHTING 
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HERE has been a lot already 
written about Pittsburgh and its 
redevelopment program. We shall 
try here to shed some further light onto 
another facet of The Pittsburgh Story 
its lighting. For lighting has played 
and will continue to play a major role 
in one of the most extensive face-lifting 
jobs ever undertaken by a major, 
already-established American city 
Pittsburgh today is coming into its 
own as the City of the Gateway to the 
West. Brandishing a big broom—as 
well as a huge demolition ball and 
trowel and mortar—the city is actually 
building high and digging deep in a 


le expansion and modernization 


Ccity-W IK 
program unmatched in its long history. 
@ Construction Unlimited—One by 
one, such problems as smoke and floods, 
river pollution and traffic congestion 
are being overcome. New civic, busi- 
ness and industrial projects are busting 


out all over. Million dollar projects 


Building High..... Digging Deep 


ABOVE 








Puts on a Brand New Face 


New civic, business and industrial projects are busting out all over; 


million dollar projects are a dime a dozen. Into this picture steps 


the lighting industry of Pittsburgh, determined to take advantage of 


every selling opportunity offered by this huge redevelopment program 


ire a dime a dozen, projects such as 
city parking, recreation areas, airport, 
giant new skyscrapers, huge apartment 
center, vehicular 
blighted 


buildings, medical 


expressways, elimination of 
areas and slums 

In the past eight years, the citizens 
of Pittsburgh—and the lighting indus- 
try of the city—have seen the transfor- 
mation of the Darkened City to the 
City of Light. It all started with the 
elimination of what, before, had made 
Pittsburgh famous—its smoke. That, in 
itself, did more to instill civic pride 
than any other single act, legislative 
or otherwise. The black-shirted comics 
of vaudeville (“No one wears a white 
shirt in Pittsburgh”) would have to 
material if 
Pitts- 


for better comedy 
to hit the 


search 
they ever had cause 
burgh circuit again 
Smoke control meant that new build 
ings could be erected with at least a 
fair chance of remaining new for a 
Old build- 


sand and 


satisfactory length of time 

that felt the blast of 
steam year in and year out could now 
look forward to years of 
beauty. Store owners and office build- 


ings 
unmarred 


ing landlords joined in a spontaneous 
clean-up campaign. Whole blocks that 
had decades of dirt and grime from the 
spewing coal pits and steel mills now 
could look respectable again—and stay 
that way 

@ A Good Mixer- 


environment came the happy combina- 


Into Pittsburgh's 


tion of political vision and industry 
wealth—the water and oil that mixed 
for the good of the city and its future 
New buildings began to take shape 
adding to the spectacle of Pittsburgh's 
New Look 

Alcoa 


struction 


with its all-aluminum con- 
30 floors of it. United States 
with its 41 stories of stainless 
and 


Assurance Society's eight stainless steel 


Sreel 


steel limestone Equitable Life 


buildings erected on the Gateway Cen 


ter development, three buildings al 
ready setting the pattern for the othe: 
five to be constructed soon in the near 
future 

new medical cen 


Then there's the 


ter of the University of Pittsburgh 


destined to become second to none, 
underground and above ground park 
ing garages, huge apartment buildings 
in the city limits, sprawling residential 
construction in the outskirts and in the 
adjacent towns 

@ Picture of Prosperity—Into this 
picture steps the lighting industry of 
Pictsburgh, determined to take advan- 
tage of every selling opportunity 
offered by this expansive redevelop- 
ment program. It’s a logical step since 
the estimate of the electrical part of 
this project starts at $65 million and 
zooms upward—and it's anyone's guess 
where the final figure will rest. A 
conservative estimate is that the elec- 
trical figure in this instance may even 
original 


exceed 300 per cent of the 


estimate. That leaves lighting in for 
quite a share 

Picture, if you will, the wonderful 
selling opportunities in Pittsburgh to 
day. In new construction alone, light 
target for 


ing looms as an enormous 


the wholesaler—if he can set his sights 
on it without recourse t 


New 


ofhice building and 


price cutting 


construction, especially in the 


commercial estat 
lishment class, has had its effect upon 
the business outlook of the older build- 


ings in the city, thereby creating still 


more business for the wholesaler—sort 


of a vicious cycle in reverse 
The natural tendency among land 
lords of office buildings is for survival 


of the fittest. Their main preoccupation 


today is to keep the tenants they now 
have and induce others to sign new 


leases. Brand new buildings being con- 
structed and in operation have all the 
latest in lighting and air conditioning 


They are attracting tenants from all 
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; 


over the city usually trom the olde 


buildings. These older buildings 
keep pace with this competition 


: , 
forced against the wall and must, out 


if necessity, ofter th ime or close 

the same tacilities t r competitior 
is offering explains the 
rush of lighting requests on the part 
of these establishments—orders that 


sometimes rut 


Chey want to lull customers away fron 
the growing trend toward the shopping 
center 


town Relighting has 


quick thinking 


] 
salesmen as a means to bring in more 


been sold them by 
customers. And these small shops offer 
the lighting industry in Pittsburgh its 
biggest-paying market, the accumula 
tion of which can staggering 
amount of profitable b 
® Your 


happen In your City of 


Siness 


Town, Too—Can all this 
rown? There's 


With a few 


there, your city cou 


no doubt that it can 
hanges here and 


be the Pittsburgh of today There: 


no need for it to embark on the sam« 


grand scale as Pittsburgh's redevelor 


ment program. A clean p and spruce 
ip campaign, the tearing down « 
building 


broken down buildings, the 


of new ones wh r economically 

feasible tne leve iF I blighted are 
id slums makings of ; 

all scale IV 1¢ pria¢ ana 


1esir¢ 





IGHTING progress in Pittsburgh is 
an ever-expanding, all-industry pro- 
duction in line with, and some- 
times exceeding, the records set by 
the city’s vast redevelopment program 
In fact this progress has already set an 
enviable pace for the rest of the re 
development program. 

The improvements in lighting stand 
ards in the Pittsburgh area that have 
been realized during the last several 
unbelievable. More 


years are almost 


progress has been made in lighting 
especially commercial lighting—than 


in any time in the history of artificial 
illumination 

e Raised Standards—Many custom- 
ers in the Pittsburgh area are using 
two to ten times the quantity of light 
that was the accepted standard just 
ten or fifteen years ago. Customers are 
spending much greater sums for light 
ing installations, ranging from ten to 
twenty times the amount which they 
formerly would invest in the first cost 
of a lighting installation. 

But the great improvements in light- 
ing standards did not just happen. They 
did not just happen because the city 
has enjoyed boom times since the end 
of World War II. The extraordinary 
improvements in commercial lighting 
standards in the Pittsburgh area did 
happen because the local lighting in- 
dustry was not content to let matters 
take an easy, normal road during the 
post-war period to the present time 
Diligent, far-seeing people of the in- 
dustry—representing lamp and fixture 
manufacturers, distributors, contractors 
and the Duquesne Light Co., the local 
utility—organized for a concerted, co- 
operative action through the Electric 
League of Western Pennsylvania 

This concerted effort was organized 
under the banner of “Planned Lighting 

-Get a Plan First from the Man Who 
Plans.” A planned lighting program 
was formulated similar to the national 
program as sponsored and launched by 
the Edison Electric Institute 
e Basic Influence—The concept of a 
planned lighting program was new, all- 
embracing and one which all branches 
of the lighting industry could support 
without qualification. Experience has 
shown that it works and should con 
tinue to be the permanent, basic guide 
and influence for lighting sales success 

The Pittsburgh planned lighting pro- 
gram was adopted by the local light- 
ing industry as a means of achieving 
the ultimate in this respect. Its tenets 
were fundamental, simple. They ad- 
vised that all branches of the industry 
should: 
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COOPERATION 


IN PLANNING. Without 





obligation, the lighting engineering 


services of Duquesne Light Co. Commercial Sales Department belon the other 


branches of the industry only for the asking, with 
manager; G. H 


identification. |. S. Schuchert (left) is 


promotion 


r without the gnt company s 


\ 
Maize upervises sales 


Selling Lighting in Pittsburgh 





Pittsbur 


e Organize, solidify and expand, if 
possible, the sales, technical, promo 
tional forces for the job and oppor 
tunities ahead. 

e Conduct technical training of in- 
dustry personnel to establish the high- 
est possible degree of know how. 

e Conduct continuous sales training 
of industry personnel to establish the 
highest possible degree of salesman- 
ship 

e Conduct hard-hitting, cooperative 
advertising programs, illustrating the 
best in Planned Lighting, pointing up 
the benefits and emphasizing the mer- 
its of getting a plan first and getting 
the plan from reputable people. 

e Promote the utmost through the 


h Lighting 


use of public demonstrations, lectures 
and exhibits 

e Generate concentration of atten 
tion and effort by periodic campaigns 

e Generate enthusiasm and extra ef 
fort by incentive plans 

e Plan, promote and sell lighting on 
the basis of 
established by the IES 


e Lucrative Campaign—The 


standards of practice as 
most 
recent example of the workings of the 
Pittsburgh planned lighting program 
was the successful conclusion of the 
Second All-Industry Planned Lighting 
Campaign. This activity was sponsored 
by the electric league and was designed 
to stimulate the best in lighting for 


stores, offices, schools and factories. It 
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.. IN FOLLOW THROUGH. Manufacturers’ Agent James A. Hodges Co. main 


tains complete lighting showroom for the display 
carries. One of many far-sighted manufacturers’ reps in Pittsburgh 


howroom to both contractor and distributor lighting sale 


IN EXECUTION. This 


means in Pittsburgh. The occasion tart 


participants: contractor, distributor 


manufacturer representative 


engineer 


the end product of what all-industry 


lighting 


The ful tory n 


f a number of top lines he 


Hodges oper 


personnel and customer 


cooperat or 
activity for a school lighting job. The 
specialist, his sale manager itility 
p g 


page 


ls Planned Lighting 


Without obligation, the lighting en 


had the support of three lamp manu 
facturers, nineteen fixture manufactur 
ers, fourteen distributors, the Duquesne 
Light Co., and the Western Pennsy] 
vania Chapter of the National Elec 
trical Contractors Association 

In four month's time, this campaign 
netted for the industry in Pittsburgh 
over $1 million in lighting equipment, 
lamps, wiring, installation and _ utility 
kilowatts. 

One of the largest single forces in 
Pittsburgh lighting today is the Du- 
quesne Light Co.’s Commercial Sales 
Department whose main concern is 
the cultivation of the markets for com- 
mercial load building applications of 
which lighting plays a major role. 


gineering services—involving field sur 
veys and complete lighting and wiring 
plans and specifications—belong to the 
other branches of the industry only for 
the asking, with or without the light 
Then, if 


company’s identification 


needed, sales assistance and coopera 
tion are given to complete the sale of 
the plans to the benefit of all con 
cerned 


e 30,000 Lighting Calls 


force of 


The 


become 


sales 
19 salesmen part 
of the sales force of cooperating manu- 
facturers, distributors and contractors 
During a year approximately 30,000 
personal contacts are made by these 
salesmen. In these they 


contacts pro- 
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mote all phase lighting on. the 
basis of meeting or excelling minimun 
tandards of practice 


e More Eftort—M 


ind 


shown by 


ompetitive 
Pittsburgh 
resentatives worl ) the other 


branches of the engineer 


ng lighting jobs, doing the 


ind takeoffs 


quoting 
equipment 
and right 
contractor 
rsonnel 


Many manufacturers make their ow! 


} 


showrooms available to the distributor 


ind the contractor and their customers 


in an effort to blanket the market witt 


lighting promotion. One of these is 


manufacturers agent representing 


number of top line fixture manufac 


turers. His showroom is stocked wit! 


the latest in his lines of lighting fix 


tures, is open to both the contractor 


ind distributors, their lighting per 


sonnel, for the benefit of their cus 


comers or for use as room in whicl 


to hold periodic sales meeting 
O Noid periodic saies meetings 


Distributors ind contractors alike 


lean heavily on these various functions 


offered by the utility and manufactur 


ers and, in turn, carry ot cooperative 


tunctions of their own in fostering 


better lighting practices. These re 


ione either in concert with the other 


industry team or in 


The 


mechanical 


members of the 
direct bilateral efforts with them 
holding 


contractor, Ip the 


end and the distributor ( whose efforts 
are told on the following pages) hold 


ing up the selling end are, both of 


them, the hub of the Pittsburgh plan 
ned lighting program 
Far from being perfect—only 

per cent of the market potential bein 
developed—Pittsburgh’s cooperative 
planned lighting is continually striv 
ing for surer methods of making the 
city more lighting conscious. The pri 
gram has been, and will continue t 
progressive all-year 


be, a recurring, 


round project that, in line with the 


modernization outlook of the area, will 
still play on the civic pride of the city 
and the selling astuteness of its in 


dustry 











Selling BANK LIGHTING in Pittsburgh 


Selling a Bank on 


lighting customer or the eas! 


That's how Doubleday-Hill Electric Co. approached “A BANK can be the toughest 


est to reason with—depend 


» conservative bank management on tailored re- ‘ 

ing on your approach,” says W. H. For 
nof, lighting department manager of 
Doubleday-Hill Electric Co. In _ the 


case of Uniontown’s Second National 


lighting for its remodelling plans. Complete lighting 


specialist aid backed by top service gained custo- 


Bank ( pictured above) the approach 


mer confidence ana satisfaction. The distributor's was tempered and shaped by the very 
» et . ™ points that usually spell out rugged 
payoff: profitable fixture profits from a strictly sales resistance. The bank manage 
e inhes ‘ ; ment’s natural conservatism plus a 

non-low bid lighting sales policy. shrewd eye for economy, instead of 
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Selling Itself to the Public 


presenting problems, gave Fornof sales 
points on which to hang Doubleday- 
Hill's lighting presentation 

Working closely with the architect, 
West Penn Power representative ] 
Toma and contractor W. R. McElroy, 
Fornof prepared and presented a com- 
plete lighting layout tailored to main- 
tain a crisp, business-like atmosphere 
but providing correct working levels 
for bank What's 
Fornof stressed, the main 18 recessed 


personnel more, 


4x4 ceiling fixtures would be easy to 


clean and economically 
Other 


signs, side lights—would complement 
the furnishings. One stumbling block 


maintain 


lighting—accent units, telles 


remained. Plans called for just five re 
cessed accent units to light the wall 
to-wall mural in the rear of the bank 
Fornof convinced the management 
that nothing less than a 20-light re 
cessed the 


justice and highlight the bank's posi 


row would do painting 


tion in the community 


The customer was 
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MERCURY INSTALLATION in the shipping building of Jone: 
G Laughlin Steel Corporation’s Aliquippa warehouse contains 
51 one-piece ventilated high bay units, mounted 40 ft 


mercury 


high to 25 ft 


Selling INDUSTRIAL LIGHTING in Pittsburgh 





and spaced 33 ft. by 25 ft. It is a |] att, color 
installation with illumination 


Order 


was cultivated by 





rrected 
ce 


level ranging trom 


ndustria ylesmar 


An Untapped Lighting Mar 


According to Westinghouse Electric Supply Co., the lighting of 


warehousing areas in industrial plants is a wide open market barely 


scratched in Pittsburgh. They don't make for dramatic 


liahtina 


effects, but they sure do make for good-sized lighting order: 


HE promoting of planned lighting 
for warehouses in Pittsburgh can 
mean big business for the electrical 
distributor. For Westinghouse Elec- 
tric Supply Co. it has meant a market 
that is virtually untapped and wid 


And it 


not be confined only to the city of 


open for cultivation need 
Pittsburgh. 
Take as an 


installation 


example this recent 


lighting made by an 
electrical contractor 
building of #414 mill at 


& Laughlin Steel Corp.'s Aliquippa 


in the shipping 
the Jones 


warehouse. It is a 1,000-watt, 


color 
corrected mercury installation consist- 
ing of 51 one-piece ventilated high 
bay units. It is typical of the hundreds 
of industrial buildings in Pittsburgh 
and elsewhere ripe for relighting. 
The order was cultivated by regular 
supplies salesman J. C. Haines, a 
Wesco application engineer covering 
the large Pittsburgh steel mills, J. & 
L. being one of his important accounts 
Calling regularly on the steel company, 
Haines heard of its plans to relight 
+ 14 mill and asked if his company 
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could make recommendations 


Through the cooperation of Haines, 


some 


J. & L. engineers, and an outside en 
gineering concern, a lay-out of the 


proposed lighting installation was 


made. 


‘ 


Haines, himself, was the source o 


information for circuiting of the units 


LIGHTING SPECIALIST T. G. McBride, 
sales assistant R. P. Conneil and salesman 
J. C. Haines go over lighting plans 


type of panelboards to be used and 


other electrical letails. 


construction 
Westinghouse lighting engineers offer- 
and made 


ed some suggestions specific 


recommendations on the type of light 


ing units to be used to meet condi- 
tions in the warehouse 


Warehouse 


can be 


lighting of this kind 


sold by any of the 19 appar- 
atus and supplies salesmen regularly 
handling lighting in the Pittsburgh 
While the 


jetails are 


district of Westinghouse 


engineering and layout 


sometimes carried out by the company 
involved in the lighting sale (as in 
the case of J. & L.), the Wesco sales- 
men are at all times backed up solidly 
by two Westinghouse Elec. Corp. light- 
ing engineers in Pittsburgh and the 
whole lighting engineering office of 
Westinghouse Elec. Corp. in Cleveland 

Having their eyes open for lighting 
jobs like the one at J. & L. can be 
a profitable pastime for all saiesmen— 
the final product is not too dramatic 
in appearance but is certainly a well- 


paying order for both fixtures and 


supplies 
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ONE FLOOR of old Penn-Rose building belongs to Pittsburgh Mimeograph C 
Office area features 2, 3 and 4-lamp suspended louvered units supplying 60 ft 
throughout. Cost: $7,300 for the completed installation 





ANOTHER FLOOR in same building houses Pittsburgh Bindery, Inc. Assembly 


ection uses 2-3 lamp (40w industrial units. Result ft. c. tailored for close 


eeing tasks on magazine binding production line 


Selling COMMERCIAL LIGHTING in Pittsburgh 





Getting In On 
the Ground Floor 


That's how State Electric Supply Co. and a contrac- 
tor are successfully selling relighting in some of Pitts- 


burgh's oldest commercial buildings now in renovation 
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p | o- WISE I 
redeve pme pr « 
in sales Dp f c 
in need t prove I | | 
list R Sukits } H 
Roder Swayne sele I Rose 
building in tl r f git 
city tor intens I 
structure tne first 1! nrorce mcret 
building in Pittsburgh, has since yield 
ed them $78 thousand wort t light 
ng and related electrical equipmen 
business, according to Swayne 


This wasn't just a case of selling on« 
company or one building owner. There 
were ten floors and several separate 
businesses housed in the structure 
calling for several selling jobs to be 


jone. The contractor-distributor tean 


worked this way: Companies intend 
ng to remodel their interiors in keep 
ing with the city-wide redevelopment 
plan were approached with the ques 
tion, “Why redecorate, repaint and 
spruce up your furniture walls, desks 
ind other equipment when your sub 
ny will laug! 


standard, outmoded light 


your expensive effortsr 

A handy light meter reinforced the 
pitch that followed. With the pros 
pects permission, the two men then 
prepared a complete take-off and lay 
out with final costs, based on Swayne's 
wide experience as one of Pittsburgh's 
leading electrical engineers. The cus 
tomer could shop around but Sind 
Swayne and Sukits had made their own 


leads and actively solicited the business 


they invariably had the inside track 
Price seldom entered the picture, espe 
cially after one or two installations had 
been completed 

Each relighted floor then became 
life-size sample for future selling ef 
forts to other companies located in the 
Penn-Rose building and nearby struc 
tures. Sales weren't restricted to light 
ing. There was a need for new wiring 
and air conditioning, too. Sukits sold 
them; Swayne installed them. 

Currently the two men are working 
on a long-range sales plan because “the 
whole redevelopment idea takes time 
to sell and we don’t want to push,” says 
Sukits. “But one thing's certain. If 
there’s a company in Pittsburgh plan- 
ning to remodel—we'll be there getting 
in on the ground floor with our light- 
ing sales story 


77 





Selling CHURCH LIGHTING in Pittsburgh 





It Starts with the Contractor 


Wert TC 


know your contractors better 


know how to talk to them, cooperate 


with them by showing them how to earn 


more money on a lighting job 


that: 


the secret to the lighting success 


Pittsburgh Electric Supply Co. 


HURCH lighting, like any other 
classification of lighting, can be 
sold profitably if we get to do one 
thing for the contractor—show him 
how to earn more money on each of 
his jobs. When you show him how to 
money, you've got yourself a 
friend for life. So Murray 
Schutzer, lighting specialist for Pitts- 
burgh Electric Supply Co 
“Take this lighting installation at 
the Oakmont M. E. Church in suburban 


Save 


Says 


LIGHTING SPECIALIST Murray 


layout with contractor Sal 


lighting 


Oakmont, Pa., The contractor 
on that job was AC Electric Co., run 
by Sal Ortenzo, a young fellow with 


Both of us get along fine; 


he says 


big ideas. 
it's about the third or fourth job we've 
worked together. I was able to get him 
on my side in the beginning only 
through my ability to talk his language 
and show him how to save money. 
On the church job their association 
paid off again. The specifications called 
for standard and special lighting equip 


Schutzer goes over tentative 


Ortenz AC Electric Co 


ment which Schutzer was called upon 
to furnish without delay. Since the 
special equipment had to be custom 
made at the factory, Schutzer, himself, 
designed the fixtures in accordance 
with the engineer's specifications and 
The spe- 


cial equipment, heart of the installa 


the customer's visual desires 


tion, took only six to eight weeks for 
delivery. When it arrived on the job, 


Schutzer was on hand to oversee the 


special construction features that had 





Selling STORE LIGHTING in Pittsburgh 





DRAMATIC DISPLAY—Highlighting merchandise in E 
3 continuous rows of suspended fluorescent luminaires provide 60 fft.c 


store 


78 


and |. Swigart jewelry 


Special 


Despite a tight time limit, 
Kim Electric Co., quickly 
secured and delivered the 
needed materials to a con- 
tractor, enabling him to 
jewelry store 


in 5 


complete a 


liahtina jot hours 
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Oakmont M.E. Church sale 


to be incorporated into the installation 


The sales lead for this church in- 


stallation was furnished through con- 


tacts of a sales representative of the 


] 


Duquesne Light Co. and engineered 


by an illuminating engineer of the 


same company. The contract was then 


awarded to AC Electric who chose 


Pittsburgh Electric as the distributor 


PRODUCT of the one-two-three leadup punch t 
lead 





many lighting jobs 


furnished by utility, followed 


on his side to begin with is the secret to 


his success as a lighting salesman. In 
brief, his approach is this 

Sure my price isn’t the lowest—and 
as it should be. I'm offering you a 
service that price cutters can't afford 
to give. I'll follow the job from begin 
ning to end to make sure there are no 


slip-ups. I'll save you money on in- 


through 





in Pittsburgh th installation ir 


by distribut 


long run, My price and my competitor $ 


which you say is lower 


up. In fact, I'll 


price right 


now—will line save 


you more money than you'll save right 


now with just the low price my con 


petitors are giving you. If that’s not 


fair proposition then I don't deserve 
your business 
listened to thi 


The people who have 








The one-two-three leadup punch to so _ stallation costs. I'll make sure there's approach and have given him the order 
many lighting jobs in Pittsburgh no delay in the timing of the installa ire now, like AC Electric, his best 

The way Schutzer got AC Electric tion that would be costly to you. In the customers 
S LIGHTING INSTALLATIONS _ pared a layout and helped contractor many phone calls from and to Kin 





go, the one in the E. and J. Swi- 

gart wholesale jewelry store isn’t 
very big, but mention of it brings a 
gleam of pride to the eye of M. Kim 
ball, president of Kim Electric Co 
Why? Because it gave his organization 
a chance to show the contractor and the 
customer how well an electrical dis 
tributor can operate when the pressure 
is on 


In this case, the pressure was time 


Kimball's son, graduate electrical engi- 


Kimball, 


ner William H had pre- 
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Marx to sell the installation. There was 
a snag, though. Kimball had more or 
less sold the customer and the con 
tractor on using a better type fixture 
than the specifications called for. But 
waited until two days before the 
There 


postponing it; the 


they 
job was to be done to decide 
was no chance of 
contractor had other commitments 
the jewelry firm wanted service, and 
service it got—with a little extra 


Luckily, 


located 


manufacturer 
After 


the fixture 


was near Pittsburgh 





Electric, the distributor's trucks rolled 


into action. The last delivery from the 
fixture plant was made at 7:50 A.M 
on the designated day. Every bit of 
material—fixtures, panel boxes, lamp: 


switches and wire required—was rea 


to the contractor's hand s he began 
work at 8 o'clock 
Because Kim Electric ¢ had 


cK ned in an 


runc 
emergency Ss an electri 
cal distributor should, the fixtures were 
hung, lamped and lit to the customer's 


complete satisfaction by 0 p.m 









HAPPY HUDDLE—Pleased with their latest cooperative lighting ager C. V. Powell, Keps Electric Co.; illuminating engineer Hug! 
ales effort are (|. to r.) contractor Joe Fink, Joe Fink Electric S. James, Duquesne Light Co.; factory representative H. D. § 
é pecialist L. D. Ecoff and supply department man Pittsburgh Reflector Co. They teamed to sell 


iler 


ighting 5 


a $38 thousand lighting installation 

ne classroom shown above) in the Wil- 

n School, Clairton, Pa.—a Pittsburgh 

suburb. Local education board, impressed 

by Hugh James’s layout, wanted relight- 

ing done during summer vacation. Despite 

fixture manufacturer’s vacation-retooling 

shutdown, job was completed in shortest 
possible time due to 


special service and delivery liaison 
of Keps’s C. V. Powell and Pittsburgh 
Reflector’s H. D. Siler. Much forethought, 
advance planning and just plain legwork 
assured complete customer satisfaction 
and opportunity for more Clairton school 
jobs in the near future 
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Selling SCHOOL LIGHTING in Pittsburgh 





qThey're Teaming 
To Win Lighting Sales 


Keps Electric Co. makes a habit of working in close cooperation 










with the utility, the contractor and the manufacturer's 


representative to sell planned lighting to improvement 


minded Pittsburgh school boards. One result: 


te HAT MORE can we do for 
our customers?”—the guid- 
ing slogan of Keps Electric 
Co.—might well be that of the intra- 
lighting industry sales team pictured at 
the top of the opposite page. Because 
of the work they do and the results 
they get, the answer to that question 
is usually “Not a thing.” Their motives 
may differ, but their object is the same 
to sell planned relighting to im- 
provement-conscious Pittsburgh busi- 
nesses and institutions 
School boards—usually rugged cus- 
tomers—are no exception to the team 
approach. Take the recent $38 thou 
sand Wilson School lighting installa- 
tion. This school was one of several 
which the Clairton, Pa. education 
board decided to relight on the advice 
of Duquesne Light Co. representative 
Hugh James. Previously, James had 
surveyed the illumination needs in the 
building and prepared a layout. The 
board asked him to join their engineer 
in a two-man watchdog committee to 
see that “the door was closed to bilk 
ing the school board” as James puts it 
When they learned of the job 
contractor Joe Fink, Keps’s lighting 
specialist L. D. Ecoff and supply de- 
partment manager Cliff Powell got to- 
gether on the plans. Powell and Ecoff 
prepared a completely detailed bid for 
the contractor and furnished the cata- 
log illustrations and samples he would 
have to present. Keps, incidentally, 
prides itself on its painstaking quota- 
tion service in a city where bid prep- 
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a $38 thousand lighting job in one school; more jobs to come 





aration is extraordinarily important to 
successful lighting sales 

After James and the school engineer 
had screened the bids and checked the 
contractors reputations for other jobs, 
the award of the job went to Fink 
Here the real cooperation began. For 
easier and less expensive maintenance, 
James had changed the specified units 
in the plans from bi-pin to instant 
start luminous indirects. The fixtures 
were to be supplied by Keps from the 
Pittsburgh Reflector Co. Its factory 
representative, H. D. Siler, had given 
much technical help to James in the 
formative stage of designing the new 
lighting system. Working closely with 
Powell and Ecoff, Siler started to ar 
range a satisfactory shipping schedule 
and here’s where the team ran into 
trouble 

Quite naturally, the school board 
wanted the relighting done during the 
summer vacation but unfortunately it 
didn’t award the job till the term was 
nearly ended. Pittsburgh Reflector 
like many other fixture manufacturers 

closed down for ten days in early 


July for employee vacations and a 


maintenance-retooling period The 
lamp plant was also shut down. The 


problem: how to get the material to 
the job despite the obstacles 
Fortunately, Keps had planned 
ahead with Pittsburgh Reflector’s Siler. 
Most of the fixtures and lamps were 
available but the shutdown precluded 
delivery of orders. By doing “a helluva 
lot of scurrying back and forth” Keps 


and Siler were able to deliver the ma 
terials as meeded, even if it meant 
carrying fixtures and lamps in private 
cars—and it sometimes did 

There were other difficulties. Fix 
tures had to be changed while the job 
was in progress to suit specific needs 
The school’s basement, for example 
had an exceptionally low ceiling which 
made flush mounted, rather than sus 
pended units, a necessity. In spite of 
the team’s best efforts, the installation 
work did run slightly into the fall term, 
but again manufacturer-distributor co 


operation overcame the headache of 


having to move stored 


lamps back and forth to temporarily 


fixtures and 


empty schoolrooms. The fixtures were 
shipped according to contractor Fink's 
needs and permanent storage room 


available after school began. The Clair 


ton school board was enthusiasti 
about the completed installation which 
provided more than 35 ftc. of illu 
mination in classrooms, auditoriums 
gymnasium and corridors. The board 
was pre-sold on relighting other dis 


trict schools 


Will the same intra-industry tean 


work on then Possibly” answers 
Keps’s Powell with a grin. “At any 
rate, Keps Electric will be trying with 


the best possible quotation, service and 
} 


delivery.” (Ed. note—For the second 
consecutive year, Keps Electric Co. was 
awarded the Planned Lighting plaque 
for the outstanding 1954 wholesaler 


lighting sales job by the Electric League 


of Western Pennsylvania 










ced 


Selling OFFICE LIGHTING in Pittsburgh 





A Lead from a Lighting Catalog 


. converted an empty building into this neat 55 ft. 


KEPTICS of the value of a lighting 


catalog to produce lighting sales 
should come a little closer to hear 
how catalog was instru- 


about one 


mental in selling a complete office 


lighting package for the General Elec- 
tric Supply Co 

4 commercial establishment in 
Braddock, Pa., a suburb of Pittsburgh, 
decided to convert an old empty build- 
ing into an office. After the prelim- 
inary building specifications were layed 
ut the question of lighting equipment 
suitable for the renovated building 
confronted the William G 
Matta, of Matta Enterprises 

Not long before, a 
lighting bulletin passed across his desk 
Matta 
literature was over the stamp of the 
He contacted 


prospect 
Ge sco-distributed 
remembered the engineering 
Pittsburgh Gesco office 


j). WX 


listrict, who, in turn, arranged an im- 


Hobe, a supply salesman in the 


mediate appointment for lighting spe- 
cialist J. I 
pect to determine his requirements 

After a_ few 


Donaldson with the pros- 


meetings between 


Donaldson and Matta, the prospect be 


came a customer. Donaldson pointed 
out to him the advantages of a modern, 
efficient lighting installation, suggest 
ing Miller 


one solution to this particular applica- 


Lexington fixtures as the 


tion. After a preliminary plan was 


roughed out for the customer by 
Gesco’s lighting specialist, Matta agreed 
to the installation 

Following completion of the job, 
Donaldson (in the picture above, left 
shows customer Matta the catalog bul 
that 


Reason for the visit was to make sure 


letin started the wheels turning 


the customer was satisfied with his 


lighting, an installation that maintains 


55 ft. c, with a minimum of bright- 


ness 


}‘ b like the 


bread 


To Gesco, a one just 


illustrated is the and butter in- 


stallation that each salesman strives 


for—a job that features no bidding, no 
quibbling about prices. The customer 
is sold on the beauty and efficiency of 
the lighting installation, not on a low 


price or a how-cheap-can-I-sell-this- 


ation, engineered and sold by the General Electric Supply Co. 


fixture basis. He was shown the plans 


and was satisfied with them—pric« 


was not the primary nsideration 


According to the Gesco lighting de 
partment, the Pittsburgh levelopment 


program has given the wholesaler 


chance to show oft his real selling 


ability, to sell the quality of a lighting 


installation only becomes an 
important aspect of the sale when the 
salesman, backed by his yMpany, gets 


And 


and dis 


scared and fears loss of the order: 


how many scared salesmen 


tributors do you to set a pros 


I 
pective profitable lighting sale 


cost-plus-two cate 
t has happene 


That's why Donaldson, his office 


staff and his field salesmen are 


LOoiIng 


after the more profitable small com 


mercial and industrial lighting jobs 


where they can rely on creative selling 


rather than price selling. It’s bound to 


pay oft the atmosphere of 


Pittsburgh’s “let’s keep up with the 


Joneses” attitude. In fact, they agree. 


it’s bound to pay off anywhere 
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Selling RESIDENTIAL LIGHTING in Pittsburgh 


They Il Take 


The Homeowner 


When it's a choice between selling the individ 





builder or the homeowner, Allied Electric Supply 


Co. picks the homeowner, or the woman of the 


house (always protecting the contractor). The 


reason: She's got more of a personal! interest 


what aoes into her home 


nxture 

OOU homes 
bottom 
With that « 
face, Huettner has 
tackle besides upselling 
owner. He's also 
builder 


He calls on 1ild I especi 
tract or multiple-u builders, t 
to change ound thinking of 
lighting. To g visual lessor 
in proper hot lighting and electrical 
living, and to back up his argument 
that lighting is the « sales tool de 
signed to sell m« homes, he invites 
the builder—and also the contractor 
to view his own lighting showplace 
It’s the home built himselt whict 
is furnished with every conceivable 
GETTING BUILDERS INTERESTED in better home lighting is another job lightir electrical and lighting applicatior 


specialist Huettner must tackle besides upselling the h 


meowner Lighting fixture rrom remot ol lighting to ele 
i c¢i*s ~* 
allowances for some $1 2-1 homes in Pittsburgh are as low as ¢ 30 per hon tronically-ce 


pener 


4d 2 under the assumption nN upseiling aon 


that the man who buys the tomers and are really sold on | 


n their cus litioning 
ighting. Durghs first 
home should also have the Let th builder Vive ny all al Cooperation with 


pportunity—along with his wife, esp« he wants.” savs Huettner eles amp Division. He 


— ~ 
ially—to buy the fixtures for that cater to the a Dri 


needs of 
home. After all, it’s the biggest single fore I'm through. what 


buy of their lifetime; shouldn’t they the house wants t spend for the fix 
have the chance to choose what goes tures in r home will sometimes be Slowly b 
into 1t? more than triple the fixture allowance oming ar it 5 N f thinking 


That's the attitude of Ted Huettner. ifforded by the builder says Huettner t until the t 


ime tl 
residential lighting sales specialist for Pittsburgh builders are woefully they're really « 
Allied Electric Supply Co. It’s his job lacking in the f 


} ndamentals of home techniques, A 
. : Siig * 
to see that these homeowners come lighting principles and an understand- to work on t n lual homeowr 


into the Allied fixture showroom— _ ing of what lighting can do to 


push ers. They have more of a personal ir 


brought in by contractors who want’ even the slowest movers off the lots terest in what nto their home 
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GREATER PITTSBURGH AIRPORT termina! 


largest in the world. Its 460 ft 


terminal 


af. 


ae5 to=a—"—"-"" 


MT LL 


dock not only 
manufacturers 


second 


building, 


and 575 ft. loading 


Selling MUNICIPAL LIGHTING in Pittsburgh 





required a multitude 


Dut a variety < é DICE as 


fixture from ver 


well 


Lighting an Air Terminal 


can be, alternately, both an interesting and exasperating 


experience 


for a distributor. To Graybar Electric Co., who saw this installation through 


for two years 


others in the industry the job just could not have been 


RAYBAR Electric Co.'s largest 
single lighting job in the Pitts- 
burgh Redevelopment Program 


has been the furnishing of all the 


lighting equipment for the terminal 
building of the Greater Pittsburgh Air 
port. For more than two years, Gray 
bar lighting specialist Jack Emery wor- 
ried through a maze of specification 
approvals, production tieups because of 
the Korean War, transportation difh 
culties, expediting, tracing, correcting 
and identifying materials and resolving 
fixture designs and construction details 

Without the help of others in the 
with the installa 


industry connected 


tion. Emery says the job just could not 


have been accomplished. By others he 
means those whose cooperation defi 
nitely solved many of the problems 


} 


with which he was confronted during 


the course of the construction 

There was Avron Simon, sales engi 
neer, Garden City Plating & Mfg. Co., 
principal supplier on this job. Since 
small percentage of the overall job 
was of a standard size, both Emery and 
Simon worked together in trying to 
design lighting equipment that was in 
accordance with the visualization of 
the architect and engineer. Being the 
coordinator of all application and con- 


struction details, Emery also was re- 


84 


the achievement proved one thing: Without 


sponsible for setting up mockups in 
the Graybar warehouse for the display 
of certain type fixtures that were to 
go into the installation 

There was Joseph Hoover, the archi 


late J. P. Warner, 
electrical design engineer. Since the 


tect, and also the 


airport installation was a County proj- 
ect under the direction of the Depart 
ment of Aviation the design specifica 
tions for the job had to conform to 
set standards of the country. It was the 
job of these men—and Emery’s re- 
sponsibility to follow through on it 

that the lighting equipment should be 
integrated with the architecture. To 
accomplish this, architect, engineer, dis- 
tributor salesman and manufacturer 
were in agreement that, wherever pos 
sible, all lighting equipment should be 


recessed and carefully shielded or lou 


to prov ide 


vered the desired intensity 

without glare or being conspicuou 
There was Albert Simon, engineer 

Howard P. Foley Co 


general lighting and panelboards. It 


contractor for 
was Simon’s responsibility to work 
along with Emery once the electrical 
construction activity began and be a 
source of information regarding de- 
liveries, materials, etc. Also involved 
Equipment 


was the Daniels Electric 


Co. which had the contract for the cus- 


help trom 


omplisnea 


The 


| lighting equip 


tom lighting in the air terminal 


contract award for all 
came to over $4 


ment million 


In terms of specifications, it was 


typical of any other job—except for 
the size. Because of the complexity of 
equipment, construction and specifica 
tions, Graybar contracted with Garcy 
for all 


turn, provided Garcy with those items 


lighting fixtures and then, in 
foreign to 
This 
ten lighting manufacturers 


With the 


this made the most s 


their own type of product 


includ products of more than 


diversity of fixture types 


tisfactory way to 
get the cust 
The 


with 


mer’s requirements filled 
; 


building itself, 
ind 575 ft 


immensity of the 
its 40U Trt 


loading docks, not only required a lot 


of fixtures but a variety of applica 
1 


tions as well. To mention a few areas 


to be lighted, with a different lighting 


) 


application for each: a 62 room hotel 


theatre, several dining rooms, coftee 


shop cocktail lounge, de ps 


drive and 


urtment store, 
underground a rotunda and 
entrance of rare design 


} 


Graybar takes considerable satisfac 


tion in having delivered the goods in 


this complicated lighting order. It 
doesn't take full credit, though. Others 
Pittsburgh, 


listinction 


in the industry here In 


Emery says, share that 


ELECTRICAL WHOLESALING—September, 1954 











=m |. 


and here are the figures to prove it.. 


AREA: 

GRATELITES: 
FT.-CANDLES: 
BRIGHTNESS READINGS: 


en 


Jeadeas oe dig hturg hfrace Iqo2 


LUMINAIRES: 
ROOM COLORS: 





: Oe St es br, +¢ 
Mereury-Veper “Endovel” Lumin- 
aire for horizontal burning Lamps. 
An excellent unit for Street and 
Road Lighting. Also used to 
illuminate store fronts, parking 
sd e@ areas, etc. 


Revere ‘‘Star-Lux”’ 
Luminaire for 2500 to 
10,000 lumen incan- 
descent or 250 and 400 
watt Mercury-Vapor 
lamps. Ideal for low- 


cost traffic safety light- 
ing, store fronts, etc. 





A FEATURE PACKED SERIES 
OF FLOODS AND LUMINAIRES THAT WIN SALES 


@ Mercury-Vapor Lighting in the 


These floods can be mounted side-by- “ ‘ ° 
side to combine Incandescent and Mer- Revere manner is not “just light- 


cury on the same pole, for economy and e . ° 

color correction, ing.” It is the correlation of work- 
ing foot candles and Luminaire 
design that achieves performance 
perfection. 


The Revere organization is well 

qualified through pioneering, re- 

sourcefulness and ingenuity to give 

/ Hinged you Mercury-Vapor Lighting at its 

Oven , . best. The units illustrated here in- 
exclusive Laas, XN 4 corporate time-proved features your 
or 750-1000 watt customers will appreciate—ease of 


parabola design for 300- . M 
ae ogul Screw base ‘ ° 6 ° 
500 or 750-1000 watt Mogul } lamps, 1000 watt bi-post * wiring—ease of maintenance— 


lamps, 750-1000 watt Me- a or 400 watt Mercury. - ‘ . ° 
sturdiness—built-in quality and ex- 


dium Bi-Post of 400 watt 
Mercury, ° ° 
clusive design. 


Side mounting Mercury-Vapor Lumin- . 

aire accommodates 400 watt E-H1 or a Wholesalers salesmen like The 

J-H1 lamps. Very desirable for illum- a : : 

inating Service Station areas, loading Bl ; “= Revere Line for its completeness. 
ocks, truc ° 

weighting sta- Promote it for greater sales volume. 

tions, etc. 


ry i REVERE ELECTRIC 


ee 400 ; 
far , Ahad M F G. Cc O. 


“V 
“Lames. . 6011 Broadway 


Fitter sli ; : 

_Z lps ingen ae | CHICAGO 40, ILL. 

iously accommodati | | ° . 

transformer. Existing Available in Canada thru 

fixt ily be i cela . . 

pow co one enety © Curtis Lighting Ltd., Leaside, Ontario 
ern, efficient unit. 


WE COVER THE FIELD WITH A bias ive LINE OF ... SERVICE STATION ¢ AIRP* 7 ge 
SPORTS © STREET ¢ OUTDOOR THEATRE ¢ MARINE AND INDUSTRIAL LIGHTING ¥ey MENT 


+ 
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“TOUGH conduit coupling jobs 


(Type ‘‘SP"’) 


ik] Interior thread meshes 


with conduit threading 
for rigid, tight-fitting 
connection 


are easy with 0 


Siiecouplings 


To install, simply slip over one 
conduit end, butt ends of both 
conduits, slide fitting back into 
position and tighten nuts. 


One piece malleable iron 

construction facilitates 

Bolt heads are held in place by handling during installa 
shoulder on coupling, eliminating tion 

need for second tool. 


Butt the conduit ends within the 0. Z. Split Coupling 
—tighten two nuts with an ordinary open-end wrench 


and presto... you have a permanent, close-fitting, 
rigid connection. 











Drastically reduced installation costs, plus initial 
Savings of as much as 50% in larger sizes, over similar 
competitive fittings, are just two of the many reasons 
why you should specify 0. Z. Split Couplings for your 
difficult conduit coupling jobs. 
ss af , ’ 
inatetd). hg = mney Bega tg Reggie Call your local 0. Z. distributor . . . he is ready to 
ceiling or other obstructions? Can conduits be 


make immediate delivery from stock on sizes from %” to 5”. 
turned due to bends? Is space or accessibility a 
factor? Just install an 0.Z. Type ‘‘SP’’ Split Coupling. 


i. 





“SS j =| 
w7. J} 
‘ 


ELECTRICAL MANUFACTURING CO., INC. 
‘ 262 BOND ST.* BROOKLYN 17,N.Y. 


CAST IRON BOXES + SOLDERLESS CONNECTORS 
CABLE TERMINATORS + GROUNDING DEVICES 
POWER CONNECTORS + CONDUIT FITTINGS 
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YOULL MAKE MONEY 


And Satisfy All Your Customers 
witH ACME ELECTRIC 


TRANSFORMER 








STEPDOWN TRANSFORMERS 


Designed to permit operation of standard 115 
volt, 50/60 cycle electrical equipment or appli- 
ances from a 200/240 volt source of supply. 
Available in sizes from 85 watts to 2000 watts. 
Write for Bulletin 179 


Everywhere today, industrial and commercial building 








are using more and more transformers to provide better 
service from electrical equipment and to fulfill a multi- 
tude of special applications. Acme Electric has kept pace 
with the growing d by designing and producing 
the widest possible variety of transformer types and 
sizes . . . each one right for the job. Sales possibilities 
for Acme Electric transformers are practically unlimited. 





Acme Electric transformers have an outstanding, proven 
record of dependability, performance and long life. To 
increase your transformer business and insure the com- 
plete satisfaction of all your customers, know and sell 
the Acme Electric line. 

In addition to the popular lines of transformers shown, 
we also manufacture transformers for a wide variety of 
electronic applications, machine tool control transformers, 
warp-stop transformers, dry-dise type battery chargers, 
isolating transformers, voltage regulating transformers, 
insulation breakdown testers and safety transformers. 


AIR COOLED DRY TYPE TRANSFORMERS 


Industrial type in sizes from 1/10 KVA to 225 
KVA, single phase and from 3 KVA to 500 KVA, 
three phase. All standard primary voltages 600 
and below. Supplied in class A and B insulation 
designs. Write for Bulletin AC185 








OIL BURNER IGNITION 
TRANSFORMERS 
Heavy duty design for dependable performance. 


Available in a variety of mounting designs to 
meet most installations. Write for Bulletin 17187. 


LUMINOUS TUBE TRANSFORMERS 


Available in a complete range of capacities and 
voltages in designs suitable for neon signs and 
cold cathode lighting installations. Bulletin 198. 


COLD CATHODE BALLASTS 


CONSTANT LIGHT OUTPUT BALLASTS — Cownter- 
act line voltage fluctuation; compensating watt 
increase ically t maximum light 
output of aging lamps. Write for Bulletin CCB193 
VARIABLE LIGHT OUTPUT BALLASTS—when used 
with Acme Electric Voltrol, permits adjustment 
of lighting level over a range from 30 to 100% 
May be regulated to dim lighting up to 70% 
Write for Bulletin CCB191 











BOOST & BUCK TRANSFORMERS 


Correct low voltage conditions, maintains top 
operating efficiency of air-conditioning compo- 
nents. Provides 230 volt secondary from 208 
volt single phase source. Bulletin BB199. 








BELL RINGING, 
CHIME SIGNALING TRANSFORMERS 


Designed and built for performance —not price. 
These inexpensive transformers are built with 
the same quality materials as large air cooled 
power transformers. Bulletin K184. 








VOLTAGE ADJUSTORS 


For the manual regulation of a high or low 
voltage condition to the normal voltage required 
by the electrically operated equipment. Avail- 
able in sizes from 150 watts to 10 KVA. Write 
for Bulletin VA180 





ACME ELECTRIC CORPORATION 


Main Plant: 


679 Water Street * Cuba, N. Y. 


West Coast Engineering Laboratories: 1375 W. Jefferson Bivd., Los Angeles, Cal, 
In Canada: ACME ELECTRIC CORP. LTD. © 50 North Line Rd. © Toronto, Ont. 
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Conductor is in Contact with Wedge 
for Entire Length of Slider 


This longer-contact gripping surface adds years of 
trouble-free life to the connection. /t’s easily installed. 


® Stainless steel bail can be snapped on and off without 
tools. Its strength exceeds rated breaking strength of 
conductors. 


® Removable aluminum slider allows clamp to be in- 
stalled without threading through clamp. 


® Drop wire can be pre-sagged and cut to exact length— 
saves conductor—saves time. 


® Clamp can be attached to bare neutral at any point in 
the span. 


The BLACKBURN Aluminum Service Wedge 
Clamp covers a conductor range of 2-6 sol, Aluminum 
and 4-6, ACSR. The wedge and bail are Stainless 
Steel—the removable slider, heat-treated Aluminum. 


Available through electrical wholesalers everywhere 


JASPER BLACKBURN CORPORATION 
35 Madison Street @ St. Louis 6, Mo. © Phone MAin 1-2821 





anna buy a bell 7 


When you do, come to Auth... and buy buzzers, chimes, 
horns and sirens too. A complete variety is available, 


from midget buzzers that whisper “Come in, Miss Smith”, 


to giant gongs that clang “FIRE! Get out!”. They’re 

easy to install and provide rugged, trouble-free 

operation with a minimum of maintenance. Get your copy 
of handy Audible Signals Catalog No. 105 by writing to: 
Auth Electric Company, Inc., Long Island City 1, N.Y. 





Auth 


SINCE 1892 
Manufacturers of 


audible signals, 
ns, annunciators, transformers, 


telephones, ma lete signaling systems for 


hospita n hools and industry. 


ELECTRICAL WHOLESALING—-September, 1954 





ARE APPROVED AS 
CONCRETETIGHT 


xf 
i a 


Cross Section 
Showing 
indentations 


\ 


YU <n 
i) init! 


iL) 
wi 
wnt 


When setting E. M. T. in concrete 
you can make each job easier and 
more profitable by using Briegel 
All Steel Indenter Fittings that 
have UL approval as CONCRETE- 
TIGHT. Contractors the world 
over recognize their cost cutting 
qualities and the fact that they 
make each wiring job a better job. 
It is only natural that Briegel 
Fittings are the most widely used 
E. M. T. connectors and couplings. 


All B-M Indenter ¥. as TOOL 
Fittings are U. L. 

approved as Concrete- ee () 
tight and for General [ - 


Use. (File Card E 10863). Also comply 
with Federal Specifications W-F-406. 


GALVA, * 


ILLINOIS 


Warehouse Stocks in Principal Cities for Immediate Delivery! 
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CONNECTICUT BUILDERS 
COMPLETE 225 HOMES=— : C. W. GOEBEL, 


REPORT... 


Vice-President 
Hearthstone Park, Inc. 
Stamford, Connecticut 


"U liji : c fi fi a 
: Preside: 
WITH i ff | ‘3 (ali arte Par, Ie 


LEONARD W. LEEDS, 


VENTI LATI NG FANS be “You will be pleased to 


know that throughout our 
operations we have used your 





Model 1021-for inside walls and ceilings 


This FASCO Kitchen Ventilating fan is adaptable for a 
wide range of installations—inside wall above stove— 
thru cabinets—in ceiling. Housing 3%” thick. Engineered 
for most difficult type of exhausting—by pressure, thru 
ducts. New FASCO Turbo-Radial Impeller develops pres- 
sures unobtainable by ordinary fan blades. 10” Impeller, 
530 C.F.M. 


MANUFACTURERS OF THE 
ONE COMPLETE LINE 
OF VENTILATING FANS 


Fasco Ventilating Fans with 
unqualified satisfaction. 

The true test is not in builders’ 
selection at the outset, 

but the maintenance-free 

and ease of operation 

utility which provides 

our buyers with a 

kitchen exhaust fan 

that does a good job.” 


LEONARD W. LEEDS 





Typical of the kitchens 
as displayed in the 
model home of Hearth- 
stone Park, Inc. 





These noted builders realize that Fasco Ventilating Fans 
provide convenience in living . . . convenience that every 
prospective home owner wants. Do as these and hundreds of 
builders throughout the nation do—specify Fasco for every 
Ventilating Fan installation. For complete information write 
Fasco today. 


49 AUGUSTA STREET 
ROCHESTER 2, 
NEW YORK 
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NEW RACO 
LOCATOR COVER 


MAKES IT EASY TO 
FIND OUTLET BOXES 
IN NEWLY PLASTERED 
WALLS 





COMPARE THE COSTS 
PER OPENING! 


No. 788—'2" Raised @ No. 789—%" Raised 


THE OLD WAY 
cost—dollars 


Box and device ring installed Plastering completed. Some 
ready for the plasterers. boxes may be completely 
Opening is unprotected. covered by plaster. 
Location is unmarked. 





Box located by tapping or Both box and conduit must 
epee, wall with water. be cleaned. This is time con- 

laster fragments fill box suming and costly. Plaster 
and conduit. Plaster cracks. requires patching. 


LR. WRITE TODAY! 


Vieyiaae EQUIPMENT ING. AURORA, ILLINOIS 
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ributors everywhere 
yality line... 


Porcelain Products, lie. 


FINDLAY, OHIO 


Reliable dist 
stock 











FOUR-IN-ONE 

SPOOLS— 
A wonderful new prod- 
uct. The ideal answer to 
multiple service take- 
offs in congested areas, 
or new residential com- 
munities. Reduces pos- 
siblities of shock haz- 
ards, saves over a foot 
of conductor on each 
service drop. 


oa 
HOUSE BRACKETS, 
AND PIPE-MOUNTING— STANDARD AND PIPE-MOUNTING — 


—— = The most complete line — eel |. A size for every job. Fin- 
ecm wa U4 of quality wireholders at a rene fom. 


o> 
WIREHOLDERS, STANDARD cs 
=) 


available anywhere. : A 

=——- Sharp, clean threads iG hot-dip galvanized metal 
Ven speed installation. Large, ar — parts. Pipe clamp styles 

vrneeereee ( S smooth wire-ways pro- : provide newest, most 
tect conductors. 38 styles 

and sizes to choose from. 


economical means of at- 
taching conductors to 


pipe supports. 


SPOOL INSULATORS— 
For every job. Dry pro- 
cess or wet process elec- 
trical porcelain. Four- 


teen standard sizes to 
choose from. 





INSULATED SECONDARY RACKS— 


For heavy, medium or light 
duty. 37 styles and sizes to 
choose from. Made to give 
trouble-free service for de- 
cades. 


Finest quality, double hot- 
dip galvanized metal parts. 
Eleven styles and sizes fit 
any need. 


SURFOLET WIRING DEVICES— 


the most modern, com- 
plete and practical line 
of wiring devices for 
surface wiring in base- 
ments, attics, garages, 
barns, etc. Quality in- 
teriors and superior 
workmanship for long 
life. Sparkling white 


SOMETHING NEW 

IN OUTLETS— 

Nail assembled outlet, 
readytohammer 
“home” for rapid in- 
stallations. Made of 
rugged, durable, safe 
ceramics. Time-savers. 
Money-savers. 


NON-METALLIC 
OUTLET BOXES AND COVERS— 


Recommended by NEC for safer, 


more durable wiring installations. 
Available for surface and con- 
cealed wiring—once used, always 
used. 


porcelain bodies for 
attractive appearance. 


GUY STRAIN 
INSULATORS— 
Rugged, high-strength, 
homogenous electrical 
porcelain. Maximum 
mechanical strength 

and insulation value. 


KNOBS, TUBES AND CLEATS— 


The most complete line in the in- 
dustry—sizes for every application. 
Finest quality electrical porcelain. 
Ask us for booklet on porcelain- 
protected wiring systems. 


COMMUNICATIONS INSULATORS— 


Made to A.T & T. specifica- 
tions. A complete line for 
any communications job. 
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LOW, COMPACT CASE — Case height 1-13/16”, length 8-5/16”", width 3-1/8”. 
Fits all standard, rapid-start channels. Weighs only 5-1/2 pounds. Leads are 
adequate length for easy hook-up without splicing, and clearly color-coded 
for quick identification. The case is permanently labeled and includes a wiring 


diagram and electrical ratings. 


LIGHT REGULATION CURVE — 
TULAMP 40-WATT 


BALLASTS 


BALLASTS 
rr Veg and "Ce 


SOLA BALLAST 


> 4 


CONSTANT LIGHT OUTPUT — Light output characteristics 
of a typical Sola Constant Wattage Rapid-Start Ballast 
compared with three typical, non-regulated ballasts 
Constant wattage is an exclusive premium feature in a 
ballast of this small size and light weight. 


Guarantee constant light output 
on rapid-start lighting systems 


with Sola Constant Wattage Ballasts 


You design or specify a rapid-start lighting 
system to deliver a specific number of foot candles 
at a specific working surface. Your customer 
buys your system on the basis of that expected 
performance ... but what happens to light output 
and lamp life when line voltage varies? 


With ordinary, unregulated ballasts, lumen 
output and efficiency will drop significantly 
when line voltage drops . . . lamp life is shortened 
by line voltage surges. Sola Constant Wattage 
Ballasts maintain lumen output within +2.5% 
or less, with line voltage variations as great as 
+10% ... lamp life is protected by regulation 
of lamp current. 


In addition, they offer many other advan- 
tages: reliable starting, cool operation, self-pro- 
tection against damaging heat rise when lamps 
fail, absolute safety when relamping, unusually 
quiet operation, compactness, light weight and 
moderate price. 

You automatically guarantee all the light your 
customer expects when your rapid-start installa- 
tion is ballasted with Sola Constant Wattage 
units. You guarantee your customer’s satisfac- 
tion through continuous, dependable perform- 
ance. Write for full information, or request a 
Sola sales engineer to call for all the facts. 


Reduces relamping . .. keeps lumen output constant 


SOLA Se 


: "CONSTANT VOLTAGE TRANSFORMERS fo 
reaae s PHILADELPHIA: Commercial Trust 
18: 1836 Euclid Ave, PRospect 16400 ¢ 


6 ll cts 


| 
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KANSAS CITY 2, MO.: 406 W. 34th St., Jefferson 4382 © 


CBM WRITE FOR 


NEW 
CERTIFIED 2 RAPID-START 


BULLETIN 271-FL-199 


Co ge ay Phe gy ar artge ema . ggg ey gael All Types of 
00. 000) Wow téeh Sees, Ghionge £0, 


Fluorescent | 
illinois, Bishop 2-1414 © NEW YORK 35: 103 &. 1? 
© BOSTON: 272 Centre Street, Newton 58,. Mass., Bigelow 
Representotives in ow 





B2kelite Pull Receptacle 
Combination 344” — 4” 
Three piece —Shadehold 
er Groove. Open double 
terminals for continuous 
wiring. 250W— 250V 


Bakelite Keyless ourler 
box receptacle. Combina 
tion 34%4”—4”. Flush back 
—Open double termina!s 
for continuous wiring 
Shadeholder Groove 
660W — 250V 


a & 
~~ “NE 


Trapped by high Prices? 


...Tty Circle F! 


Snap! . . . There’s another fellow trapped by high costs! Easy to avoid. 
Just order Circle F! No high prices there — Just to °P quality Guaranteed 
Wiring Devices at an easy-on-the-pocket price. Send for our catalog No. 18 
and see for yourself. Order Circle F . . . and save! 


= 


PA 7, 
213-0 864-SO " 


Porcélain Keyless outlet 
box receptacle. Open ter- 
minals. Flush back with 
Shadeholder Groove. 660 
watts-250 volts. Supplied 
with drain holes to meet 
R.E.A. specifications. For 
34%” or 4” box. 


Porcelain Pull Recepra- 
cle. Convenience outlet in 
base and Shadeholder 
Groove. 250 wartts-250 
volts. For 314” or 4” box 
Available with pendant 
or insulator 


Circle F Mig. ( Co. 


TRENTON 4, N. J. 


: LO 
Saving You More Since 1904 Oo 
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Amprobe_ world’s 


largest-selling 


snap-around 


volt-ammeter 


AMPROBE 
JUNIOR 

One low-cost 
tester measures 
both volts 

and amps. 


sold on ly 
through 


wholesalers 


there is an Amprobe ; amprosne = 
; “300” — AMPROBE 


model for every job, The ideal “600-1200” 


all-around . For 
multi-range ) { extra-heavy 


every budget NW,.\\ Amprobe. " 5 loads 


PYRAMID INSTRUMENT CORP., Lynbrook, New York Export D 
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NEWS NOTES from NAED 





NAED probes reorganization .. . 
Pacific Zone meeting set... 
Johannesen, Barrett address IAEL... 


Reorganization of NAED 
Activities Under Consideration 


NAED’s Board of Governors, at its 
meeting at Atlantic City, N. J., during 
the recent 46th Annual Convention in 
June, authorized the appointment of a 
Special Committee to study the asso- 
Ciation’s activities and recommend any 
reorganization of which 
might improve and increase their bene- 
fits to the membership. 

That special committee, under the 
chairmanship of R. M. Johannesen, the 
immediate past president of NAED, 
has been vigorously at work. The com- 
mittee has been ably assisted by the 
active past presidents of the association 
who have met for the purpose of dis- 
cussing this problem for the benefit of 
Mr. Johannesen’s committee. Great 
importance is attached to the work of 
this special committee whose diligent 
efforts are expected to contribute most 
materially to the further improvement 
and value of the many services which 
NAED renders to its expanding mem- 
bership in the Apparatus and Supply 
Division, and in the Radio, Television 
and Appliances Division. 


revisions 


NAED‘s Board of Governors To 
Meet at Hershey, Pa. 

The Hotel Hershey, Hershey, Penn- 
sylvana, has been selected as the meet- 
ing place for the association's Board of 
Governors when it convenes for its 
four day meeting on October 24, 1954. 
The association’s president, L. E. Bar- 
rett, will preside at these meetings. 
George Albiez, chairman of NAED’s 
Apparatus and Supply Division, will 
conduct the session for that division; 
and the Appliance Division’s meeting 


98 


By Alfred Byers 


Executive Secretary 
National Assn. of Electrical Distributors 


will be conducted by H. S. Schiele, 
chairman of that division of the asso- 
ciation. The agenda contains subjects 
indicating that this will be one of the 
most important meetings of NAED's 
Board in many years. 


Pacific Zone Convention 

The association’s Pacific Zone will 
hold its annual convention October 
3-6, 1954, at the Mark Hopkins Hotel 
in San Francisco, California. Mr. W. B. 
Imholt, chairman of the Pacific Zone, 
will preside over the very interesting 
convention program which has been 
arranged. 

This will be the Pacific Zone’s first 
convention on an annual basis. Here- 
the division has met semi- 
Accordingly, a large attend- 
ance of Pacific Zone members and 
utility and manufacturer guests is ex- 
pected. W. M. Jewell, manager of the 
Pacific Zone, reports that considerable 
advance interest is being shown in this 
first annual convention of the Pacific 
Zone. 


t fore, 
annually. 


Lake Michigan Club 


A number of NAED members are 
making plans to attend the Silver Anni- 
versary Meeting of the Lake Michigan 
Club which will be held this year at 
Nippersink Manor, Genoa City, Wis- 
consin, September 14-16, 1954. The 
association will be represented at the 
meeting by its vice president and 
chairman of the Apparatus and Sup- 
ply Division, George Albiez. 

The presence of A. J. McGivern 
will be sorely missed at the meeting this 
year. We were all saddened to learn 
of his unexpected death on August 3rd. 


“Mac” had been secretary of the Lake 
Michican Club for a number of years 
and was held in high respect by his 
host of friends in the NAED member- 
ship 


Annual Meeting of IAEL 


NAED’s immediate past president, 
R. M. Johannesen, will be one of the 
guest speakers on the program for the 
annual meeting of the International 
Association of Electrical Leagues to be 
held in Philadelphia, Pa., September 
29th to October 2nd, 1954. Mr. Johan- 
nesen will talk on the work of the Con- 
ference Group on Coordination of 
Electrical Industry Sales and Promo- 
tional Programs on which he and 
Herbert Metz are NAED’s representa- 
tives. NAED President L. E. Barrett 
also will address this meeting on the 
vital role which the National Adequate 
Wiring Bureau is playing in promoting 
adequate wiring throughout the 
country. 


National Electrical Week 


I would like to take this opportunity 
to remind all readers of this page that 
National Electrical Week will be cele- 
brated October 18-24, 1954. If you 
have not as yet made plans to partici- 
pate in this program, you are urged to 
do so. Your local chapter of IAEI 
will, I am sure, be glad to provide you 
with information on how you can 
participate in this IAEI sponsored 
nation-wide promotion. Or, full par- 
ticulars can be had from Herbert E. 
Cook, Chm., IAEI National Electrical 
Week Committee, 212 Michigan Bldg., 
Detroit 26, Michigan. 
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Best for Schools glare-free fluorescent...nearest to daylight 


_ MITCHELL copesrar 


featuring 
TRANSLUCENT SIDES 


and 


35°/25° SHIELDING* 


; 


4-FOOT & 8-FOOT MODELS 4-Foot 
Available in 2 or 4 lamp luminaires, 2-Lamp 
in a complete choice of lamp types Luminaire 


Ulitra-Shallow, Trim 
Modern Styling 


8-Foot 
4-Lamp 


Luminaire 4 UPWARD COMPONENT 


‘General Diffuse” 
a 2 Ke type luminaires; 
modern lighting planned for today’s schools— ) BF opproximately half 
s i - = - ‘ ~ the light goes up to 
superior illumination with low cost maintenance be reflected from 
ceiling or upper walls for comfort- 
MITCHELL engineering perfects a new standard able, glare-free, uniform lighting. 
for school lighting. The “‘“LODESTAR”’ Luminaire 
offers abundant light distribution with an absence 
of glare to approximate daylight conditions. 
This important lighting advance is attained by the SEMI-TRANSLUCENT SIDES 
substantial upward component with its “‘general : 
diffuse’”’ lighting effect, the semi-translucent side 
panels with pleasing low brightness contrast, 
and the superior louver design (35°/25°* cutoff) 
which delivers properly shielded illumination 
to working areas. Smooth styling, very low 
maintenance factor and surprisingly low cost 
make the MITCHELL ““LODESTAR”’ Luminaires 
the wisest choice for School Lighting. 
*Also available with 35°/45° shielding. Mitchell Manufacturing Company, Dept. 1.5 
2525 N. Clybourn Ave., Chicago 14, Illinois 


where Send full d MITCHELL “Lod " Lumingi 
quality en u ata on odestor Lumingires. 
counts 

SPECIFY ’ 


MITCHELL MANUFACTURING COMPANY 
2525 N. Clybourn Ave., Chicago 14, lilinois 
in Canada: Mitchell Mfg. Co., Ltd., 19 Waterman, Toronto 


Provides low bright- 
ness contrast, creat- 
ing modern stream- 
lined appearance. 
Plastic sides and 
louver are one easy-to-handle unit. 
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guaranteed 
footage eee plus 


Plus everything you need to keep 
your tape sales rolling, customers 
satisfied. Buyers know they get 
guaranteed footage in every roll of Gold 
Seal. They know, too, that every inch in 
every roll measures up to top quality standards, 
— eliminates waste, goes further. 
That's why they like it... buy it... 
come back for more. Make sure 
they can get it . . . stock up on Gold Seal Tape 
now. It pays. Jenkins Bros. (Rubber Division), 


100 Park Ave., New York 17. 


JENKINS 
GOLD SEAL TAPE 
FOR EVERY JOB 


Available in 10-roll cartons or 
single rolls. Every roll cellophane 
protected to stay factory-fresh. 





Jenkins Bros. also make 
Diamond Seal Friction and Rubber Tapes 
which meet ASTM Specifications. 


A PRODUCT OF JENKINS BROS.... 


MAKERS OF FAMOUS JENKINS VALVES 
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ANY FITTING YOU CAN THINK OF! 


Gedney’s got it...in malleable iron. ..accurately machined 
... quickest, least costly to install 


{T’S RIGHT THERE in the Gedney line. ..every individually inspected to assure the lowest in 


fitting needed for every sort of installation! And stalled costs obtainable today! Sell Gedney fittings 


Gedney fittings are accurately machined and for top customer satisfaction and the economy 


threaded...made of unbreakable malleable iron... that means repeat business year after year 





CONDUIT LOCKNUTS — sizes 
from 34” to 6”. Sizes 34” to 
14%” are made of heavy nut 
lock steel...all other sizes, 
malleable iron. All sizes 
cadmium plated. Also 
bonding wedge locknuts, 
4” to 6” 





CAPPED BUSHINGS—available 
in a standard range from 4” 
to 6”. Made of unbreakable 
malleable iron, cadmium 


plated. 





CORNER PULL-IN ELBOWS — 
made in %4”, 4%”, 1”, 1%”, 
1%.” and 2” sizes. Out- 
standing for space saving, 
machine wiring, easy wire 
pulling. Malleable iron, cad- 
mium plated. 


GEDNEY FITTINGS FIT 
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3-PIECE CONDUIT COUPLINGS 
—come in a large range of 
sizes from 14” to 6”. Mallea- 
ble iron, cadmium plated. 





PIPE STRAPS —CLAMP BACKS 
and NEST BACKS—1 hole 
for rigid E.M.T. and service 
entrance cable. Available in 
a full range ot standard 
sizes Malleable iron, hot 
dip galvanized 





NAIL STRAPS — for rigid 
E.M.T. and S.E. cables with 
O.D. of .706 to 1.163 inches 
In sizes %”, %”, and 1” 
Malleable iron, cadmium 


plated 











RKO BLDG. « RADIO CITY « NEW YORK 20 
Foundry, Factory and Shipping Point: Terryville, Conn. 











_ 
\ 
ft 


: 


ie nY 


= 


ELECTRIC 


feible and portable cond 


LAMP CORDS 


HEATER CORDS 


eee | | —— 
\\ = PORTABLE CORDS 


— POWER CABLES 


Pe 


FIXTURE WIRES 
APPLIANCE WIRING 


SQAARURRERS Os - THERMOSTAT WIRE 


buy ROYAL... 


You cant sell bette r 


/ 


ROYAL ELECTRIC COMPANY, Inc. 
PAWTUCKET @ RHODE ISLAND 


Manufacturers of WIRE © CORD SETS * FUSES 
WIRING DEVICES * DECORATIVE CHRISTMAS LIGHTING 
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Top of the News..... And Its Significance to You 


What's your share in a 
typical new house? 


Catalog costs deductible 


Downward economic trend 
halted; public regaining 
confidence 


Red infiltrated unions are 
hit hard by new law 


Construction is still riding high 


Color TV price reduction 
is passed on to consumer 


Electrical manufacturing is 
expanding at 7.9 rate a year 
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[he typical new home on which the FHA insured a mortgage in 1953 
was a single family five-room house with 924 sq.ft. of floor space, valued 
at $10,140. The house was about the same size as its 


1 


1952 counterpart 
but the value was $118 higher (about 1 per cent The electrical con 
tractors share, experts in that field figure, would run about 3-4 per cent 
tops, with costs. The distributor's share therefore can’t be much more 
than $100—if that much. Here are some other interesting facts. The 
typical new home buyer in 1953 had a $4,880 effective income. He ob 
tained a mortgage loan of $8,555, which he undertook to amortize by 
monthly payments of $65.95 over a term of a little more than 22 years 


Cost of publishing a trade catalog may be deducted in one year, even 
though the same catalog may be expected to last for five to six years, 
the Sixth Circuit Court of Appeals has ruled. The Internal Revenue Com 
missioner had required a company to capitalize the expenditure, writing 
it off over the expected useful life of the catalog 


The consumer is in a buying mood. His optimism, though, is not quite 
as high as it was during the latter part of 1952—a result of the Korean 
War boom. The last six to nine month downward trend has all but been 
halted, and the public has regained some of its waning confidence. As 
department store people would call it, the customer is in an open-to-buy 
position. How come? The results of a national consumer buying 
intention survey, on page 106, comes up with some interesting answers 


Labor organizations found to be Communist controlled will be stripped 
of their rights under the Taft-Hartley law as a result of President Eisen 
hower’s signing of the Red Control Bill. Now these unions cannot'bring 
complaints against employers or other unions or get their names on a ballot 
to win or protect representation rights. The long, drawn-out Square D 
strike has been labeled a “dry run” of a Communist plan to shut down 
defense industry, it was said recently in the House of Representatives. (See 
News For the Industry.) The affected unions no doubt will fight back 


The construction industry is probably the only major industry, other than 
electric utilities, to have set a record in every month of 1954. However 
the increase over 1953 shrinks to less than one per cent when the dollar 
figures are adjusted for changes in construction prices. (More about 


this on page 118). 


RCA has reduced the price on the 15-inch console color TV set to $495 
—about a 50 per cent reduction. Rebates are being made to distributors 
on all such set shipments made to the date of the price reduction. That 
reduction is supposed to be passed along to the ultimate consumer. He 
is also to get the benefit of a rebate on the color set he already had pur 
chased. Other TV set manufacturers are following suit. It won't be too 
long before the general buying public will get at least a look-see at 
color TV. After that is sure to come the buying 


The increased use of appliances will probably boost the average house 
holder's use of electrical energy from 2,300 to 5,000 kwh. a year by 
1965 or, at the latest, 1970. James H. Jewell, Westinghouse vice presi 
dent, claims that the electrical manufacturing industry is expanding at 
a rate of 7.9 per cent a year, and is expected to continue to do so. But 
a lot of wire and cable has to be installed in homes, offices, plants, to 
overcome that major sales obstacle—"inadequacy 





NEWS FOR THE INDUSTRY 





Square D Strike Idles 1,200 


@ No-strike clause demanded by company after a large 
number of work stoppages 


@ Congressman—backed by CIO electrical local—says 


Communists lead strike 


DETROIT, MICH.—The latest in a 
series of work stoppages at the Square 
D Company plant in this city started 
on June 15. A strike was called then 
as a result of unsuccessful negotiations 
to sign a contract with Local 957 of 
the United Electrical Workers (Ind 

Square D is demanding a new no 
strike clause in the contract negotia- 
tions. The company claims there were 
99 strikes and production interruptions 
during the last two-year contract which 
15. The 
writing, 


expired on May company 


wanted a pledge, in that 
quickie strikes would not be tolerated 
during the life of the agreement. The 
union said it was willing to accept 
some of the clauses used in other 
agreements. Square D also wanted a 
strict provision that would permit fir- 
ing of strikers and the filing of suits 
against the union for wildcat strikes. 
e No-strike Clause—Square D claims 
Local 957 (UEW) called the strike 
after the firm insisted on the no-strike 
clause. The union is defending itself in 
a $210,000 damage suit Square D filed 
in a Detroit Federal Court as a result 
of two strikes during the ‘previous 
The 
violated the no-strike clause in the old 
More than $12,000 in dues 


deducted under a payroll checkoff dur 


contract firm contends the union 


contract 


ing the last four months of the plant's 
operation, are being held in escrow by 
Square D to offset any damages it may 
be awarded in the court suit 

National attention was given the 
strike, when Rep. Charles J. Kersten 
(R. Wis.) said before Congress it 
was a “push button strike” engineered 
by the United Electrical Workers head- 
New York City. The 


speech, delivered on August 3, was 


quarters in 


entered in the Congressional Record. 
Company officials say that a major 
ity of the employees wanted to return 
to work. They claim that strikes in the 
Detroit plant have occurred about once 
a week since 1951, with an approxi- 
mate loss of $1,300 in wages to the 
average worker. For the most part, in- 
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terruptions were quickie strikes, in- 
volving one department or a small 
group of workers. 

e A Dry Run—Rep. Kersten, in his 
speech, said some 1,200 workers of 
the Square D Company had been 
called out on strike “in what may be a 
dry run on the UEW’s ability to close 
down plants vital to American defense 
efforts.” The United Electrical Workers 
is the union expelled from the CIO in 
1949 in a resolution which stated “we 
can no longer tolerate within the CIO 
the Communist party masquerading as 
a labor union.” 

It appears, said Rep. Kersten, that 
the Federal Court suit was the real 
cause of the strike. The suit naturally 
cuts off the flow of funds to the union 
Rep. Kersten is chairman of the House 
Committee on Communist Aggression, 
and is former Chairman of the Sub- 
Investigating Communist 
United 


committee 
Infiltration of the 
Workers. 

Square D's Detroit plant makes vari- 


Electrical 





ous electrical products used in indus- 
try. It also produces components for 
military aircraft, supplies products to 
the Atomic Energy Commission and 
makes elements used in the guided 
missile program 

e CIO Union The International 
Union of Electrical Workers (CIO) 
joined in condemning the “Communist 
leadership” behind the strike. The ClO 
blast against the independent union 
took the form of a four-page color 
tabloid detailing the record of Philip 
Saba. Rep. Kersten called Saba a 
leader in the strike and “a prominent 
Communist from Phila 
delphia.” 

The tabloid was entitled “an official 
publication of Local 945, IUE-CIO 
which has a contract with Vickers, Inc., 
a Detroit manufacturer. The publica 
tion was distributed to several thou 
sand CIO members in Detroit, includ- 
ing all members of the Vickers local 
plus CIO International Committeemen 
and other union officials 

Rep. Kersten said that Saba reports 
to Dave Mates EW Interna 
representative The Daily 
time iden 


functionary 


also a [ 
tional 
Worker 


tity of 


records the long 
Mates with Communist activ! 


Mates 


) 


ties in this country,” he said 
was accused of being a Red, in 195 
by sworn testimony before the House 
Un-American Activities Subcommittee 


116) 


=f 


(Continued on page 


The Detroit Free Pres 


NON-STRIKING EMPLOYEES ENTER the Square D plant at 6060 Rivard 


St. Detroit 


(Ind.). The parent organization was expelled by the CIO in 
charges of Communist domination. Congressman Charles } 
that the company is the last major outpost of the union in Detroit 
many months ago it lost its positions at Vickers, Inc., 
has plants in Milwaukee, Peru, Ind., Los Angeles, 


The union involved is a local of the United Electrical Workers 


1949 on 
Kersten claimed 
Not 
also Detroit. Square D 
San Francisco, Seattle, 


Dallas, Toronto, and Mexico City. Another plant has been proposed for 


Secaucus, N. J. (EW-Aug. '54, p 


108). 
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Benefiting All Who SELL...INSTALL...USE... 





NEW ITEMS 
DURING THE LAST 


24 MONTHS 


An Endless March of NEW ARROW-HART Developments 


KEEPING IN STEP WITH POPULAR DEMAND 


Arrow-Hart’s record during the past two years . . . 335 outstanding new developments that have 


contributed importantly to the Electrical Industry's progress. 


Arrow-Hart’s record during the past sixty-four years . always a complete range of types and 
sizes of quality wiring devices — for residential, commercial and industrial use that keep 
pace with the needs of electrical distributors and contractors . . . and those who use electri- 


cal equipment in the home and in industry. 


SEND COUPON FOR FULL INFORMATION ABOUT ARROW-HART'S COMPLETE 


Wiring Device Division 


ARROW - HART THE ARROW-HART & HEGEMAN ELECTRIC CO. 


103 HAWTHORN STREET, HARTFORD 6, CONNECTICUT 


° Please send me all available free literature about 
Arrow-Hart's complete line of quality wiring devices 
MOTOR CONTROL WIRING DEVICES eetetten 
APPLIANCE SWITCHES - ENCLOSED SWITCHES POSITION 
The Arrow-Hart & Hegeman Electric ( |, 
eaitendiien a aemanannen CO. ADDRESS 
ciTy _ STATE 
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Consumer Is In a Buying Mood 


@ Downward trend of six to nine months ago has been 
halted—confidence regained 


@ Income group with the bulk of buying power says 


financial condition improved 
NEW YORK,N. Y. 


er is in a mood to increase his buying 


-The consum- 


of automobiles and other durable 
goods 

This big prop to the growing op- 
timism of the past few months is 
found in a Business Week, McGraw- 
Hill publication, report on the survey 


The 


survey was made by the Survey Re- 


of consumer buying intentions. 


search Center at the University of 
Michigan. 

Earlier surveys had shown that the 
consumer's optimism reached a_ post- 
war peak during the latter part of 
1952, as a result of the Korean War. 
It is not as high now, but what is im- 
portant is that the downward trend of 
six and nine months ago has halted 
The consumer has regained some of his 
waning confidence. At this moment he 
is in an open-to-buy position, as the 
department store people would call it 
Reactions The re- 
searchers say their methods are “still 


e Favorable 


experimental” but they also say flatly 


“businessmen have reason 


that their sales efforts will 


that every 
to believe 
meet with favorable reactions on the 
part of the consumers.’ 

The Michigan group selected four 
major factors as a yardstick of con- 


These 


change in an era of severe deflation, 


sumer behavior factors could 
but for the present they serve as the 


most accurate check, the researchers 
say. What people tell about their own 
intentions cannot in itself be used as 
an accurate measure. Their words must 
be taken in the light of their answers 
to other questions. 


e The Key Question 


this is a good time to buy? 


Do you think 
—must 
therefore be read in the context of 
three other questions aimed at reveal- 
ing the consumer's feelings about his 
own financial condition. And his 
guesses about the long and short range 
economic trend. The researchers were 
impressed that three of the four ques- 
tions are on the rise since the fall of 
1953. 

e Feeling Well-off 
well-off financially. More people say 
their financial condition has improved 
over the past year. However, this group 
noticing improvement is confined to 


People feel 
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the $5,000 a year families and over. 

The significance here is that this is 

the group which supplies the big bulk 
of the buying power. They buy most 
of the automobiles, the appliances, the 
home furnishings. People are not re- 
porting that their incomes are actually 
any better than last year. In fact, the 
proportion of families reporting they 
have a higher income than a year ago 
has remained unchanged, while the 
proportion reporting they make less 
has risen. 
e Steady Prices—Just as in last fall, 
more than half of those with definite 
opinions believe prices will remain un- 
changed. Only about one in every three 
expects a slight decline in the price 
level. 

The experts say the end of 1952 saw 
many people concerned with rising or 
high prices. The people thought times 
were not opportune for buying, even 
though they were generally optimis- 
tic. In the fall of 1953 there was some- 
what more pessimism. Yet satisfaction 
with price stability, price reductions 
due to discounts and high trade-ins 
prompted somewhat more people to 
say that in 1952, “This is a good time 
to buy.” 

By last June the proportion had in- 
creased further, especially in the upper 
income group. Most people now be- 
lieve prices are satisfactory and some 
even that there is an oversupply of 
goods that favors the buyer. 

e Improvement — During the last 
two years people complained about the 
high cost of living. Now most people 
feel the cost of living has stabilized 





could sell refrigerators to 


and any income increases mean an im- 
provement in their financial position. 
In the survey the researchers did not 
analyze the changes in resources of 
consumers. But it has been ascertained 
that disposable incomes and liquid re- 
serves have been recently maintained, 
while consumer indebtedness has de- 
clined a little. People are pretty confi- 
dent they are going to hold the posi- 
tion they have attained this year. 

e The Future—Consumers feel con- 
fident about the future. The comment 
was made by the survey researchers 
that, “During 1953 people’s opinions 
about the general outlook became con- 
siderably more pessimistic. During the 
last few months this trend has been ar- 
rested.” The proportion of pessimists 
has declined somewhat. 

The consumer, it is said, is pretty 
well informed as to the general eco- 
nomic state. Only a small minority do 
not appear to know anything about a 
recession, increased unemployment or 
worsening of business conditions. Most 
people who do know about the eco- 
nomic condition of the nation, believe 
it will be fairly favorable. 

While the international 
does have a great deal of bearing on 
what people think, the researchers find 


situation 


that domestic conditions at the mo- 
ment are the deciding factor in bring- 
ing about the decison of the consumer 
to buy or not to buy. 

© Optimistic—What people know 
about prices, or what they understand 
about general developments contrib- 
utes to making them optimistic. Their 
feelings about international affairs 
naturally add to their uneasiness. 
When people were asked about the 
way the events in the world today— 
the Cold War, Communism, Indo- 
China—may affect business conditions 
at home, twice as many said that in- 
ternational developments affect Amer- 
ican business unfavorably than said 
they affect them favorably. 

The survey finds “that some favor- 
able inclinations to buy, and some ex- 
pressed intentions to buy automobiles 
and large household goods, depend, 
according to prospective buyers, on 
favorable price developments.” 

The survey concludes there is a dis- 
tinct possibility of an upturn in the 
sales of automobiles and other dur- 
ables. “Yet consumers are still hesi- 
tant. The upturn will come only if 
sellers do what customers expect them 
to—namely, if business firms proceed 
with energetic marketing, favorable 
discounts, and trade-ins and the like.” 
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NEW CURTIS 
FORTY-SIXTY SERIES 























NOW AVAILABLE 

FOR ALL 4 - 5 AND 8 FOOT 

RAPID START, SLIMLINE 

STARTER AND LOW BRIGHTNESS LAMPS 


America’s most famous line of fluorescent 
luminaires has been redesigned to give you 
more than 100 separate and distinct units. 
The new Curtis Forty-Sixty Series provides 
excellent general illumination for schools, 
offices, stores and other commercial in- 
teriors. These low-brightness units direct 
40% of the light upwards and 60% to 
the working plane. They also offer a 
choice of shielding angles for the direct 
component. Available with Alzak alumi- 
num, steel baked-white enamel and plastic 
sides. Now, more than ever before, there 
is a Curtis Forty-Sixty applicable to your 
next lighting job. 


TONG HANGERS 


Curtis Tong Hangers facilitate and cut in- PORTIS 


stallation cost. Use of Tong Hangers ailows 

considerable flexibility in placement of 

hangers and permits by-passing of building LIGHTIN G, INC. 
construction obstacles such as beams, sprink- 


ler heads, etc. 
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THE NEW YORK STATE THROUGHWAY! 


by outstanding architects who found that Magni Flood PAR and R 
sealed beam fixtures are unchallenged for efficiency and maintenance! 


MAGNI FLOOD lights the way 


for millions — all the way from New York City to 


Bufttalo! 


MAGNI FLOOD leads the way in the industry — with the 
latest and finest in top-quality, top-performing outdoor lighting 


equipment! 


MAGNI FLOOD points the way to profit- —~because outstanding 


contractors know — and insist upon — the superior performance of Magni 
Flood’s outdoor sealed beam fixtures! 


And Magni Flood here expresses pleasure in having had the privilege of work- 
ing with these leading concerns to make the new throughway the most con- 


venient, modern and handsome super-highway that could be created . 


Architects: Construction Engineer: Electrical Contractors: 


Eggers and Higgins Maddigan-Hyland Jeb Electric Co. Nyack Electric Co. 
New York, N. Y. Long Island City, N. Y. Park Ridge, N. J. Nyack, N. Y. 


Wholesalers: 


General Electric Supply Co. Swift Electrical Supply Co. 
Newark, N. J. Union City, N. J. 


38 North Second Avenue, Mt. Vernon, New York 


’ i y Distributed in Canada By: MAGNI FLOOD (Canada) LTD., 108 Adelaide St. W., Toronto, Canada 
f J 1 Personalized attention Write for the light’s 
4 ye a | . given—lighting layouts Diamond Jubilee Catalog 


on request. 


This advertisement currently appeared in QUALIFIED CONTRACTOR 
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TRADE-WIND OFFERS 4 BIG: A 


HOME KITC 


CABINET MODELS 
Trade-Wind —and only Trade-Wind — makes 
the famous Super Clipper Model 3501 for 
the increasingly popular cabinet-over-range 
installation. This is the most complete kitchen 
ventilating system on the market. Two filtered 
inlets, 550 CFM with dual blowers and op 
tional hood. Demanded by better builders 
kitchen planners and. architects. This is a 
long profit item 


CEILING MODELS 
Trade-Wind makes 3 quality ventilators for 
ceiling installation in all small rooms. These 
are quick turn-over items 
Model 2501, 425 CFM for large kitchens 
loundries, dens, x-ray rooms 
Model 1501, 300 CFM for average kitchen 
small laundries and dens, ticket booths 
Model 1201, 100 CFM, specially built for 
bothrooms 


HEN VENTILATION IS 


NEW AXIAL FLOW MODEL 


Here Tra 


s the revolutionory new 


Model AF-7 Vent 


PUSH UP YOUR TRADE-WIND SALES 


SELL THE COMPLETE LINE 


This is a $35,000,000 business and Trade-Wind is helping you get a bigger share of it. Trade-Wind 


builds the finest equipment for every type of job . . 


are paying off... 


Trade-Wind sales leads for you 


DVANTAGES—QUALITY —BIGGER PRO 


FITS—RIGID DISCOUNT STRUCTURE. Sal 


backs it up with national advertisements that 
and sells only through authorized wholesalers. Shown above are the 3 star 


es Only Through Authorized Wholesalers 


Representatives 
in principal cities 


are ready to serve you 
or wire the factory 


7755 PARAMOUNT BOULEVARD, DEPT. EW, RIVERA, CALIFORNIA 
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AL CABLE 


SSA 








ROMEX UF M . 
TRENCHLAY UF ot nae noe sll In Corrosive Locations « Underground and Interior In Dry or Wet Locations 


geo 
New Versatility EASY TO INSTALL! These types of GENCASEAL insulated and jacketed 


cables resist all normal operational hazards. They provide smooth, clean 


at Low Cost! outer surfaces which strip clean and easy—speed installation. 
ca 9 


ROMEX UF*—multi-conductor, flat—2 and 3 conductor, solid. 

In sizes 14, 12 and 10 AWG. For direct burial underground as branch 

circuit and feeder cables and for interior wiring in dry, wet or corrosive 
Now packed in new, exclusive locations...in walls, through cinder or cement block, exposed on 

crush-resistant octagonal cartons: surfaces, buried in plaster. 


ROMEX UF * TRENCHLAY UF © Packaged ee eokes - AY 
bare and Weatherproof * All types ROMEX TRENCHLAY UF single conductor. Sizes 14, 12, 10 and 8 AWG 


2 ond 3 condécins with ond etttinet Bieand solid, 6 and 4 AWG stranded. Direct burial underground for fcede 
Wire * All types R, RH, RH-RW and TW in and branch circuit use. 
circuit sizes. SUPERSHEATH Type USE. 

... with more to come 





¢ 


REMEMBER—only General Cable makes and sells every type of 
electrical wire and cable for every electrical purpose. With electric 
power demands skyrocketing, it pays to WIRE BIGGER when 
building new...WIRE BIGGER when re-wiring, too! See your friendly 
General Cable Representative today! 











*When installed in accordance with : 339 
Approved by Underwriters’ Laboratories as Type U! 
Also meets all requirements for Types NM and NMC 


GENERAL CABLE CORPORATION 


420 Lexington Avenue, New York 17, New York * Sales Offices: Atlanta * Boston * Buffalo 
Chicago * Cincinnati ¢ Cleveland * Dallas * Detroit* Greensboro (N. C.) * Houston * Indian- 
apolis * Kansas City « Los Angeles * Memphis * Milwaukee * Minneapolis * New York * Newark 
BARE, WEATHERPROOF, INSULATED WIRES (N. J.) © Philadelphia ¢ Pittsburgh ¢ Portland (Ore.) * Richmond ( Va.) * Rochester (N. Y.) 
and CABLES FOR EVERY ELECTRICAL PURPOSE Rome (N. Y.) ¢ St. Louis * San Francisco * Seattle * Syracuse * Tulsa * Washington, D. C 
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AUTOMOTIVE 


- UTIiLIiTries 


FOUNDRY 


PROVED ON THE JOB! 
Style HCI is the choice of leading industrial buyers 


and heat dissipating de- 


Five years ago Style HCI was a revolutionary develop- 
ment in safety switches. It is still the most genuinely 
new switch on the market, and it has proved its superior- 
ity the hard way — on the job, coast to coast, where the 
loads are heaviest and the usage most severe. 


Now you can offer a safety switch built to take more 
electrical punishment than present loads will give it. . . 
rugged enough to be as good as new years from now 
when its full capacity is needed . . . a proved investment 
in switch safety, dependability and long range economy. 
For more information, see your General Electric Assem- 
blies and Components Sales representative or write 
General Electric Company, Trumbull Components 
Department, 51-64 Woodford Avenue, Plainville, Conn. 


Front Operated for compactness. Both handle and cover 
can be locked, on or off, with a single padlock. If desired 
up to four padlocks can be used. 


G-E Pole Units of exclusive circuit breaker arc quenching 


sign. Visible contacts. 
Quick make-quick 
break — will withstand 
heavy shorts. 


Line Shield as standard 
feature — no exposed 


LAS 
at) 


live parts when switch 
is OFF. Quickly remov- 


able interiors and am- 


BN 
I) 


= 





ple wiring space for 
easy installation and 
maintenance. 


Semi Dust Tight Enclosure (NEMA 1-A) at no extra cost. Bonderite® 
treated for increased corrosion resistance. New 70% 
lighter Water-Tight and Dust-Tight lead plated enclo- 
sures available (NEMA 4 & 5). AMPERE RATINGS 
30-60-100 & 200 fusible and no fuse. 


Progress /s Our Most Important Product 


GENERAL @@ ELECTRIC 


* 7. M. REG. PARKER RUST-PROOF CO, 





The "U. Ss.” V= Belt 
line is 


* Nationwide chain of warehouses provides com- 
plete stocks 


%* Engineering service from field and factory engineers 
* Catalogs, mail pieces and other sales aids 
* Nationally advertised 


U. S. Rainbow® V-Belts are built to perform —and 
bring you, the distributor, repeat business. First, they 
have the Equa-Tensil Cord Section—the exclusive 
United States Rubber Company development in which 
all cords are scientifically placed to insure that each 
pulls its full share of the load. That’s why U.8. Rainbow 
gives split-second complete power response—an unbeat- 
able selling point in V-Belts. 


But that isn’t all. Here are other customer advantages: 


(1) U. S. Rainbow V-Belts keep cool under constant 
stretch and return—the top rubber cushion is in 
proper engineering balance with the lower cushion. 
Straight sidewalls grip the grooves the full height 
of the belt, providing the complete contact which 
increases pulling power and eliminates slippage. 
Inherent stretch is worked out beforehand in the 
factory, yet enough elasticity is retained to enable 
the V-Belt to take the heaviest shock loads. 

U. S. Rainbow Belts are available for special con- 
ditions, such as handling oil, heat, static and 
overloading. 


The “U.S.” V-Belt Line is complete, including sheaves. 
Everything adds up to the fact that you never need lose 





Top rubber cushion in closely engi- 
neered balance with the lower section 
..-lo keep cool under constant stretch 
and return. 


et ge Cord Section— 
all cords scientifically placed, 
each pulling its share of the load. 


A sturdy level cushion for the 
Equa-Tensil Cord Section provides 
structural firmness for V-grooves and 
over the flat pulley of V-to-flat drives. 








A COMPLETE DRIVE SERVICE 
MULTIPLE V-BELTS + F.H.P. V-BELTS + SHEAVES 
FLAT BELTS AND BELTING - SPECIAL PURPOSE BELTS 

PowerGair “TIMING” BELTS AND SHEAVES 





a sale when you carry U. S. Rainbow. You also get 
“U. S.” engineering help and sales aids—while your 
customers get product performance and satisfaction. 
A nationwide chain of warehouses backs up your local 
stock to assure prompt service. Investigate the “U.S.” 
line today by contacting any of our 27 District Sales 
Offices or write address below. 


“U.S.” Research perfects it...“U. S.” Production builds it...U.S. Industry depends on it. 


UNITED STATES RUBBER COMPANY 


RUBBER 


MECHANICAL GOODS DIVISION 


ROCKEFELLER CENTER, NEW YORK 20, N. Y. 


Hose « Belting « Expansion Joints * Rubber-to-metal Products « Oil Field Specialties « Plastic Pipe and Fittings + Grinding Wheels « Packings « Tapes 
Molded and Extruded Rubber and Plastic Products « Protective Linings and Coatings « Conductive Rubber « Adhesives « Roll Coverings « Mats and Matting 
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CONDUIT 


helps assure safe driving 


When you're driving along a highway and suddenly enter 
a long tunnel, it is vitally important to your safety that 
the tunnel is properly lighted. To assure years of safety 
through dependable lighting, it is equally vital that the 
tunnel’s wiring receives top protection. 

The wiring in the %4y-mile Memorial Tunnel on the 
new West Virginia Turnpike is protected by the best in 
conduit . . . top-quality Spang Conduit. 

11,000 ft of 144° Spang Conduit have gone into the 
ceiling slab for 426 regular and emergency tunnel lighting 
outlets. 8,080 ft of 344" top-quality Spang are being used 
in one tunnel wall for high tension feeders. 

Spang Conduit is easier to cut, thread, bend and weld, 
because the manufacture of Spang is quality-controlled 
throughout. Each length is tested and inspected before 
shipment. 

When you’re buying conduit and you want extra 
quality at no extra cost, be sure to specify Spang. Write 
for complete information and the name of your nearest 
Spang Distributor. 
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Spans 
CONDUIT 


West Virginia Turnpike C 
Bates and Rogers Construx 


Barnes ond Brass Elect 
Singstad & Baille, New Y 
Howard, Needles, Tammer 
New York, N.Y 
Westinghouse Elect 


SPANG-CHALFANT 


Division of The National Supply Company 
GENERAL SALES OFFICE 

TWO GATEWAY CENTER, PITTSBURGH, PA 

District Offices and Sales Representatives 


in Principal Cities 





Another Sylvania Achievement 


SYLVAN -AIRE 


A three-way functional treatment 
of beauty — sight — sound 


; 


i 





2. 





Architecturally 





An efficient, 


comfortable x 


light source! 











harmonious! 











3 A sound-control F 
. 


system! 








——— 
f+] SYLVANIA FIXT 
} 
| 
| 
} 


F — 
| ROLLED PLASTIC 
— seated 
+ ‘ 
; 6 > 
Fi - 
Say =a moe 
ae ma I LEVELING HANGER a Pi wy 
Sitaiennes = —— 7 SII. 
Ss PLASTIC ¥Y2, a’ 
1 SONO WEDGE | SUPPORT 
L, —~ } CHANNEL 
] Doe atictn 


Showing details of Sylvania’s new functional 
Sylvan-Aire. For ease and economy of installa- 
tion, wire supports shown here are attached to 
lighting fixtures instead of structural ceiling. 








Adaptable! Easily Installed! Economical! 


You never saw a more fascinating or a more 
functional system of sight and sound con- 
trol! It’s engineered by Sylvania to serve 


3 ways! 
of continuous corrugated white 


Ist -: 
plastic. 


2nd- ..it is a source of soft, eye-pleasing 
over-all lighting. 
3rd: 


. it has the beauty and character 


..its inconspicuous V-shaped “So- 
no-Wedges,” lined with thick 
glass-fiber pads, deaden noise . 
reduce distracting sound to com- 
fortable levels. 


In addition, the corrugated form of the 
plastic permits air to circulate along the 
supporting channels. Thus air-condition- 
ing also can be effectively introduced. 


Flexible in Design! 


Sylvan-Aire’s light weight and flexibility 
of design permit it to be readily and eco- 
nomically installed in any conference room, 
office or working area. Be sure to show 
your architectural and building customers 
this latest Sylvania achievement. For full 
details write today to Dept. 4X-2709 at 
Sylvania. 


SYLVAN IA 


Sylvania Electric Products Inc., 1740 Broadway, New York 19, N. Y. 


In Canada: Sylvania Electric (Canada) Ltd., University Tower Building, 
St. Catherine Street, Montreal, P. Q. 
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My Kind of Selling 


(Continued from page 42) 





to rehabilitate an employe. I some- 


times wonder to “Suppose | 


didn’t 


myself: 
have an understanding boss 
Suppose he looked the other way 
when I needed help. Suppose he took 
the attitude of some who say abruptly, 
Alcoholics? Oh, we any 


problem with fire 


don't have 


We 


those 


them just 


them.” If he did things, I'd 
probably be dead pauper’s grave 
right now 

And while I’m at it I may as well 
else off chest. In 
think 


is over-stressed by 


get something my 


industry today, | this idea of 


entertaining most 


salesmen and their employers. They 


think they'll lose an order if they don't 
take out customers periodically and 
get them skunked 
skunked 


sonally 


and in the process, 


per- 


intel- 


get themselves. I know 


that, im recent years, 


ligence and service to the customer 


seems be playing a greater part in 


obtaining good will—and ultimately a 


large share of the potential business. 
Entertainment 


usually comes at a 


time of the day when the average cus- 
tomer should be on his way home to 
be with his family. Usually both sales- 
man and customer overindulge to the 
able to work 


point where neither are 


at top efficiency the next day. Money 


alloted to customer entertainment is 
buying 


customer's 


certainly better given 
that the 
Usually 
makes for good feel- 


entire family 


over 
something useful 


family can use this sort of 
“entertainment” 
ing by 


salesman and his product. 


the toward the 

Even though I serve liquor in my 
own home, I would still like to warn 
the salesman that alcoholism is a prog- 
even if he is 
drinking moderately with his custom- 
ers now, 


ressive disease and that, 


he should be on the alert for 
tell-tale symptoms that show a tend- 
Abnormal 
drinking behavior, not always in quan- 
tity but in attitude; blackouts without 
passouts, loss of memory of the night 
before; 
severe and chronic hangover. 

Never will he know until it is too 
late when he crosses the line between 
the social and the compulsive drinker. 

Alcoholism, to 


tional hazard of all salesmen. 
* J * 


“In God We Trust.”’ These words 
must have been placed on pennies for 
the benefit of those who use them for 


ency toward alcoholism: 


gulping and sneaking drinks; 


me, is the occupa- 


fuses! 
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PERMANENT 
EASILY INSTALLED 
LIQUID-TIGHT 
FLEXIBLE 
APPROVED 


5 


SEALTITE 

(TYPE U.A.) is 
approved by 
Underwriters’ 
Laboratories, Inc. 
for use where 
exposed to moistu 
or mineral oils 
(up to 60C 

See N.E. Code, 
Art. 351 


FOR WET SPOTS 
—_ 


er 
p poem FO 


a 
i a \ 

oe 
> a 


P| 
Oe I: 


SEALTITE 
ELECTRICAL CONDUIT 
PROTECTS WIRING 


against oil, grease, water, dirt, chemicals, 
corrosive fumes, salt spray, weather 


seaitite* is a flexible and liquid-tight electrical conduit. It gives 
maximum protection to your wiring when it must connect 
moving parts, absorb vibration, follow machine contours, flex 
into U-bends, be easily maintained or be safeguarded between 


misaligned ports. 


It is being used successfully in wet locations, in tunnels, 
power plants, steel mills, canneries, chemical industries and in 


many outdoo1 applications SEALTITE comes in two type Ss 


TYPE U. A. — UL -tpproved. M ide 


ground and tough 





[NOM INSIDE DIA ~ OUTSIDE DIA. APPROX. INS\DE EST. WEIGHT 
| 1.0 (Inches) BEND DIA per hundred ft 
inches) Min Max (Inches) (Pounds) 

% } 69 71 - 

Vy 22 2 2 84 

VY, P } 105 


+ (Extra Flexibl for mact t ur dustrial « 
TVPG 6.0.7 or ae nee The +Pat. Applied For 


standarc 





NOM. INSIDE DIA OUTSIDE DIA APPROX. INSIDE EST. WEIGHT 
1.D (inches) (Inches) BEND DIA per hundred ft 
(Inches) Min Max Min Max (Inches) (Pounds) 
Y 485 505 690 7 
VY 620 640 820 84 
Ya 815 1.030 1.05 
1 1.025 1.290 1 
1% 1.365 1.630 1 
1 1.575 1.870 19 
2 2.020 2.335 24 
2” 2.480 15 2.84 2 
3 3.070 3.460 3 
4 4.000 4.460 4 





Commercial tolerances apply on above figures 


BUY SEALTITE in easy-to-handle coils; then 
cut without waste. Liquid-tight connec- 
tors for use with SEALTITE are available. 
Write for Bulletin UA-531. The American 
Brass Company, American Metal Hose 
Branch, Waterbury 20, Conn 


*Trade 


6 ALTITE flexible, liquid-tight electrical conduit an ANACONDA” product 


OUTDOORS MISALIGNMENT 


ae, 











EOTT | EE )PRODUCTS 








THE FIN 


EST QUALITY MERCHANDISE 


FOR THE ELECTRICAL WHOLESALER 





it 


GROUND CLAMPS 
Solid Brass 


OVAL SERVICE 
CABLE CAP 





CONDUIT FITTINGS 


SEND 
> FOR 
adi COMPLETE 
erator | CATALOGS 


NON-WATERTITE OVAL 
SERVICE CABLE CONNECTORS 


FIXTURE EXTENSIONS 


WATER-TIGHT CONNECTORS FOR 
SERVICE ENTRANCE CABLE 











IMMEDIATE 
DELIVERY 


SEVERAL 
SALES 
TERRITORIES 
AVAILABLE 


AGENTS WRITE 


Parts for Lamps, Lighting Fixtures, 
Fluorescent and Electrical Supplies 


4 


REDUCING BUSHINGS IRON LOCKNUT 
Cadmium Finish 


%” MALE LOOP 


THREADED CAP—OPEN 
HOPPPATARO ODED ODA RU ORD RD PDEA E RO bOnd tS 


IRON AND BRASS 
RUNNING THREAD eS 
PIPE 
i 


STAMPED STEE apts ! 
AM L Made out of Brass 
FIXTURE HICKEY ponents 


ELLIOTT ELECTRIC PRODUCTS CO. 


1513 OLMSTEAD AVENUE 
NEW YORK 62, NEW YORK 























NEMA Fan Contest 


(Continued from page 47) 





Bob’s Appliance Center, Inc., Chico, 
Calif., serviced by Don Wetmore, 
Gesco, Sacramento; Newton J. Flem- 
ing, Newburg, N. Y., serviced by Bud 
Oppenheimer, Electra Supply Co., Inc., 
Poughkeepsie, N. Y.; W. H. Kistler 
Stationery Co., Denver, serviced by 
Herb Names, Inc., Denver representa- 
tive. 

Winners in the utility and de- 
partment store class were: $500 
bond, Delaware Power and Light Co., 
Wilmington, serviced by Gesco and 
Wesco; $250 bond, Palm Beach Mer- 
cantile Co., West Palm Beach, Fia., 
serviced by Larry O'Neal, Wesco. 

The $50 bonds were awarded to the 
following: Montgomery Fair Depart- 
ment Store, Montgomery, Ala., serviced 
by Arthur Barnett, Matthews Electric 
Supply Co., Inc; Adam, Meldrum & 
Anderson Co., Buffalo, N. Y., serviced 
by Jack Frank, Gesco; Florida Power 
Corp., St. Petersburg, serviced by 
George Jack, Raybro Electric Supplies 
Inc.; M. E. Blatt Co. Atlantic City 
N. J., serviced by Ken Allen, Peirce 
Phelps, Inc.; Ohio Edison Co., Youngs- 
town, serviced by A. Scheibel, Ham- 
burg Bros 





NEWS 


(Continued from page 104) 





meetings in Detroit. He sat in nego 
tiations between Square D and the 
union at which a Federal mediator had 
been present for several weeks. Also 
named by the congressman were James 
Matles, UEW organizational director 
and Julius Emspak, UEW secretary 
treasurer 

e Operates Normally Despite the 
strike, Square D’s other plants (six in 
the United States, one in Canada and 
one in Mexico) have been operating 
normally. F. W. Magin, president, said 
that the company this year will double 
expenditures for land, buildings, and 
equipment over the $1,222,000 spent 
in 1953. In the semi-annual report, 
the failure to reach agreement on the 
labor contract, was given as the reason 
for calling off expansion plans in the 
Detroit area, after a new Royal Oak, 
Mich., factory had been previously an- 
nounced. The two electrical unions not 
involved in the strike are the Interna- 
tional Union of Electrical Workers, 
CIO (IUE) and the International 
Brotherhood of Electrical Workers, 
AFL (IBEW ) 
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THOMAS 5S. NOLAN was recently 
elected executive vice president of the 
Edwards Co., Inc. He was formerly 
vice president in charge of marketing. 
Assistant treasurer Eugene P. Werner 
was elected treasurer and secretary 
and made a director. He replaced the 
late E. P. McHugh. Mr. Nolan is also 
a vice president and director of the 
Canadian company of Edwards. He 
joined the firm in 1915. 





Barrett Commends Philco 


Franchise Policy 

NEW YORK, N. Y.—Lester E. Bar- 
rett, president, NAED, in a resolution 
commending the Philco Corp., empha- 
sized the Philco action as a progres- 
sive one promoting the welfare of not 
only distributors and dealers, but the 
entire industry. 

One of the primary ills besetting the 
television-radio-appliance industry, said 
Mr. Barrett, is the surreptitious tran- 
shipping of merchandise through chan- 
nels of distribution which disregard 
and disrupt sound selling and servic- 
ing practices. A factor contributing to 
such transhipping is the building up of 
unbalanced and excessive inventories 

. control of the transhipping evil 
rests with the manufacturer and in the 
proper fulfillment by his distributors 
of their franchise responsibilities . . 
Mr. Barrett declared. 

The Philco Corp. has undertaken to 
exercise firm control over inventories 
and over transhipping of its merchan- 
dise. The new contract represents these 
products: television, radio, refrigera 
tors, freezers, electric ranges and air 
conditioners. Distributors were asked 
to cancel all of their 1954 TV and radio 
dealer franchises. Then they were asked 
to resign the dealers they really wanted. 

Philco executive vice president, John 
M. Otter said, “The distributor no 
longer controls this industry, the deal- 
ers have taken over and as a result 
price has become the dealers’ bible.’ 
Distributors should have control of the 
supply of merchandise coming into 
their territory. Transhipping, from one 
dealer to another, can upset plans faster 





SAFELETS are safe outlets... 


‘and there’s a wide-open market for them! 


wherever the 


Wherever electrical appliances or power tools are used 
danger of overloading exists . . . there’s need for a Safelet 

A unique individual protection station, the Safelet is another prac- 
tical application of the Heinemann Circuit Breaker. It interrupts short 
circuits or large overloads instantly, yet allows normal inrush or harmless 
overloads. The circuit breaker is combined with a convenience outlet in 
an attractively styled metal wall-box. 

Safelets protect either the branch circuit wiring or equipment plugged 
into the line. They are available in ratings up to 15 amperes, and, for 
protection of fractional horsepower motors, in ratings up to | hp. An 
optional feature is a pilot light which shows when the circuit is in use 
Several types of female receptacles are available 

The need for the special type of protection provided by Safelets is 
growing every day .. . as new appliances are added in homes, schools, 
workshops, factories. And because Safelets are the only protective device 
of their kind available, the market for them is wide open 

Write for Bulletin 1010 or contact your local Heinemann 
representative 


REINEMANN ELECTRIC COMPANY 


than any one thing in the business. 
’ g T52 Plum Street © Trenton 2, New Jersey 
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How Construction Figures 
Are Constructed 


NEW YORK, N.Y.—Construction 
is probably the only major industry, 
other than electric utilities, which has 
set a record in every month so far this 
year. However, when the dollar figures 


When You Sell are adjusted for changes in construc- 
Q U A D LIG + T | N G tion prices, the increase over a year 
ago shrinks to less than 1 per cent. 
You Sell Customer Satisfaction The construction division of both 
the Dept. of Commerce and the Dept 
of Labor are the official agencies which 
put the construction figures together 
¢ New Construction—According to 
official definition new construction 
covers the erection of structures and 
utilities together with service facilities 
These become an integral part of the 
structures and are essential to their 
use for any purpose. The clearing and 
development of the land is part of 
construction. The demolition of exist- 
ing structures is not included. 

Some things functionally related to 
construction are excluded. For ex- 
ample, drilling of oil, gas, water wells 
The figures do not take account the 
digging and shoring of mines. Ter- 
racing, digging of drainage ditches, 
both part of farming, are also excluded. 

The value of construction includes 
the cost of architectural and engineer- 
ing fees, materials and service facilities 
installed, labor, overhead, and_ the 
profit of construction operations. 

The official estimates of new con- 
struction value measure the value of 


work put in place during a given 
period, regardless of when the work 
on each project started. The value put 


in place differs from the value of con- 


LI G H T \ i G tracts awarded and the value of hous- 

ing units started. Only a small part of 

U N | T S the total value of construction may be 

¥ 7 put in place during the month the 

e Here is a specially designed unit combining lighting efficiency with contract is signed or the housing units 
the ability to withstand shocks and rough treatment. Flush mounted, sterned. ; ; 


= unit is ideal for installation in many types of modern construction ® Kinds Of Date—Rasically. there 
where suspended ceilings are used. are three kinds of construction data 


The QUAD Gymnasium Lighting Unit has all of the features that make used in building up a national figure. 
customers and profit. Installations have been made in various parts of These included contract awards, build- 


the country, for combined gym and assembly halls, rinks, armories, and 
indoor arenas. put in place. The later is gathered 


‘ P med : from engineers progress reports. 
It is serviced from above or below ceiling — has detachable porcelain ‘Thess are limitations t contiect 
enameled reflector — angle iron plaster ring — is adjustable for variable award reports: minimum contract cut- 
ceiling —— — has heavy wire guard and a dust tight glass cover elie tee death of infectistinn tiem 
is optional. oo ‘ 

operons specific states. The award figures re- 


ing permits, and the value of work 


ported to the government have to be 


increased by 25 to 35 per cent to 


Q U A ) Rp A N (5 [ F M 7 G C ¢) bring them in line with national levels. 
* * There is also a time lag between the 


reported date of an award and the start 


325. PEORIA ST. CHICAGO7, (ILL. of actual construction. The allocation 
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of the contract value over the months 
in which the work presumably will 
be done is based on past construction 
activity patterns. These patterns are 
far from precise because of changing 
weather factors and increased produc- 
tivity in the past few years. 

Less reliable are building permit 
figures. Why? Valuation here are not 
as meaningful as value to which people 
are committed by contract. The figures 
have the disadvantage of not stating 
the time period in which the work is 
to be done. In addition, coverage is 
limited because not all areas require 
building permits. Quite a few permits 
are allowed to lapse before work is 
started. Finally, the costs listed on 
building permits are usually lower 
than the final building cost. 
© Reporting Systems—Direct reports 
of work done or paid for are obtained 
through reporting systems of parties 
to construction contracts. The informa- 
tion on the volume of work done is 
generally excellent, but the amount of 
this work is very small compared with 
total construction. The reports on value 
of work done are based on accounting 
records. The timing of contract con- 
struction work in place is reasonably 
accurate because it is based on engi- 
neering inspection of federal projects 
in order to check on claims of con- 
tractors for progress payments. 

For some types of construction 
monthly data, of the three kinds just 
mentioned, are unavailable or inade 
quate. This would be: a part of non- 
farm residential construction; all farm 
construction; and public utility con 
struction. Estimates for these types are 
less reliable than the others. 
© Reliability Of Figures—It is al- 
most impossible to produce reliable 
monthly construction estimates for the 
nation from the available construction 
data. The monthly estimates are based 
on the best available primary data, 
but these figures undergo so many 
adjustments that the final figures lose 
nearly all relation to current construc- 
tion activity. There are no gauges 
against which these figures may be 
checked. Only a small part of the basic 
data is subject to statistical error which 
comes from the use of a sample. 

The McGraw-Hill department of 
economics notes that the compilation 
of current figures on construction for 
the nation will always be very difficult. 
It is an industry of some big, but many 
small firms, all widely dispersed. Some 
firms are here today, gone tomorrow. 
Others have no fixed place of busi- 
ness. 
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For greater Convenience, Safety, 
and Efficiency in the operation 

of motor-driven tools or portable 
electrical apparatus. The locking 
action insures positive contact 

in spite of rough treatment, heavy 
vibration, and other conditions 
that might cause down-time. 
Available in two-wire, three-wire 
and four-wire sizes. 

Three and four-wire sizes available 
grounded and not grounded. 
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HARVEY HUBBELL, INC., BRIDGEPORT, CONNECTICUT 
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The PARAGON 
"Memory Master" time switch is 


100% Dependable 


INSTANT CHECK of 
motor operations 
through Moto-Vu oper- 
ating window. 


INSTANT ADJUST- 
MENT—cdd or remove 
quick-change dial trip- 
pers any time without 
removing dial. 


“TORSION-CLUTCH”’ 
DIAL DRIVE — dial 
turns freely for man- 
val check of ‘‘on-off"* 
switch operations 

yet hos positive, no- 
slip drive. 


“QUICK-OUT MOVE- 
MENT" positively locks 
in case. Rattle-proof 
Movement swings out 
when unlocked. No 
loose parts. 


SIMPLIFIED HOOK 
UP — with new easy- 
occess terminal block. 


FULL-DEPTH TERMI- 
NAL BLOCK INSULA- 
TOR PLATE, 


from $10.50 list 


.-.used wherever a 24-hour 


ON-OFF time switch is needed 

Men in the electrical field are unanimous in 
their praise of the new 3000 Series Memory 
Master. It is 100% dependable for control- 
ling “ON-OFF” operation of bill board lights, 
store illumination, poultry house lighting, 
stoker operation and hundreds of other plant 
applications. It’s the switch that remembers 
. . - lets you forget. 


More than 40 profit opportunities 


You can offer your custom 
ers more than 40 modern 
Paragon time switches for 


Poultry House / \ : every purpose — in addition 
Lighting f hz ©/ to the popular 3000 Series. 


Switches 


Attic Fan \ 


Timer 


And they’re all supported by 
an aggressive merchandising 
program to make sales easier 


‘ / 7-day Calendar for you. Stock and sell Par- 


Time Switch agon’s complete line for 


ee ee ee eee ee ee ee a = ame aus aoe cue ane an aD complete profits. For full de 


Interval Timer 


_ (2900 Series) / 


SS / ana (330 Series) 
Air 
jf Sis 
/ fx * 


PARAGON 


Y \ tails write Dept. 1630. 


Outdoor Time 
Switch 


\ 


} ; 
ELECTRIC COMPANY 


TWO RIVERS, WISCONSIN 


Little Wheels Invite Dads 


To Golf At St. Andrews 

CHICAGO, ILL. — The Little 
Wheels Club will hold its seventh an- 
nual Father & Son golf tournament on 
Wednesday, September 29, at Golf-at- 
St. Andrews in West Chicago. 

The golf committee, headed by co- 
chairman Con Butler and Joe Kerrigan, 
expects a record turn-out among the 
club’s members and their fathers. The 
committee includes: Jim Bergman, 
prizes; Bob Lee, tickets; Jack McKillip, 
handicaps, and Irv Turim, starter. 

An up-to-date Little Wheels mem- 
bership directory is expected to be off 
the press in time for distribution at 
the dinner and entertainment follow- 
ing the golf game. The Little Wheels 
Club is composed of sons of men in 
the electrical industry in and around 
Chicago. A large number of sons of 
men in the electrical wholesaling busi- 
ness have been active in the club for 


many years 


More Power Tools 

CHICAGO, ILL—Two more elec- 
tric housewares manufacturers will 
enter the portable power tool business 
The new comers are the Dormeyer 
Corp., Chicago, and the Camfield 
Manufacturing Co., Grand Haven, 
Mich 


Landers Buys Dazey 

NEW BRITAIN, CONN.—Landers, 
Frary & Clark has purchased the net 
assets of the Dazey Corp., St. Louis, 
Mo. The firm makes non-electrical 
kitchen products such as magnetic can 
openers. The transaction does not in- 
clude the Loyd Scruggs Co., Festus, 
Mo., a Dazey subsidiary. 


Plan To Step Up Power 


Use In Rural Areas 
WASHINGTON, D.C—A brand 


new program to step up electric power 


use in rural areas has been announced 
by the recently created Inter-Industry 
Farm Electric Utilization Council. 

First step in the program will be a 
series of five area meetings beginning 
this month. At these meetings plans 
and methods for state-wide power-use 
activities will be presented to electric 
appliance and farm equipment manu- 
facturers, electric companies, rural elec- 
tric cooperatives and other interested 
groups. 

Besides promoting power-use activ- 
ities, the council is also giving atten- 
tion to adequate wiring and will stress 
the need for improved farm and home 
wiring in connection with its load- 
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building campaign. The inter industry 
council is the outgrowth of a temporary 
“power use steering committee’ 
formed during an electrical sales con- 
ference held last March in Chicago 
Both the council, and the former com- 
mittee, are backed by the Rural Elec- 
trification Administration. 

In addition to scheduling the area 
meetings, the council has endorsed the 
following proposals: 1—the produc- 
tion of a power-use calendar for home 
and farm equipment to guide power 
suppliers, manufacturers and distribu- 
tors in their sales promotion programs; 
2—the preparation of material de 
signed to facilitate the making of rural 
electric market surveys; 3—to produce 
and aid in the distribution and promo- 
tion of a publication to deal with the 
reasons and methods for making mar- 
ket surveys. 

By recent action of the NAED exec 
utive committee, Charles H. Russell, 
Wesco, Washington, D. C., was author- 
ized to be the association's official rep 
resentative to the area meetings 

A schedule of these meetings fol 
lows: North Central, September 21, 
Lowry Hotel, St. Paul, Minn.; West 
ern, September 28, Savoy Plaza, Den 


PIERCE 


QUALITY 


FUSES 


build your 


reputation 
° 


provide better 
protection 


10% to 40% Cooler Operation 


... assured by Pierce Screen Vented 
construction. Gases and heat are 


allowed free escape. 


No unnecessary blows during 
safe overloads 
...thanks both to famous Pierce 


balances lag link construction and 


unique Pierce screened venting. 


ver, Colo.; Northeast, October 12, 
Deschler-Hilton, Columbus, Ohio; 
Southwest, October 15, Texas Hotel, 
Ft. Worth, Tex.; and Southeast, Octo 
ber 20, Andrew Jackson Hotel, Nash 


ville, Tenn 


Plymouth Entertains NAED 


BELMONT, MASS. — Over 40 
members of the NAED Executive 


No danger of afterblow 


... because dangerous gases and heat 
cannot build up in the case. Pierce 


cases last 6 to 8 times longer! 


Pierce Fuses Sell Themselves! 





7) ; y ( rse ¢ > a ¢ ] 3 . 
Training ourse it the Harvard Busi Users recognize Pierce quality 
ness School joined Walter Bieringer 
and Jim Fenn of the Plymouth Rubber 
Co. at The Belmont Country Club for 


a well earned respite from classrooms 


.. the continually correct knife 
blade alignment with no locking 


device...the constantly perfect 


clip contact... the greater overall 


and books. They were given a taste 
of New England hospitality strength and longer life. Pierce 





Quality Fuses are above competi- 


tion. 


, WRITE TODAY for 
this helpful bulletin on 
lower fuse costs, Start 
NOW to cash in on 
Pierce popularity 


1iso a comple te 
line of quality 
non-renewable 
fuses, 


RENEWABLE FUSES, INC. 


LEICESTER NEW YORK 


ERCE 


Yes, we have over a 1,000 fixtures.’ 
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Electric Code Amended 
On Air Conditioners 


4 
BOSTON, MASS.—The se r of 
You couldn't offer a more UR re eer ntgrsem be 


tee of the National Fire Protection As- 


sociation announces the release of the 

J | National Electrical Code Interim 

fan | Amendment no. 101 effective Janu- 
” ary 1, 1955. 


This accomplishes recognition of ad- 
vances in the manufacturing, use and 
installation of unit air conditioning 
e Flexible—capacity can be changed any time! equipment which is promulgated be- 
: cause of an apparent urgent need for 
Quiet ventilation that users demand! basic regulation on account of the rap- 
idly expanding use of such equipment. 

Provisions for air conditioning 

Capacities to 20,000 cfm—up to 14" s.p. units. 
4291, General—The provisions of 
9 this section shall apply to electrically 
energized units and equipment which 
control temperature and humidity 

4292, Grounding — Exposed non- 
current-carrying metal parts which are 
liable to become energized shall be 
grounded under one or more of the 


e Non-overloading, regardless of duct length! 


Sturdy, accessible construction! 








mecepand ' followin ndition 
- j OLOW! £ conc ons 
VENT SET Y 1. if permanently connected to met- 


al-clad wiring; 
2. if in a wet location and not iso- 
lated; 

3. if within reach of a person stand- 
ing on the ground outside of a build- 
ing; 

1. if in a hazardous location, see 
article 500; 

5. if in electrical contact with metal 
or metal lath; 

6. if more than 150 volts to ground 

4293, Branch Circuit Require- 
ments. 

1. The total load of motor operat- 
ing air conditioning equipment shall 
not exceed 80 per cent of the rating 

; ; of a branch circuit which does not 

Look at the simple, practical design of this ventilating fan. It’s ideal supply lighting units or other appli- 

for stores, theatres, restaurants, garages, warehouses, schools—any ances: 

place where a quiet, serviceable fan is desired. It’s light and compact, 2 The total load of air condition- 

yet sturdy—easily mounted on any firm framework. Quick-change ing equipment shall not exceed 50 per 

sheaves permit increasing or reducing capacity. V belts may be cone of the rating of a branch circuit 

readily replaced without disassembly. Note the rigid, easily adjusted if lighting units or other appliances 
motor base—the accessibilty of lubrication. Its high-efficiency rotor are also supplied 

is precision-balanced for vibrationless The new provisions which the In- 

performance, as are all “Buffalo” rotors. terim Amendment encompasses were 

If you want a real customer-pleaser, the result of considerable study by a 

write today for Bulletin 3720-A on special committee of the National Elec- 

Belted Vent Sets! trical Code Committee, code making 

panel no. 10, and the Electrical Cor- 


B U FE A L ©] F ©] e G E Cc @] M a A N . relating Committee 


214 Mortimer St. * Buffalo, New York 


Signal Changes Name 
PUBLISHERS OF "FAN ENGINEERING” HANDBOOK CHICAGO. ILI Stine Mori 
Canadian Blower & Forge Co., Ltd., Kitchener, Ont. en ee 
Sales Representatives in all Principal Cities 


Manufacturing Co. has changed its 
PANEL BREEZO FANS BELTED VENT SETS BELT-AIR FANS nent to Signe Saerak Geen, Sy 
BREEZ-AIR ATTIC FANS “L” BREEZO FANS “NV BREEZO FANS Seeley Corp., Menominee, Mich. 
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D & H To Hold Carnival 

HARRISBURG, PA. — The fourth 
annual Housewares Carnival will be 
held by the D & H Distributing Co. 
on September 19, 20 and 21. The 
show is for dealers from central Penn- 
sylvania. It will be setup in the D & 
H showroom located at 2535 North 
Seventh St. Wayne J. Lytle is house 
wares division manager 


Photographic Lamps— 
New Sales Plans 

NEW YORK, N. Y.—The General 
Electric Co.'s lamp division and the 
Westinghouse Electric Corp.’s lamp di 
vision have announced new sales plans 
for photographic lamps 

F. M. Sloan, general manager of 
Westinghouse, explained that photo 
graphic lamps will be sold outright to 
appointed distributors who will mar 
ket them under a distributor's fran 
chise. In the previous agency plan of 
selling, inventory was consigned to 
firms who acted as agents of Westing 
house in distributing the product. The 
plan applies to all photographic lamps, 
including photo flash bulbs, photo 
flood lamps, projection and studio 
lamps 


The G.E. lamp division's new plan 


will sell photoflash and other photo 


graphic lamps outright to wholesalers 
and retailers, rather than consign lamps 
to these concerns, which in the past 
had served as agents of the company 
G.E. also said it was considering the 
fair trading of photolamps, but would 


take no action immediately 


Elmo Metal Moves 

NEW YORK, N.Y.—Elmo Pro- 
ducts Co., Inc. has moved its general 
offices to 105-02 Metropolitan Ave 
Forest Hill, Long Island 75, N.Y 


The warehouse still is located in Mt 


Vernon, N. Y 
‘ 
\ 





GIVE AND TAKE discussions on prob- 
lems of the lighting fixture distributor 
were a highlight of the Second An- 
nual Portfolio Preview conducted by 
Lightolier, Inc., in New York City 
Left to right, Bill Rorabaugh, Noland 


southern wholesale chain, M. D 
Blitzer, Lightolier president, B. Le 
vaur, Argo-Lite, Pittsburgh, and Lewi 
White, Lightolier 
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ON-METALLIC SHEATHED 
SROUND FEEDER CABLE 


NCIATOR CABLE 











WEATHERPROOF WIRES 
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THERMOSTAT CABLES 
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FLEXIBLE CORO 
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FIXTURE WIRE 


— 
=————— a 
‘ 
HEATER CORD 


TELEPHONE WIRES 





ALARM AND SIGNAL WIRES 














Industrial District 
Planning On Rise 


It's Locked For Sure NEW YORK, N. Y.—Planned in. 


dustrial districts are rapidly erasing 
Wh i] VW i community objections to industrial op- 
en It S Eagalok erations. 

The planned district, an area that 
has been completely designed expressly 
with the NEW for industry, is not new The Central 

Manufacturing District of Chicago ts 
one that dates back a half century. The 
EAGALOK DEVICES greatest volume of this type of devel- 

opment, though, has occurred since 
World War Il 
With Cord Clamps These planned areas contain im- 


provements, utility and transportation 
essential to industrial operations. Ad- 


' 
YOU'RE SURE OF ditional emphasis has been given to 


. Interchangeable—Eagalok devices are interchangeable with all standard lock- beauty and control of nuisances gen- 


ing devices. erally associated with industrial dis- 


@ Easy locking—just turn to lock, turn to unlock—without exertion. tricts. 

° oe Flow of Electricity—Will not disconnect under severest shock or According to a survey conducted by 
vibration. a i ity , i r 
Savings in Time and Money. Increased Safety. Engineer ing News-Record, McGraw- 

Hill publication, there are more than 


EAGALOK CAPS and CONNECTORS soigh ovsator bea seeing ehh 
SE ontns 


ts QE & Selita cate aE try, accounting for about 
2 and 3 Wire of engineering and site development, 
even before ground is broken for con- 
struction of new plants. 
e Industrial Subdivision—Optimum 
requirements for planned industrial 
districts show the maximum allowable 
percentage of land to be occupied by 
buildings on an industrial subdivision 
is usually 50-60 per cent, with sub- 
stantial areas set aside for landscaping. 
By Ray od Be Re a thee = oll Poa rl Building setbacks are measured from 
curbs with the minimum standard of 
30 ft. prevailing in newer districts. In 
some cases, where buildings face heav- 
ily travelled highways, setbacks have 
been increased to as much as 100 ft. 
Sideyard widths of less than 15 ft. are 
considered undesirable. 
Main roads in the district have a 
paved width of from 30 to 60 ft.; sec- 
Cat. No. 874 Cat. No. 875 Cat. No. 894 Cat. No. 895 ondary roads have a paved width vary- 
2 Wire-20 Amp 3 Wire-20 Amp 2 Wire-20 Amp 3 Wire-20 Amp ing from 28 to 40 ft. Utilities are 
OUTSTANDING FEATURES usually located in the area between 
curbs and plant property lines and the 
1. Extra large cord hole to take heavy wire. — é 
2. Connectors have double wipe, phosphor bronze contacts, securely riveted through trend is for underground services wher- 
bakelite—no screws to loosen. ever practical. 
. Plenty of room for wiring—large terminal screws. e Restrictions Building restrictions 
Fe oar agen fn = are many; the most signifcane tend 
. Assembly screws anchored in bakelite, will not fall out when disassembled. ency 1S the one-story building requit- 
_ LISTED BY UNDERWRITERS’ LABORATORIES AND CSA APPROVED ment in many developments. Another 





important trend is the compulsory use 
of masonry exterior treatment with 
brick, precast slab, and stone masonry 
. most usually used for facades. Cinder 
SOLD THROUGH WHOLESALERS ONLY ' concrete or cement is most popular for 


EAGLE ELECTRIC MANUFACTURING CO., INC. walls shielded from streets. 


LONG ISLAND CITY 1 * NEW YORK Rail restrictions of way are found 
to be most effective when paralleling 


Pernpection Ct “ot an Accident major through-streets. Grade crossings 


Ask your Jobber for full details 
or Write for literature 
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are thereby kept to a minimum. Park- 
ing is the only phase of district plan- 
ning still presenting a hurdle. It has 
been found that car spaces for 30 per 
cent of employee enrollment was 
enough in some districts, while in 
other cases, where there were three 
shifts, spaces for 100 per cent of em- 
ployee enrollment were inadequate. 
a 

Emerson Sells Heaters 

ST. LOUIS, MO.—Emerson Electric 
Manufacturing Co. has sold a $300,000 
inventory of heaters to A. N. Brooks 
Officials had no state- 
ment to make on a report that the firm 
had plans to leave the electric heater 
business. 


E. N. Cundiff Manager 
At Graybar, Toledo 
CLEVELAND, OHIO—E. N. Cun- 
diff has been appointed manager of 
the Graybar Electric Company, Inc. 
branch at Toledo., Cleveland District 
Manager C. E. Kirkpatrick has an- 
nounced. He replaces A. W. Hallett 


who has been assigned special duties 


Co. Chicago. 


in Cleveland. 

Mr. Cundiff, who was manager of 
new business development at Cleve- 
land, joined the company in January, 
1937, at the Akron office. Previous to 
his Cleveland appointment, all of his 
assignments were at Akron and 
covered warehouse, operating and sell- 
ing. He was appointed manager, new 
business development, for Cleveland 
in October, 1953. 

W. C. John is manager of the 
Roanoke branch succeeding W. E. 
James who is now manager, power 
apparatus sales, at Richmond, Va. Mr. 
John joined Graybar as power appa- 
ratus specialist at Richmond in January 
1928. In April 1943 he became man- 
ager, utilities dept. He became man- 
ager, power apparatus sales, in January 
1944. He has served as secretary, vice 
president and president of Richmond's 
Electrical League. 














Gory 





-- UTILITIES 


--- PLANT 
ELECTRICIANS 


The First Major e 
Improvement in ° 
Tap Connectors * 


in Years! @ ONLY 


Now IDEAL Distributors will have available 
for utilities, contractors and industrial users 
what we believe to be the finest tap connector 
ever built! 


You know what this market means in terms of 
sales volume and earnings. YOU CAN GO 
THE LIMIT—NO OTHER TAP CONNEC: 
TOR OFFERS SO MANY SALES ADVAN- 
TAGES: 





% Greater Strength—made of cold-worked steel, 
with heavy hot zinc dip for corrosion resistance. 


% Greater Contact Area and Pressure — no 
chance for connections to work loose, over-heat or 
burn out. 


%& Costs Less—lower priced for practically every 
wire combination. 


*% Easier to Stock—3 sizes handle a range of com- 
binations requiring up to 7 sizes of ordinary con- 
nectors. 


GET THIS EXTRA BUSINESS NOW! ORDER TODAY— 
THEN SHOW AND SELL IDEAL TAP CONNECTORS 
TO BIG VOLUME USERS, YOUR UTILITIES, CON- 
TRACTORS AND INDUSTRIAL PLANTS! 


JUST 3 SIZES 


for all combinations from two No. 1 wires to one 
No. 10 and one No. 12 or one No. 8 and one No. 14. 
WITH SPACER BARS for copper-to-aluminum, alumi- 
num-to-steel or copper-to-steel. 

WITHOUT SPACER BARS for copper-to-copper or 
aluminum-to-aluminum. 


(@EAD IDEAL 
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Now a New Product 


witha HUGE MARKET 


Presenting the Revolutionary 


New TAP CONNECTOR 


STRONGER MECHANICALLY! 
EASIER TO USE! 
COST LESS! 


SIZES NEEDED! 





INDUSTRIES, 


1047 Park Avenue, Sycamore, Illinois 


(for most common wire combinations) 


MANY USES 


Street Taps 

Service Drops to Service 
Entrance 

Dead End Loops 

Taps 

Transformer Connections 
Machine Tool Connections 
Grounding Connections 


EASIER TO USE... 
Nothing to Fall Off 


o 
ar 


ath Place IDEAL 

& , Tap Connector 
“ Sue on main 

\ an ya 


os 

Close connector ih 1 
° ff Pe) 

} S 


a Insert tap 
and tighten 


Inc. 





Wiring Bottleneck Talk 
7 SIZES At California Parley 
LOS ANGELES, CALIF.—How the 


electrical distributor can team up with 
the home builders to break the wiring 


bottleneck, plus some straight talks on 
the evils of price cutting, were the 
messages given to more than 300 per- 
sons who attended the southern Cali- 
fornia area m » of NAED in 
August All trical distributors in 
the area, whether or noc NAED mem 


bers, plu ufacturers representa 


#71000 MCM — #14 





SLU 11 SIZES 


tives, and electrical contractors, had 
been invited by hairman | | 
Karsten ough Industries, In 

I techn 


rns & Assoc., and 


r wir 
ng, the at | Association of Home 
Builders; and yu president, 
Biddle Trade Bureau, Los Angeles 

, ’ | j 


iectricail if 


#1000 MCM — #14 





too much at a 
XT 1 4 

wiring program 
the builder's 
ils by the lend 
ot his 
associations WOI Vvitn he electrical 
industry to ¢ rux of the 

sroblen 


vice ¢ mn iti per cent of 


TERMINAL jkela 6) w 500 MCM — #14 houses built r Saic, t bottleneck to 


adequacy is ¢ service entrance A 


a new luntary standard has been 
approved by the NAHB calling for 

CAN NEUTRAL VT 6 SIZES chree wiees ii 

and at least an ircuit panel with 

p 


itchen. Slipher urged immediate co 





inch conduit 


spare Capacity f wiring to. the 
k 
operation of the electrical industry to 
help builders sell these requirements to 
the appraisers so that adequacy need 
not increase the down payments on the 
60, 100 & 200 AMPS. # 600 MCM — #14 | ome leans 

Mr. Gudie presented the talk “The 
[Throat You Cut May Be Your Own, 
which he had given previously at the 
FUSE CLIPS | San Francisco area meeting of NAED 
| The talk was published in the August 
issue of ELECTRICAL WHOLESALING 
William Jewell, NAED Pacific Zone 


secretary-manager, handled arrange 





ments tor the meeting 


Elliott Electric Moves 
NEW YORK N.Y Elliort 


Electric Products Co. has moved to new 


MANY SIZES AND TYPES #500 MCM — #6 








| and larger quarters. The new address 

WRITE FOR 80-PAGE CATALOG is 1513 Olmstead Ave., New York 62, 

N.Y. The firm manufactures electrical 

1LSCOMMESZQ MARIEMONT AVE., CINCINNATI 27, OHIO conduit fittings, lamp and fixture parts 


for the electrical wholesaler 
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DAVID E. FEINBERG is president of 
tne United States Air Conditioning 
Lorp Formerly vice president Mr 
Feinberg has been an officer and d 
rector f the company for evera 
KA 


nne 


year The firm has plants ir 
apolis and St. Paul, Minr 


Moock Electric Opens 
Fourth Branch 

( ANTON, OHIO Mc ock Electric 
Supply Co. will open a new office and 
warehouse at 41 E. Longview Ave 
Mansfield, on or about September 15 

President H. M. Moock announced 
that the firm will occupy a new build 
ing, which will have a warehouse and 
office floor area of 20,000 sq. ft., 
together with ample parking facilities 
This is the fourth outlet of the com 
pany. Other branches are located in 
Akron and Youngstown 

William Hallam, formerly of the 
Youngstown branch, has been named 
manager of the Mansfield outlet 


Sroufe Named Officer 
Of Oregon Distributor 
PORTLAND, ORE.—R. H. Sroufe 


has been named executive vice presi 
dent and a director of Stubbs Electric 
Co., a Portland distributor of electrical 
apparatus and supplies for more than 
50 years. 

Hugh M. Hanna continues as gen 
eral manager and A. I. Nichols as 
secretary-treasurer 

Mr. Sroufe recently resigned from 
the Westinghouse Electric Supply Co 
He is past president of the Electric 
Club of Oregon and past chairman of 
the Trade and Commerce Committee 
of the Portland Chamber of Com 
merce. 

Stubbs Electric Co. is located at 
33, N.W. Park Ave., Portland. It also 
distributes appliances and electronic 
parts. The territory served includes 
all of Oregon and the Columbia River 
counties of Washington. The business 
was established in 1897. 

Grace D. Stubbs is president of the 
Stubbs Electric Co 
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New E-Z SEE dial! 


Now INTER-MATIC time switches 


are easier to read than your watch 


Black on yellow is the most legible color 
combination known. That's why it’s used 
on traffic signs and airport markings 
Inter-Matic has developed the new E-Z 
See dial, using new, larger numerals in 
instantly readable black on yellow colors. 
With the Inter-Matic “pull out, twist to set 
feature, it is the fastest setting dial ever 
used in a time switch 
‘@felitiaelaielammelslemediclsmmiil lemme al ime eh 2m ae) 
Wrejel(-MlaratielitelilelsMeiliil ae bil a aoe 4 See dial is 
standagd equipment on all models and 
combines with a il sMene lial Tamme] ii tielsleliale 
features to make Inter-Matic the finest tims 


a ammehaeliieleli— 


write 
or Bulletin TS68 for full - information and prices 


the most 
DEPENDABLE 
time switch 


on the market 


INTERNATIONAL REGISTER COMPANY 


2624 West Washington Boulevard e Chicago 12, Illinois 





CONTROLLER Company 


The CLARK Line now includes 
SERVICE ENTRANCE EQUIPMENT 


PNestssacershe 


ELECTRIC SWITCH DIVISION 


v 


General Purpose Switches 
Fuse Pullout Service Entrance Switches 


Fuse Pullout Main-Range-Lighting 
Combinations 


Door Pullout Service Entrance Switches 
Toggle Type Service Entrance Switches 


Fuse Cabinets and Branch Circuit 
Attachments 








Outdoor Safety Switches 


Outdoor Service Entrance Switches 





Fused Lighting Panelboards 





Dead Front Distribution Panels 
Magnette Circuit Breaker Panelboards 





Quicklag “De-ion” Panelboards 
Nofuze Lighting Panelboards 


The manufacturing facilities of the American Electric Switch 
Corporation have been acquired by the Clark Controller Com- 
pany, and American is now a division of Clark. 


The integration of these two organizations, each with more than 
25 years experience in the manufacture of high quality elec- 
trical products, combines a wealth of engineering know-how, 
production and service facilities. American equipment now 
becomes an important part of the Clark line. 


Increased Availability 


Large factory stocks, complete stocks in strategically located 
warehouses, plus stock on shelves of distributors throughout 
the country, now assure availability of this equipment for fast, 
efficient delivery. 


Note to Distributors: 


This announcement to your customers 
makes Clark-American service entrance 
equipment a more attractive 
and profitable line for 


he CLARK 


ELECTRICAL CONTROL 1146 E. 152° ST., CLEVELAND 10, OHIO 








you to handle. =—aoe 


Lau Blower Subsidiary 

KITCHENER, ONT.— A _ wholly- 
owned subsidiary of the Lau Blower 
Co., Dayton, Ohio, was opened Sep- 
tember 1 in this city. The Canadian 
firm has been formed in order to bet- 
ter service the company’s present Cana- 
dian market. 


Wesco Announces 
New Appointments 

NEW YORK, N. Y.—Harold Lug- 
ton has been appointed general sales 
manager, apparatus and supply divi- 
sion, Westinghouse Electric Supply Co 

Formerly district apparatus and sup- 
ply manager at Wesco-Omaha, Mr. 
Lugton is a veteran of 15 years serv- 
ice with the company. He is a graduate 
of the University of Nebraska and 
joined Wesco in the Omaha branch as 
an apparatus and supply salesman. 

Thomas F. Barney, formerly assis- 
tant general sales manager at the New 
York headquarters, has been appointed 
southwestern district manager. He had 
served in New York since 1952. Be- 
fore that Mr. Barney was branch man- 
ager at Hartford, Conn. He originally 
came to Wesco in 1937, starting in the 


Harold Lugton Thomas F. Barney 


Springfield Mass., branch as an A&S 
salesman. During World War II, Mr. 
Barney served with the Navy. Report- 
ing directly to him are the following 
branch houses: Albuquerque, N. M., 
San Antonio, Lubbock, Ft. Worth, Cor- 
pus Christi, Houston, Beaumont, Dal- 
las, and Amarillo, Texas 

Martin B. Sauer is consumer prod- 
ucts sales manager for the Pacific re- 
gion. Since 1952 Mr. Sauer had been 
southern California district manager 
for consumer products. A native of 
South Dakota, Mr. Sauer attended the 
University of Minnesota and served in 
the Marine Corps during World War 
II. He joined Wesco as a salesman in 
Los Angeles in 1946. Mr. Sauer ad- 
vanced through district sales promo- 
tion manager, district radio sales man- 
ager and manager of the Vernon 
branch. 

Walter H. Robbins is Pacific region 
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service manager. He joined the com- 
pany in 1922 at New York headquar- 
ters. Most recently Mr. Robbins was 
service manager for Miami, Fla 

J. A. Marine is sales manager of the 
consumer products division, Salt Lake 
City branch. A native of that city, he 
joined Wesco in December, 1935 as 
service manager. Later he worked as 
a territory salesman and metropolitan 
salesman. L. G. Berger, Pacific Coast 
regional manager, made the announce- 
ment. 


Raybro Moves Into 
New Building 


TAMPA, FLA. — Raybro Electric 
Supplies, Inc., has moved its head- 
quarters office and warehouse into new 
quarters at 907 Ellamae Ave. 

The new structure occupies a City 
block in Tampa’s fast growing whole 
sale area and contains 68,000 sq. ft. of 
floor space. A parking lot is situated 
directly across the street. Offices and 
display room are fully air conditioned 
for summer and will be electrically 
heated through the same system dur 
ing the winter. Both are equipped with 
fluorescent lighting. 

The following territory changes 
were also made in the Tampa branch. 
J. T. Wright is now in the Tampa 
office in charge of counter sales. He is 
succeeded in the Lakeland-Winter 
Haven territory by R. Q. (Bobby) 
Coram, who had been working in the 
Tampa and Plant City territory. Joe 
Whitehead replaces Mr. Coram. Bill 
Perez, formerly on the Tampa sales 
counter, replaced Mr. Whitehead. 

Raybro Electric Supplies also won 
top southeastern honors in the G.E 
water cooler spring training contest 
The sales managers award was won by 
J. A. (Jimmy) Mook, Jr. R. E. (Bob) 


Joines won the sales promotion award 























I'm all right on snakes but how 
about sending over a KO punch.” 
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ADJUSTABLE 
WATERTIGHT 
FLOOR BOXES 


ADJUSTABLE 


GANG FLOOR BOXES 


1-2-3 AND 4 


NOZZLES aNp 
ACCESSORiEs 


UNCTION 


FLOOR J 
OXES 


1S 
yr’ ourtt 


INSULATOR 
SUPPORTS 


uit 
ano cone 
pire 4 ANGER? 


ARMORED 
CABLE SUPPORTS 


CABLE Cijps 


STAPLES 


gist wee 


“Latrobe” Floor Boxes 
and Wiring Specialties are 
designed to do their job eas- 
ily and surely with no excess 
parts. This same compact- 
ness of design makes for fast, 
easy installations. 


ADJUSTABLE—-WATERTIGHT 
FLOOR BOXES 


Adjustable Floor Boxes are now bonded which 
makes them fire-proof—come in single round 
or square bodies—also furnished in square 
single gang, two gang, three gang and four 
gang types. 

Insulator Supports 


Fasten porcelain or glass 
insulators to steel frame 
work without punching 
holes. 4 sizes—! Wy”, 
2” and 242 


Keystone 
Fish Wire 


Ten sizes—for 
lightest work to 
heaviest power 
wiring. 100, 150, 
and 200 = foot 
coils 


We are equipped to design and furnish 
special requirements on short notice. Send 
your blue prints or rough sketches 


Write for complete catalog 
and price list 


Pullman Manufacturing Co. 


1209-1215 
LATROBE. PA. 


JEFFERSON STREET 














WHY IT PAYS TO RECOMMEND 
RAWLPLUGS TO CONTRACTORS 


VETERANS HOSPITAL 
N.Y. CITY 
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INSTALLATION SUPERINTENDENT SAYS: 


Gentlemen: 
As superintendent of a lead 


ing hospital equipment company 


responsible for the erection and installation of metal cabinets 


and laboratory equipment 
used Rawlplugs extensively 


at the N.Y.C. V.A. Hospital, | 
. This was in preference to any 


other type fasteners being used in a similar type of construc- 
tion. My experience with many types of fasteners has proven 
to me that the Rawliplug has saved my company many labor 


hours over that of others. 


(signed) Joseph Turkowski, Supt. 


You, too, can save money with Rawlplugs. Why not investi- 


gaie. 


OTHER RAWLPLUG PRODUCTS 


RAW PLUGS—Universal screw anchor for 
any material. The original fibre plug for 
wood and lag screws 
RAWL-DRIVES—Drives like a nail into a 
drilled hole. Holds like a bolt. Use only 
in hord moterials. 

RAWL-TAPERS—A machine screw anchor 
that fits the hole drilled either by a new 
or worn drill. 

RAWL TOGGLE-BOLTS—For 
any fixture or utility in hollow walls or 
ceilings. 

RAWL CARBIDE DRILLS—Spirol precision 
tool for rotary drill or hand brace. Sizes 
5/32” to 1-1/2”. 


anchoring 


RAWL HAMMER-SETS—Heoavy duty 
threaded type machine bolt anchor 
RAWL-ANCHORS—For holding bolts per- 
manently in materials such as concrete, 
marble, stone, brick, etc. Heavy duty 
type. 

RAWLDRILLS—For drilling holes in all 
masonry. Easily sharpened. For hand 
and power drilling 

RAWL LAG SCREW SHIELDS—lIdeal for 
all mosonry fastening especially where 
“problem masonry,” is encountered. Have 
tremendous biting power. Rustproof 


DIMENSIONAL CHART of above products. 


rae RAWLPLUG COMPANY, nc. 


271 CHURCH STREET 


° NEW YORK 13, N. Y. 











Growing Water Shortage 
A Power Problem 

NEW YORK, N. Y.—A new prob- 
lem has arisen to confront the nation’s 
electric power industries and its cus- 
tomers. It is a water shortage of almost 
national proportions 

Utilities throughout the country are 
vitally concerned with the present wa- 
ter shortage and the dangerous drop in 
underground water tables in many sec- 
tions. There is an urgent need for elec- 
tric Companies to step up their conser- 
vation programs to help prevent fur- 
ther dimunition of the country’s water 
supply. The $25 billion industry is now 
working with federal and local and 
state agencies in an effort both to hold 
rain water where it falls and to pre- 
serve underground water tables. A step 
in this direction is now underway. It 
is an effort to develop workable com- 
munity-industry-government _ partner- 
ships for the development and preser- 
vation of natural resources. 

A group of area, industrial and land 
development executives and electric 
company conservationists met recently 
in Dayton, Ohio, to discuss plans. Day- 
ton was selected because the people of 
that city pioneered Ohio’s conservation 
laws, often cited as models for other 
states. These laws were brought about 
in that region in 1913 when waters 
of the Miami, Stillwater and Mad Riv- 
ers killed more than 300 persons and 
caused more than a hundred million 
dollars property damage. 

Leading utility engineers are of the 
opinion that the Midwest and South- 
west are the two major regions in im- 
mediate need of adequate water con- 
servation measures. 





THOMAS A. O’LOUGHLIN, center, 
president of T. A. O’Loughlin & Co., 
Inc., signs as Norge distributor in the 
Newark, N. J. area. Seated, left is 
Judson S. Sayre, Norge president and 
right, Harold P. Bull, director of dis- 
tribution. Looking on are R. C. Con- 
nell director of sales and Thomas J. 
O'Loughlin, vice president in charge 
of sales for the O'Loughlin company 
Arthur Hollander is treasurer of the 
wholesaler, founded in 1945 
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Pyle-National In Plastics 7, Res. ™ 


CHICAGO, ILL.— The Pyle-Na- - Ps a , 
tional Co., is expanding operations to LD 
encompass a new plastics division for PLU og 
the development and sales of fiber ; nee 
glass reinforced polyster resins. Robert . —_ 


R. Clark has been appointed manager a = : e 
of the new division. In line with this ¥ ns oa a sy 
expansion, Pyle-National will increase ' -_ — 

its plant facilities. Among the uses for 

the plastic in the electrical field, are 

battery cases, commutator separators, 

junction boxes, stand-off insulators, 


s 


welding rod handles 


Electricity Use Still Up; 
Cite Industry And Heat 
NEW YORK, N.Y.—The nation’s 


$25 million a year electric light and 
power industry gives no indication 
that a business recession can _ be 
expected 

The week of August 15-21 showed 
that electrical energy distributed by 
steam generating plants and hydro 


electric installations from coast to 
coast aggregated 9,207,000,000 kwh 
The Edison Electric Institute, which 





compiles all data on the industry's 
operations, calls this a record 
The previous high in_ electrical 
energy distribution, according to the 
institute, was reached in the week 
ended July 31. The figure then was 
9,139,000,000 kwh. The record repre- 
sents a 9.2 per cent gain over the IY Voto staal 
8,432,000,000 kwh. chalked up in the rs 
corresponding period of last year ready -wired 


Stepped-up industrial activity used 2 

more current and an additional supply system provides 
was drained off by fans, air condi- multiple outlets! 
tioners, and similar devices working 

overtime to beat the heat. GET A 20-FOOT PACKAGE of 


Plugmold 2000. Use it! You'll 
see right away why progressive 


Built-in Light Fixtures 


For Experimental Home electrical contractors all over the 


CHICAGO, ILL—A new method country are swinging to Plug- 
for demonstrating the beauty and mold 2000! It’s the fastest, eas- 
advantages of built-in lighting fixtures 
will be tested this fall, when the 
American Home Lighting Institute, 
Inc. opens the doors of an experimental 
model home in the north suburban 
area of Chicago for public inspection. 

The home, a five room, ranch-type 
frame structure, will be completely 
furnished and feature regular produc- 
tion models of modern lighting fixtures 
throughout. During public display 
hours, members of the American 
Home Lighting Institute will be in 
attendance in order to gain first-hand 
consumer reaction to the advantages of 
planned adequate lighting through the WIREMOLD Company 
use of installed lighting fixtures. HARTFORD 10, CONNECTICUT 


iest, cheapest way to provide 
multiple outlets in homes, stores, 
factories, offices — in any build- 
ing, new or old. Write today for 
full information. 


Rely on Wiremold’s “Big 4” to’ solve your wiring problems! 
Plugmold Continvous-Outlet Systems Wiremold Surface Raceways 


— Pancake Overfloor Raceways Wiremold Fluorescent Units 


September, 1954—ELECTRICAL WHOLESALING 131 





GARCY Starliner 

Two-lamp and four-lamp units 
in 4 ft, and 8 ft. lengths for 
stondard or slimline lamps. 


I uKe 
ITS EASY 
MAINTENANCE 





I Like 
ITS EASY owe 


INSTALLATION 
ITS LONG LIFE 





it’s GARGY 


for I appeal 


Garcy, by design, looks out for every- 
one’s interests...wins the approval of all 
who have a choice in specifying, installing, maintain- 
ing and paying for lighting fixtures. 

Consider the Garcy Starliner. Slim, trim and functional, this 
fixture has captured the fancy of architects and designers. It 
can be surface mounted to create the impression of built-in 
lighting...at a fraction of the cost. That’s good for the man 
who pays the bill. He'll also like its long-life construction de- 
tails...protective metal rails for the Alba-lite glass side panels, 
Garlite enamel that stands up like the finish on your car, 
louver cross-fins that are held under spring tension to prevent 
looseness, rattle or “sing:’ 

Ask any mechanic who has worked with the Garcy Ad- 
justable Stem Hanger. He’ll tell you what a time-saver it is... 
especially where there are ceiling obstructions or slopes. Ask 
any maintenance man about the convenience of re-lamping two 
Starliner fixtures from a single ladder position. For all con- 
cerned, Garcy means “Quality...by design’ Send for complete 
data sheets, bos sama 


Quality by Design 


Garden City Plating & Mfg. Co., 1740 N. Ashland Ave., Chicago 22, Ill. 





In Canada: Garcy Co. of Canada, Ltd., 191 Niagara St., Toronto 


Hubbard Announces 
New Officers 


PITTSBURGH, PA.— James H. 
Knowles, president, Hubbard & Co. 
has announced the following personnel 
appointments and promotions. 

Howard Jackson is promoted to vice 
president in charge of production at 
the Pittsburgh and Chicago plants. He 
has been with the company since 1937. 
Mr. Jackson had been in charge of 
production at Chicago. 

Charles S. Kernaghan has been 
elected vice president in charge of 

et 


Charles S. Kernaghan 
merchandising and assistant to the 
president 

Richard G. Robbins has been pro- 
moted to vice president and general 
sales manager of the Pittsburgh and 
Chicago plants, covering the eastern 
and mid-western territories. He has 
been with the firm since 1923. 

Alton R. Smith, assistant superinten- 
dent to Howard Jackson at the Chicago 
plant, has been promoted to works 
manager at that plant. John Winke 
was appointed assistant works manager 
to Mr. Smith 


July Housing Starts 
Down 7 Per Cent 


WASHINGTON, D.C._—Non-farm 
housing starts declined by 7 per cent 
in July, to 112,000 following a sharp 
counter-seasonal rise in June. The 
June to July decrease of 8,000 units 
was geographically dispersed, but 
occurred mostly in the non-metro- 
politan areas. In these areas housing 
activity nearly equaled the June peak. 

The number of dwelling units put 
under construction in July was sub- 
stantially greater than in any other 
July on record, except for July 1950. 
It was 16 per cent above the figure for 
July 1953. Thus for the first time in 
1954 the cumulative number of 
dwelling units started since the begin- 
ning of the year topped the compar- 
able total for 1953—683,500 units 
compared with 678,100 
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Olin Industries Merges 


NEW HAVEN, CONN. — Stock- 
holders of Olin Industries, Inc., and 
Mathieson Chemical Corp., recently 
approved the companies’ proposed 
merger. The new company, Olin 
Mathieson Chemical Corp., will make 
electrical products among many other 
types of items. 


FTC Clarifies Some 
Price Cut Questions 


WASHINGTON, D.C—The new 
Federal Trade Commission has taken 
as one of its prime responsibilities a 
project dear to the heart of business- 
men: taking the legalisms of the law 
and the courts, and making them make 
sense in everyday business practice. 
But recently the commission was faced- 
up with actually doing what it has 
talked about doing—and it goes right 
to the heart of the Robinson-Patman 
Act. 

Robinson-Patman says, in 
that a manufacturer or distributor can- 
not sell to customer “A” at a lower 
price than he sells to company “B,” 
if companies “A” and “B” compete 
with each other. That's illegal price 
discrimination, unless you can prove a 
couple of things: that you had to cut 
prices to one Customer to meet a com- 


effect, 


petitor’s lower price; or you would cut 
prices to the customer because of the 
cost savings involved in moving the 
large volume of goods he takes from 
you 

(A seller who grants advertising al- 
lowances to some of his customers 
must pass that information on to any 
competing customers, the FTC ruled 
on August 26). 
e Price Differences—In a couple 
of cases the new commission has made 
it appear that a manufacturer may find 
it easier to justify price differences 
given to competing customers. In the 
Niehoff decision, examiner Hier has 

















“No, Smith, those are NOT terminal 
os 


lugs! 
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| &2 


ake a Closer Look. 


at any of the products carrying the 

Arro Trademark and you will find that 

the quality of the material and work- 

manship is “tops” . so solve your 

drilling and anchoring problems by 
specifying Arro. 


ARROFIUTE CARBIDE MASONRY DRILL 


. imine a he be be lal 
a <a 


LAG SCREW EXPANSION SHIELD 
SPRING-TYPE 
Faz TT TOGGLE BOLT 
DD UES i 
| AAU, 


A-C-E EXPANSION SHIELD 


SPRING HEAD 
STEEL TOGGLE BOLT 


A : 
RIVETED HEAD 


TOGGLE BOLT 


DOUBLE EXPANSION SHIELD 
mene 


Z 
O-E EXPANSION SHIELD 
LITTLE MAJOR TURNBUCKLE 


————=_————— 


FOUR-POINT HAND STAR DRILL 
MACHINE SCREW ANCHOR 


+) 
THREE-POINT ORILL POINT 


[—S_—_— 


FOUR-POINT DRILL POINT 


SS 


TWIST DRILL POINT 


y 


STUD BOLT ANCHOR 
LEAD SCREW ANCHOR 


Ye 
wml 
—v 


MAL-LEAD BOLT ANCHOR 


RUBBERGRIP 
DRILL POINT HOLDER 


See your industrial, hardware or electrical supplier x= 


ARRO EXPANSION BOLT COMPANY YY 


y 


Ps 1440 Boone Ave., Marion, Ohio 





pointedly given the commissioners a 
chance to change the Robinson-Patman 
interpretations with which the old FTC 
really put manufacturers in a terrific 
bind. Mr. Hier agreed, in fact, that 
Niehoff officials had marshalled some 
“persuasive facts” to support their con- 
tention that a decision against their 
present pricing system would in fact 
put them out of business 

Niehoff, which sells about $2 
million worth of auto brake parts, 
ignition parts and testing equipment 
each year, got into the toils of 
Robinson-Patman by giving some of 
its 926 jobbers no discount at all, and 
giving others discounts ranging up to 
a 10 plus 7 per cent, depending on how 
ATLITE’S Model 507 

much they bought in a year 


lus S r 
Flushed Recessed 2 pe agi, Under the law as it stands up to 





Incandescent ; now, Niehoff definitely had problems 
Utility Light in winning its case at FTC. For one 
thing, in a ruling in the Morton Salt 
case, pressed by the old FTC, the Su 
preme Court said clearly that to prove 
a violation, it is enough to show: that 
- price differentials were given to com- 
Modern functional : , 
d — petung customers that customers 
esign simple \ k 
: oo ) } would buy from a competitor for a 
maintenance ‘ 
difference of a few cents per item or 
Superior product 


1 th t 1 t “Ce 
O ana tnat { iot nN ar to 
quality Pp und; n it 1s me necessary t¢ 


actually prove injury to competition 
Ali FTC Lawyers had to show is “rea 
sonable possibility” of such injury 
e Narrow Case The new com 
Mission put its Own twist on this in 
a ruling in a narrow case involving 
There is an Atlite General Foods. They said that “reason 
incandescent and able probability of injury to competi 
fluorescent re tion must be affirmatively proved” by 
io, Ft bl the FTC staff. This new rule makes all 
& residential use the difference in the world to the de 
fendant. Under the old Morton Salt 
rule, FTC only had to find price dif 
ferences, which almost automatically 
possibility” of 


ATLITE’S MEW PRE-WIRED ASSEMBLY meant that “reasonable ¢ 


injury to competition was proved 


Installs Faster — Easier ... Reduces Your Inventory Now Chairman Edward F. Howrey’s 
new commission says the lawyers must 


Drive four nails . . . turn the screws! produce the evidence to prove prob 
It’s up — without carpentry. R, T or able injury to competition from the 
bad . 

TW wire pulls directly into the J-box. 
No additional pull boxes, asbestos or 
slow burning wi ired. J- 

: \ rning ang are required J box seller prove he was in good faith try- 
oA always accessible. Available in six ing to meet an equally low price of a 
sizes for 60, 100, 150, 200-300 watt competitor? In addition the examiner 
fixtures. Carry only what you need. found that some of Niehoffs discounts 


Avoid stock duplication. could be justified on the basis of cost 
savings. But the only cost savings that 


TT could be broken down on a per cus 
ply tomer basis were the cost of producing 


ATLAS ELECTRIC PRODUCTS CO. its catalogs. Such costs as magazine 


3 es"? en Ey ck St Brookl yn 6 N Y ads, direct selling costs and other sales 


price discounts 
Examiner Hier also posed to the 
commission this question: How does a 


Send for your illustrated catalog of the complete Atlite line. 


LIGHTING EQUIPMENT 
" expenses could not be broken down 
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New Aluminum Alloy 
Developed By Alcoa 
PITTSBURGH, PA.—A_ new 


aluminum alloy for conducting elec- 
tricity, no. 2EC has been developed by 
the Aluminum Company of America 

The no. 2EC aluminum conductor 
alloy is claimed to have superior 
mechanical properties, with a slight 
sacrifice in electrical conductivity over 
other aluminum alloys used for con 
ductor purposes. Such properties are 
said to be especially important for 
applications requiring high yield 
strength and low creep 


National Electrical Week 
October 18 Through 24 


DETROIT, MICH.—National Elec 
trical Week will be celebrated Oc 
tober 18 through October 24. This na 
tionwide program is sponsored by the 
International Association of Electrical 
Inspectors, and is exciting widespread 
interest throughout the industry 

If you have not as yet made plans 
to participate in this promotion you 
are urged to do so. Local electrical in 
spectors should be able to provide com 
plete information. If not, complete de 
tails can be had by writing to Herbert 
E. Cook, Chairman, National Electri 
cal Week, 212 Michigan Bldg., De 
troit 26, Mich 


Avco Changes Names 
CINCINNATI, OHIO—Effectiv« 


September 1, Avco'’s appliance and 
electronics division, is to be known 
as the Crosley and Bendix home aj 
pliances divisions, Avco Manufactur 
ing Corp. The name changes are ex 
pected to permit the divisions to capi 
talize on the public's familiarity witl 
their brand names. The change had 
been planned since the consolidatios 


of the two divisions in 1953 





yon =: = 
At first | resented my | 


Tne TICKS 
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+++ YOU are with 


DIAMOND DTX 
NON-METALLIC SHEATHED CABLE 


@ Diamond DTX is 
really white! Non- | ° Walls stay clean! 


sticking, smoo e Hands stay clean! 
easy a bel. meats ® Does not flake off! 


For a fas:. clean installation ... get 
DIAMOND DTX! 


Write today for Catalog and Samples, 














DIAMOND WIRE & CABLE CO. 


SYCAMORE, ILLINOIS 











FLOODLIGHT 


ALL ALUMINUM 
ENCLOSED TYPE 


ALUMINUM REFLECTOR 
ALZAK FINISH 


CAST ALUMINUM 


WITH HEAT AND ied 
THESE ee "  <— POSITION 


RESISTING : * d LOCKING 
MANY 


LENS , : LEVER 


WATERTIGHT 
ACKIN 


FEATURES GLAND NUT 
OF 
QUALITY (ENS NOLDING 
RING 


2 CONDUCTOR 
RUBBER CORD 
MALLEABLE PIPE 
CLAMP FITTINGS 
THOROUGHLY PLATED 


4 HEAVY DUTY 


F ELECTRIC MFG. INC. 


4223 W. LAKE ST. CHICAGO 24 





KEYSTONE OUTLET BOXES AND SWITCH BOXES ARE 
DESIGNED FOR “DOUBLE QUICK’ INSTALLATION! 


When it comes to downright ease of installation, you'll find 
the entire line of Keystone Outlet and Switch Boxes are 
loaded with time-saving, cost-reducing features. Knock-outs 
and “pri-outs” that can be removed “double quick.” BX or 
Romex clamps already assembled with nested fit for quick, 











| 


easy pulling of wires. In 4” octagon boxes, extruded holes | 
provide extra thickness to eliminate costly stripping of threads, | 
And switch boxes, 4” square boxes, and handy boxes are avail | 
able with mounting brackets to facilitate installation. Yes, | 
these and other quality features make it well worthwhile to | 


specify ‘““Keystone” for all your box requirements. 


FREE CATALOG describes and 
illustrates the entire line of Keystone 


Wi d Fittings, Cutout Boxes 
Pull Boxes, Outlet Boxes, Switch KEYSTONE MANUFACTURING COMPANY 
Boxes, Covers, and Bar Hangers. 93328 SHERWOOD AVENUE 


Contains complete specifications and , 
prices. Send for your free copy today ! CENTER LINE (Detroit), MICHIGAN 


Sold Through Leading Electrical Distributors Coast-to-Coast 


} 


CALENDAR OF EVENTS 











Rocky Mountain Electrical League 

Fall Convention 

Stanley Hotel 

Estes Park, Colo. 

September 12-15 

Speakers, committee meetings, demon 

strations, banquet, golf, entertainment 

Illuminating Engineering Society 

Nat'l Technical Conference 

Chalfonte-Haddon Hall Hotels 

Atlantic City, N. J 

September 12-16 

Meetings, conferences 
Lake Michigan Club 

Nippersink Manor 

Genoa City, Wis 

September 14-16 

Meetings, tournament golf 
International Association of Electrical 

Leagues 

The Bellevue-Stratford 

Philadelphia, Pa 

September 29-October 

Meetings, discussions 


National Electronics Conference 
10th Annual Conference 
Hotel Sherman 
Chicago, Ill 
October 4-6 
Meetings 


National Association of Electrical 
Distributors 
(Pacific Zone Convention 
Mark Hopkins Hotel 
San Francisco, Calit 
October 3-6 
Meetings, speakers 
Indiana Electric Association 
Annual Convention 
French Lick Springs Hotel 
French Lick, Ind. 
October 6-8 
Meetings, golf 


Eastern Canada All Electrical Show 
Show-Mart Exhibition Hall 
Montreal, Quebec 
October 6-10 
Exhibits 
New Jersey Council of Electrical Leagues 
18th Annual Convention 
Ambassador Hotel 
Atlantic City, N. J. 
October 15-16 


Exhibits, meetings, | 


banquet 


National Safety Council 
42nd National Safety Congress & 
Exposition 
Chicago, III. 
October 18-22 
Exhibits, meetings, awards 


National Association of Electrical 
Distributors 
Board of Governors 
Hershey Hotel 
Hershey, Pa. 
October 24-27 
Meetings 


National Electrical Contractors Assn. 
Jung Hotel 
New Orleans, La 
October 27-30 
Conferences 
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National Motel Show 
Morrison Hotel 
Chicago, Ill. 
November 1-3 
Exhibits of construction and maintenance 
of motels, recreational, restaurant, 
laundry facilities, furnishings, cleaning 
equipment 
National Hotel Exposition 
39th Exposition 
Kingsbridge Armory 
The Bronx, N. Y 
November 8-12 
Exhibits 
National Retail Show 
Store Modernization Institute 
Ist Show 
Madison Square Garden 
January 7-11, 1955 
Fixturing and equipment exhibits 
National Housewares Mfrs.’ Assn. 
Winter Housewares Show 
Navy Pier 
Chicago, III 
January 13-20, 1955 
Exhibits, conferences 


Southeastern Electrical Wholesalers 
Fifth Annual Industry Day 
Atlanta Biltmore Hotel 
Atlanta, Ga. 
February 3-4, 1955 
Panel discussions, speakers, meetings 
Board of governors February 2nd 


Philadelphia Home Show 
Commercial Museum 
Philadelphia, Pa 
February 14-19, 1955 
Exhibits, special 35,000 sq. ft. do-it 
yourself section 


Essex Electrical League 
9th Electrical Industrial Exposition 
Olympic Park 
Newark, N. J 
March 8-10, 1955 
Exhibits 


Chicago Electrical Industry Show 

Conrad Hilton Hotel 

Chicago, Ill. 

May 10-12, 1955 

Exhibits limited to products in electri 
cal construction, industrial, industrial 
lighting and _ industrial appliance 
fields 

(Not open to public) 


Materials Handling Exposition 

International Amphitheatre and Exhibi 
tion Hall 

Chicago, IIl. 

May 16-21, 1955 

Theme is “Obsolescence,” includes ex- 
hibits on automatic factory, displays, 
conferences 


NATIONAL ASSOCIATION OF ELEC- 
TRICAL DISTRIBUTORS 
47th Annual Convention 
Conrad Hilton Hotel 
Chicago, IIl. 
May 22-27, 1955 
Speakers, committee meetings, panels, 
conference booths, awards 
National Housewares Mfgs.’ Assn. 
Summer Housewares Show 
Convention Hall 
Atlantic City, N. J. 
July 11-15, 1955 
Exhibits, conferences 
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Trine’s newest display simulated 
wood grain background perfect for 24 
preven best selling push buttons—all 
different—in assorted finishes on solid 
brass. Size 15%” x 2242” x 3/16” 
thick. Easel for standing: eyelets for 
hanging. Packaged Deal includes sam- 
ple display and introductory ‘‘back-up’’ 
stock of 39 assorted push buttons 
(packed in individual. colorful Trine 
boxes) for a total of 63 push buttons. 
You pay only for push buttens. Label- 
ed shipping carton for mailing 


Write for 
catalog 








BUTTONS 


Self-contained electrical con 
tact unit rigidly fastened to 
push button shell. Positive 
double action with self-clean 
ing twin contacts. Favored by 
contractors for its permanent 
installation feature . 
trouble free push button elim- 
inates service call backs 


BTHIS NEWEST DISPLAY FEATURES TRINE TWIN CONTACTS. 


agsonalle 


for you 


and for your customers 


YOUR FIRM NAME HERE 
a) fe 
. Push 


Buttons } eustomer’s name en 
graved — or shipped 
without engraving 


on ebony 
plaque 


Your name or your 


Attractive double 
price card for easy 
selling . price 
ecard with spaces for 
retail prices 
detachable cost card 
with complete Dis 
tributor - Doater 
price information 


MANUFACTURING CORP. 


NEW 


YOR K 61, eS. VV. 





BIGGER Profits! 
with 


Reliance PLATES 


in The 
NEW STANDARD DESIGN 


@ All styles at one price per 
M gang 


Strength with flexibility 


Positive color uniformity — 
ivory and brown 


Complete line fits all stand- 
ard wiring devices 


@ immediate shipments 


Write today for low prices, samples 
and catalog sheet showing all styles. 


x cliauce MOLDED PLASTICS, INC. ee / 


335 Barton Street, Pawtucket, Rhode Island 


here... 


There’s order in this plant—and in the 
many, many other factories and offices 
equipped with Faraday signals and 

systems. They stop confusion and save 
steps, paging and signaling clearly 
and faithfully, day-after-day, 
year-after-year. 
For generations, Faraday engineers 
have designed bells, buzzers, 
horns, chimes and complete systems 
to meet an endless variety of 
signaling needs and sound level 
requirements. 


Consult your electrical wholesaler for 
details on the complete Faraday line. 





HOLTZER-CABOT FARADAY STANLEY & PATTERSON 


CONSOLIDATED BY 


SPERTI FARADAY INC. aoean, mice. 


BELLS - BUZZERS - HORNS - CHIMES - VISUAL AND AUDIBLE PAGING DEVICES AND SYSTEMS 


] 
| PEOPLE IN THE NEWS 














Albert Greenhaus, production and 
development engineer, has joined the 
Berko Electric Mfg. Corp., Queens 
Village, N.Y. He will develop new 
products for the electric glass radiant 


heating trade 


Nathan Boruszak is the new 
manager of the appliance division of 
Lappin Electric Co., Milwaukee 


Joseph F. Miller is assistant 
managing director of the National 
Electrical Manufacturers Assn. Nor- 
man Wicks is manager of the business 
development department, succeeding 
O. C. Small, who is now consultant 
to that department 


Samuel B. Williams, assistant to 


board of directors, 


the chairman of the 
Sylvania Electric Products Inc., re- 
tired on August Before joining 
Sylvania’s lighting sales organization, 
in 1947, Mr. Williams was editor of 


Electrical World, McGraw-Hill publi- 


cation from 193 


James R. Maher has been appointed 
trafic manager of Benjamin Electric 
Mfg. Co., Des Plaines, Ill. James R. 
Chambers, sales promotion manager 
has just been elected regional vice- 
president, midwestern region, [llumin- 


iting Engineering Society 


Albert J. Borelli is sales manager 
of National Electric Products Corpora- 
tion’s television and radio department 
He succeeds F. P. Yarussi who has 
left the firm 

Charles I. Brady is district sales 
manager for lighting products for the 
combined New York City-Newark 
area of Sylvania Electric Products Inc 
His headquarters are at the company’s 
recently completed sales office and 
warehouse at 1000 Huyler St. Teter- 


boro, N.] 


John Lawrence is executive vice 
president of the Joy Manufacturing 
Co., Pittsburgh, Pa. Since April of 
last year he was vice president of 
manufacturing and engineering. 

Lawrence D. Toolan is assistant 
sales manager of Cordley & Hayes, 
New York City 


electric water coolers. He has had 12 


manufacturers of 


years experience in product distribu- 
tion and sales organization as nationa 


sales manager for the Phoenix Mfg. Co 


W. R. Davies is section manager of 
commercial, industrial and floodlight- 
ing products for the Westinghouse 
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Electric Corporation's lighting divi 
sion. H. C. Smith is manager of the 
specialties section, which includes avia- 
tion and marine lighting, ballasts and 
Sterilamp equipment. W. S. Kolb is 
the new assistant to the lighting divi- 
sion sales manager, E. C. Huerkamp 


A. P. McGraw is regional manager 
for the northeastern region of the 
assemblies and component _ sales, 
General Electric Co., Plainville, Conn. 
A. T. Allison is regional manager for 
the southeastern region. G. T. Myers 


is regional manager for the North TOMIC products were first introduced in 1946. At that time 
Central region electrical wholesalers hesitated to stock TOMIC—they wanted 
Wharton Tiers has been named to see a demand for TOMIC first. Today, after 8 years of in- 


central city representative for Peirce- 


tensive advertising and promotion . . . you have that demand. 
Phelps, Inc. Philadelphia. He had 


Contractors everywhere use TOMIC fittings to do a better 
electrical job. Don't take our word for this ... JUST ASK YOUR 
Res who sesigeed to csublidh o COUNTER CLERKS! They'll tell you about this demand. Why 
icieaaiinaiiek tlle aad not cash in By stocking TOMIC's complete line and increase 
ORE your sales. This would mean greater profits for you. 


served northeastern Philadelphia for 
four years. Mr. Tiers replaces Sidney 


Raymond F. Becker is national 


sales manager of Howard Electric Pon 


ct | = \y . > 
W. R. Cooney, former regional BN tS m= ¥y mv) »---- Ul _ 
manager, Sunbeam Corp., has been — Ss ~S) 
named North Central district manager pie ie <a via as : 
: 7 
for Nesco He supervises the cor- roMICc SALES AX KE} GI EERING CO. 
plete selling program in western CAR ie Bk Detrsit 34, Michigen 


Pennsylvania, Ohio, Kentucky, Indiana 
and Michigan 


Clemens C. Persily is general Insu a h e Q ua I i ty 
sales manager for the sales of ACEC (oxi Your Wiring Jobs With 


electric motors and _ control, the 


eee! UNIVERSAL PORCELAIN INSULATORS 


Joseph F. Whitaker is vice presi 


dent in charge of sales for the Weller @ You con fit all your 


Electric Corp., Easton Pa. He super Customers requirements and make 
vises and plans the national promotion | every wiring job a better job 
and sales of soldering guns, soldering ‘Te : with Universal Porcelain Insulators 
kits and power sanders. He joined the | pe They have uniform body density 
company last year as sales manager [ high dielectric and physical strength 
: to resist temperature extremes 
Dan D. Halpin of Allen B. Du- moisture, fumes, smoke and 
Mont Laboratories, Inc, was re . most acids. Put quality first 
appointed chairman of the sales , — specify Universal Porcelain 
managers committee of the Radio- Insulators 





Electronics-Television Manufacturers 


Assn A. A. Currie of Sylvania 
1 a 
Electric Products Inc., was reappointed / 
1 —, 
eastern vice chairman of the com- j » 
mittee j 
a Jj 
Frank A. Ballman is general sales — 
manager of Norris-Theramador Corp 


He is in charge of all product sales : - 

of the corporation and its subsidiaries CLEATS © SCREW KNOBS © NAIL KNOBS © HOUSE BRACKET INSULATORS © HOUSE BRACKETS © ANTENNA INSULATORS 
and in addition, directly supervises the 

Western sales district. Jack A. Plano 


until recently general sales manager of | THE UNIVERSAL CLAY PRODUCTS CO. 


A. J. Lindemann & Hoverson Co., is 
Eastern general sales manager 1549 EAST FIRST STREET @ SANDUSKY, OHIO 
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OBITUARIES 





BE SURE! USE M&W 
e 

watertight 

connectors 


with new protection you need! 








Cut-away View : 
Shows new conical com- Arthur J. McGivern 

pression ring that seals Arthur J. McGivern, managing di- 

— ape ereeee rector of the Chicago Electrical 

Wholesalers Association, died on Tues- 

day, Aug. 3rd. He was 78 years of age. 

A. J. McGivern, as he was usually 

known, was born on a farm in Mar- 

engo, Ia. He taught the three “R's” to 

his fellow townsmen and also engaged 

in the breeding and training of harness 

racehorses. Local weekly papers of the 

time record the awarding of numerous 

Blue Ribbons to pacing ponies trained 

by the young Mr. McGivern. At that 

early date, before the turn of the cen- 

tury, he was developing a “photo-fin- 

ish” device to assure his full share of 

first prizes for his personally trained 


Now! A good connector with a conical 
compression ring that pulls up watertight, 
seals the tapered Neoprene bushing uni- 
formly around the cable. Has extra take- 
up capacity, too. 


LOW IN COST! HIGH IN PERFORMANCE! 


Made in 2-screw or hex-nut types. Fit %4” 
to 1%" hub or knock-out; cable sizes from 
10/2 to 2/3. Write for details and new 
Catalog No. 20-B. 
Water-Tight Connectors — Non-Water-Tight 
Connectors — Service Entrance Kits — Service 


Entrance Caps, Straps and Sill Plates 
— BX and Romex Connectors. 


Arabian steeds. 

In 1900 A. J. McGivern came to 
Chicago and found employment with 
the Metropolitan Electrical Supply Co. 
He began as an accountant and worked 





The M. & W. ELECTRIC MFG. CO.., Inc. 


EAST PALESTINE, OHIO 


, = 4 y * biaee Way! 
Ube KEES adjustable OUTLET A. J. McGivern 


through as buyer, then credits, collec- 
| tions, sales and finally became man- 

BOX HANGERS ager. Mr. McGivern left that company 
No. 9139 in 1910 to become sales manager of 


the Manhattan Electric Supply Co. He 
was made manager of the Chicago 





house in 1927 and continued in that 
position until liquidation of the com- 
pany in 1932. He became manager of 








the Chicago Electrical Wholesalers As- 
sociation in 1933 

Mr. McGivern also had acted as sec- 
retary of the Lake Michigan Club. He 


A Universal 
Box Hanger 


Yes, Kees adjustable outlet box hangers are More easily installed than a bar hanger. was elected the first chairman of the 
easier, and icker, too! There’ i i i i 
quicker s 00 n ere’s no need to Fastens to joist with 3 nails. Bracket is heavy club in 1929. He was also a member 
notch the joist, for ‘‘offset’’ Kees hangers may pressed steel ten inches long. Three inches wide 
be fastened to higher or lower side of joist. at nailing end. Rigid and amply strong. Lower 
Box may be adjusted to any position from close edge is formed into tube on which the fixture- tric Association of Chicago tor 15 
to ten inches out from joist. stud slides. Stud can be positioned exactly. 
Comes complete with fixture-stud and over-size 
Can b - 7 
an be used for mount notched locknut. (Outlet box not furnished.) the adequate wiring committee since 
ing any type of box and : te 
Since 1874 fixture from any type ceil- Write for complete information. 1945. 


ee During World War II A. J. Mc- 

Write P. O. Box 524 for Free Catalog Givern acted unofficially as contact 
man with the War Production Board. 
BEATRICE He aided a great deal in having vari- 


F. D. KEES MFG. CO. nesraska ous regulations eased so the electrical 


wholesalers could keep their ware- 


of the board of directors of The Elec- 


years, and had served as chairman of 
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houses properly stocked. 

A golf enthusiast, Mr. McGivern was 
a charter member of the Electric Golf 
Club since 1926. On many occasions 
he rendered service to the Bureau of 
Electrical Inspection and the Inter- 
national Association of Electrical In- 
spectors. 

Surviving Mr. McGivern, are his 
wife, Nell, whom he married in 1905; 
a daughter, a son, eight grandchildren; 
and three brothers and four sisters 





ASSOCIATION NEWS 
CHICAGO — The third 


Electrical Industry Show will be held 
at the Conrad Hilton Hotel on May 
10 through 12, 1955. The bi-annual 
affair is sponsored by the Electric As- 
sociation in cooperation with the Elec- 
trical Maintenance Engineers of Chi- 
cago. Thirty-eight additional display 
spaces have been contracted by the as- 
sociation. This will make a total of 
nearly 200 standard spaces available 











Chicago 


to exhibitors. These additional spaces 
will feature exhibits of industrial elec- 
trical heating and air conditioning 
equipment. The other exhibits will 
cover products used in electrical con- 
struction, electrical industrial, indus- 
trial lighting, industrial appliance, 
welding equipment and electronic in- 
dustrial equipment fields. Admission 
will be by invitation only. 
MINNEAPOLIS—FEffective last Aug- 
ust 2nd, the corporate name of North 
Central Electrical Industries, Inc., was 
changed to North Central Electrical 
League, Inc. The directors undertook 
this action because they were of the 
unanimous opinion that the word 
“league” is more descriptive of the 
purposes of the organization than the 
term “industries.” The address contin- 
ues to be 209 Foshay Tower, Minne- 
apolis 2, Minn. 
PHILADELPHIA—The 19th An- 
nual Conference of the International 
Association of Electrical Leagues will 
be held at the Bellevue-Stratford Hotel 
from September 29 to October 2, in- 
clusive. The first three days of the 
conference are general sessions and are 
open to anyone in the electrical indus- 
try. The October 2 morning session 
is open to representatives of the league 
member organizations. Election of of- 
ficers for 1955 will take place then 
The welcome to Philadelphia will 
be given by J. B. Harris, Jr., president, 
The Electrical Association of Philadel- 
phia and president, Rumsey Electric 
Co. Among the many speakers will be 
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| MANUFACTURER 


'——> THEN YOU WANT TO KNOW: 


Do you Distribute through 
=== The Electrical Wholesaler? 








1 Every Wholesaler of Electrical Products 


2 Their Financial Responsibility 


3 The Names of Newly Established Wholesalers 
as soon as they are organized 


4 All Important Changes in the Industry 
immediately as they develop 


This COMPLETE 
Credit Information 
is available through the ELEC- 
TRICAL MANUFACTURERS’ 
CREDIT BUREAU, INC., which 


serves a vast number of leading 





Electrical Goods Manufacturers. 








ELECTRICAL MANUFACTURERS’ CREDIT BUREAU, INC. 


165 W. 46th St. 205 W. Wacker Dr. 
BEiNew York 36,N. Y. Chicago 6, Ill. 


2911 W. 11th St. 
Los Angeles 5, Calif. 








JACKSON YARDLIGHTS 


PORCELAIN ENAMELED 


@ Jackson Yardlights are impervious to 

wind and weather and truly last a life- 

time. Made of one-piece heavy gauge steel 

finished in three coats of Vitreous Porcelain 

Enamel. Completely wired and assembled. Listed by U. L. 
Approved for R. E. A. installations. 


SOLD ONLY THRU WHOLESALERS 








Durable cast aluminum Incandescent Multilites and 
component parts to work out any combination 
Send for Bulletin 


ECTRICAL COMPANY 


TREET 








L. E. Barrett, who will discuss the “Na- 


Sensational NEW features tional Adequate Wiring Bureau Pro- 


gram for 1955.” Mr. Barrett is presi 
dent of the N.A.E.D., and president 


FOSTORIA of Barrett Electrical Supply Co., St 


Louis, Mo. W. G. Peirce, president, 
A L i 3 t Peirce-Phelps, Inc., Philadelphia, will 
The Perfect Lighting Tool talk on “The Distributors Viewpoint. 


Fy q , Ort O dustr OTe é 
for Machine Assembly Che “Report of Industry Coordinating 
Inspection Committee” will be given by R. M 


Johannesen, president Johannesen 


$gi2 Electric Co., Greensboro, N. C., and 
_s Each former president of the N.A.E.D 
. in std 
Directs . » 1c Ty > 
Light MODEL 2-WX-700 ae SPOKANI I ne Inland I mpire 
Exactly Overall Length 31 $10.50 ea Electrical League will sponsor an All 
as Needed f : ‘ a8 7 
Reflector—-New bell ventilated shape with 5!” Electric Show to be held in Spokane 
orifice. Rotates 360°. Accommodates 100 watt A-21 7 coed oe : 
or R-30 lamps. Also PAR-38, R-40, RS-40. Available Wash., next spring. The show will be 
with lens, if desired. staged in the Spokane Coliseum which 
Arm Joints — New patented tension disc design : : ore 
Easy, smooth action with only one hand. Available is now under construction. The 
with 1, 2 or 3 arms : j ° I | lar t ver 
» D ) tne arg > I 
Base—Universal for vertical or horizonal mount IS Said € . : ar Be Cve 
ing. Also adaptable to outlet boxes. Collet revolves arranged in ti Pacific Northwest 
460 ‘ 


event 


Wiring— Medium screw porcelain socket. ""T”' rated 
toggle switch. 8 ft. POT-32 18-2 heavily insulated 


oil resistant wiring with molded plug 

Finish—Gray baked enamel. Reflector interior, high MANUFACTURERS NAME 

temperature White SALES REPRESENTATIVES 
WRITE for complete catalog of ghl/>, 


Localite models for every indus- Furnas Electric Co., Batavia, Ill., has 
trial use ] , } 
ippointed Ralph S. Drummond as an 


THE FOSTORIA PRESSED torsa : — 
STEEL CORPORATION exclusive sales agent for its motor 
pee sen ae for Light OM the Job control. His territory includes south- 
ocalites available rough — . 

wholesalers everywhere atime , western Ohio and the Covington area 


of Kentucky His offices are at the 
Roselawn Center Building, Cincinnati 











Howard Electric, Chicago 39, IIl 

has named the Wood & Anderson Co., 

d S from St. Louis, Mo., for its new electrical 
$e o underfloor system for office and indus 


trial buildings. For the past 30 years, 
Wood & Anderson has served the St 


the Louis, southern Illinois, Missouri, 


Kansas and Nebraska area 


The finest bells are engi- 
neered and manufac- 
tured by SIGNAL. In- Ill, has named the R. A. Purtterman 
door and outdoor smallest Co., 271 sang ian Houston, Tex., 
. southern Texas district sales represen- 
types are available tative. Mr. Putterman, before a SN 
os sizes from the ing his own company in June, was 
new 2'/2 midget with the W. B. Schnorbus Electric Co., 
a-c contactless : and most recently with the William 
vibrating bell to E. Brice Co 
the large 20" 7 Luminous Ceilings, Inc., Chicago, 
model—[212", 3”, Ill, have appointed Gene Hagen & 
4”,6",8",10", 20"). Co., who represent them in St. Louis, 
Write for Catalog 5A-5 tO supervise the Texas and Oklahoma 


territory. Gene Hagen, Sr., of the com- 


Electro Silv-A-King Corp., Chicago, 


pany, has named the Tom Hodges Co 
Luminous Ceiling, Inc., 


originators of la rg est : Tulsa, Okla. and Kansas ( ity, Mo 


Je also named Del L. Glidden, Glid 


the underdome bell SIGNALS | den Engineering & | quipment ’ mi to 


represent the manufacturer in Texas. 


SOLD THROUGH SIGNAL D. A. Hills has been appointed 


ENGINEERING & MFG. CO southeastern representative and_ sales 


ELECTRICAL WHOLESALERS NG BRANCH, NEW JERSEY engineer in Georgia, Florida and part 
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for easier cafer 
facter 
testing... 


the KNOP 


Voltage Tester 


with the patented 


PROD - MOUNT 


Has 5 Safety Features 
ose many uses 


When you sell the poce-setting Knopp Voltage 
Tester your customers say “Goodbye to risky, 
time-wasting fuss in testing” because of 5 main 
safety feotures: (1) exclusive Prod-mounting 
Socket in housing, moking this tester easier, 
faster, and safer to use, and ending time-wasting 
“three-handed” testing; (2) protection through 
Dual indication of voltage by solenoid and neon 
lamp working independently; (3) positive scale 
readings; (4) signal by hum and vibration; ond 
(5) thorough insulation throughout, even to the 
sharp point of each prod 


Well-built and shock-proof in a LAMINATED 
Bakelite housing (not molded plastic), the Knopp 
Voltage Tester tells immediately and simply if 
circuit is open or closed; magnitude of voltage 
between 110 and 600; a-c or d-c; pure or recti- 
fied; 25 or 60 cycles for testing old and new 
circuits, fuses, locating grounds, etc 


Some of the nation’s largest utilities, after 
testing all brands, use Knopp Voltage Testers by 
the hundreds. 


Sell the widely-used, reliable Knopp Voltage 
Tester with the original time-proved Prod-mount 
and other safety features. Write for illustrated, 
free new descriptive Bulletin No. 425, prices and 
discounts. te 


ak 


THE KNOPP 


Phase Sequence 
Indicator 
60 v. to 600 v.; 
25 to 60 cycles; 
Rotating Indica- 
tor shows se- 
quence A-B-C or 
C-B-A. Light- 


weight. Compact. 


Big time saver. 


NOPP 
Llectiical bacibities Ine. 


4283 HOLDEN ST., OAKLAND 8, CALIF. 
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of Alabama. His headquarters are at 
590 Sherwood Rd., N.E., Atlanta. 

The Transformer 
named Peterson 
East 7th Place, 


Standard 
Warren, Ohio, has 
Engineering, 2000 
Tulsa, Okla. as representative for 
Oklahoma. V. H. Peterson, head of 
this agency, was formerly connected 
with the Southwest Electric Co., Inc., 
of Tulsa 

Belgian Electric Sales Corp., New 
York, N.Y., named the W. M 
Smith their south- 
western representative The 
main office of the W. M. Smith com- 
pany is at 3200 Grand Ave., Dallas, 
Tex. Allen M. Grayson is the general 


manager 


NEW LITERATURE 


has 
Electric Co., as 


sales 














Transformers—Luminous-tube trans 
formers are described in an 8 page bul 
letin. The transformers are for indoor 
and outdoor application. Bulletin gives 
descriptive information, standard rat 
ings, data and dimensions for brick-bat 
hanger, indoor hanger, core-and-coil 
and display sign transformers. Avail- 
able from the General Electric Co., 
Schenectady 5, N. Y 


Electric Motors—Report of compar 
ative tests of different brands of elec- 
tric motors has just been published 
All tests were conducted in accordance 
with AIEE standards. Information is 
presented in tabular form for engineer- 
ing performance, comparison and in 
visual color charts as to what the re- 
sults prove in relation to use. Brochure 
may be obtained from General Dy- 
namics Corp., Electro Dynamic motor 
Bayonne, N. J 


and generator div., 


| Thermocouples—Illinois Testing Lab- 


oratories bulletin titled, “Alnor Pyrom- 
eter Accessories” is for those concerned 
mainte- 
Included 


with the installation, use or 
nance of pyrometer systems 
are notes on thermocouple alloys, tem- 
perature-millivolt relationship curves, 
a convenient temperature conversion 
table, and other information. For more 
details write The Buchen Co., 400 W. 


Madison St., Chicago 6, Ill 


Remote Control Wiring—A com 
pletely revised, up-to-date edition, of a 
remote-control wiring manual has just 
been published. 
cludes components 
remote-control line such as 
gang boxes; motor driven 
switch; and new locking switches; both 
flush and surface types. Information 
also is given on new twisted construc- 


The new manual in 
the 
relay 


added to 


master 


| 
| 


Co., | 


MARK-TIME 
COIN 
METERS 


“PUBLIC USE” 
APPLIANCES 


Here's a dependable, always- 
on-the-job collector for public use 
of washing machines, radios and 
TV, typewriters, sun lamps in 
gyms, tennis court lights, tourist 
camp lights and similar installa- 
tions . . . it collects the coin, makes 
the electrical circuit, and breaks it 
at the end of the pre-set time 
period. 

Mark-Time Coin Meters are 
slotted for dimes and quarters — 
either may be deposited without 
the other. Standard timing is 20 
minutes for 10 cents, 1 hour for 25 
cents; other timings ranging from 
seconds to hours available in 1 to 
3 ratio. 


Head assembly and timing 
mechanism only are available for 
special applications. 


ELECTRICAL DATA 


UL approved 

3400 series—standard unit—AC only 
20 amperes, 125 volts; 10 am- 
peres, 250 volts 

3200 series—special unit — AC-DC — 
10 amperes, 110 volts; 5 am- 
peres, 220 volts. 

For drier use on 220 volt AC circuit, 

relay may be connected to Coin Meter. 

Wiring diagram on request. 


Write today for catalog 
sheet and full information. 


_M.H. RHODES, INC. 


HARTFORD 6, CONN. 








iN 
Waren your profits soar when you stock and feature the 
Get your 


complete Champion DeArment-Channellock line. 


display boards out front where your customers can buy from the 


wide Channellock selection. Millions of readers every month 


are being told about the Channellock line! There are real profit possi- 
bilities for you in the complete Channellock line of highest quality tools. 


Check your stock today . . . be sure it’s complete! 


S Son 


nf 
Bi 


PLIER 


DESIGN THAT OBSULETES ALL OTHERS 





CHAMPION DEARMENT TOOL CO. 


MEADVILLE, PENNSYLVANIA 











HERWIG 


ORNAMENTAL 
LIGHTING 

S 
FIXTURE? . rrus 
DISTINCTION 


Exterior and interior fixtures in 
heavy cast iron, cast bronze, or 
cast aluminum. Over 200 attractive 
modern, colonial, and gothic designs. 
Herwig fixtures are in constant de- 
mand for: 


e SCHOOLS e HOMES 
@ CHURCHES e LIBRARIES 
e PUBLIC BUILDINGS 





structed in metal this thick. 
They are built to last as 
] long as the building. 


4 Write for Catalog #50 


\ Herwig fixtures are con- 


THE HERWIG COMPANY 
1757 Sedgewick Street, Chicago 14, Ill. 








GETS-A-LITE GUARD and 
GUIDE 


Quickly and Easily Installed by 
Anyone — No Tools Needed! 


Simply slip GETS-A-LITE GUARD 
AND GUIDE over the fixture, as illus- 
trated. 

Made of indestructible spring steel 
wire. Nothing to break, get out of 
order or replace. Will last indefinitely. 
Once installed, GETS-A-LITE GUARD 
AND GUIDE is NEVER removed. 
Nothing to unlock, fuss with or lock, 
when changing lamps. 

GETS-A-LITE GUARD AND GUIDE 
actually steers lamp into socket, en- 
abling maintenance man to change 
lamp in 10 seconds! 

Available for 40 watt and 100 watt 
fluorescent lamps. 


Contact Your Electrical Wholesaler, OR 


GETS-A-LITE Company, Dept. EW94 
3865 N. Milwaukee Ave., Chicago 41, lil. 








tion, color-coded remote-control wire. 
Manual, in addition, contains complete 
technical and installation data. It is 
available from the Construction Ma- 
terials division, General Electric Co., 
Bridgeport 2, Conn. 

Jubilee Handbook—New and revised 
edition of the Westinghouse Lighting 
Handbook—Light’s Diamond Jubilee 
Issue—contains 250 pages. The pock- 
et-size manual is said to offer compre- 
hensive coverage of the general field 
of modern lighting practices. Addition- 
al information and prices may be ob- 
tained from the advertising and sales 
promotion dept., Westinghouse Lamp 
division, Bloomfield, N. J 

Residential Lighting—A 32 page 
full-color catalog describes and _illus- 
trates the complete line of residential 
lighting fixtures for all rooms in the 
house, plus exterior units. Numbers and 
details are given for each unit. Pub- 
lished by Globe Lighting Products, 
Inc., 1710 Flushing Ave., Brooklyn 6, 
N. Y. 

Motor Controls—A 140 page electric 
motor control catalog is divided into 
major classifications. Contains engi- 
neering and design data including wir- 
ing diagrams. Among the 2,700 items 
listed are magnetic starters and con- 
tactors, combination starters, control 
panels, drum controllers, master, foot 
and pressure switches. Copies may be 
obtained from the Furnas Electric Co., 
1069 McKee St., Batavia, Ill 
Fluorescent Equipment—Price cata- 


Combines 


log consists of 44 pages 


data, illustra- 


pricing photographic 
tions, plus condensed catalog informa- 
tion. Includes fixtures with metal or 
plastic louvers, metal or plastic sides, 
plastic refractors, plastic polycraft 
dishes, and many other designs devel- 
opments. For copies write the adver- 
tising dept., Smithcraft Lighting Divi 
sion, Chelsea 50, Mass 

Fuse Reducers — Two-page bulletin 
deals with dead front panels, range 
pull-outs plus other equipment. The 
reducers are said to make it possible to 
use standard or dual-element cartridge 
fuses of sizes smaller than the fuse clips 
are intended for. The bulletin is put 
out by the Trico Fuse Mfg. Co., North 
Fifth at West Chambers, Milwaukee 
12, Wis 
Fluorescent 
non-technical language for the use of 
both buyers and sellers of fluorescent 


Products Written in 


products, a “Fluorescent Guide” con 
tains varied information. Included are: 


what fluorescent lighting is; its advan- 
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MINERALLAG 


Steet HANGERS, CLIPS, STRAPS 


Minerallac Cable, Conduit and Mes- 
senger Hangers are STEEL. Easier, 
quicker to install; permit speedy, com- 
pact wiring: economical. Also in Ever- 
dur . . . Porcelain Sanene Bushings 
available. “i 

Jiffy STEEL Clips ee. clamp) require 
only one screw, nail or bolt; rib-strength- 
ened; for hanging pipe, conduit, BX 
cable, mounting coils, etc. Millions in 
use. . . e 

Steel Straps for Messenger-cable serv- 
ices on outlet boxes; may be used in 
conjunction with hangers. 

. * * 

Order from your Electrical Wholesaler. 

Send for literature. 


MINERALLAC ELECTRIC COMPANY 
25 North Peoria Street Chicago 7, tilinols 


(Pat. #2632356) 


also 


THIEL Easy-Drive 
“Nail It” 
and 
THIEL “‘Easy-On” 
Straps 


BANG THEM DOWN 
. they won't Bend 


Contractors save time—labor—material 
with these strong, rugged THIEL Staples. 
They go in straight and true—greatest 
improvement in staples for cable work 
(metallic and non-metallic) in 25 years. 
Send for FREE samples. Sold by Leading 
Electrical Wholesalers—write for infor- 
mation on open territories. 


] EL TOOL AND 


ENGINEERING 
COMPANY 
1417 N. Market St. e 








| tions are included, 


| Cable Trays—C 


St. Louis 6, Mo. 





tages; the sizes in which lamps are 
available; colors, necessary accessories; 
and other pertinent facts. Copies avail- 
able through the various Sylvania Elec- 
tric Products, Inc. district offices 

TV Directory—Service parts directory 
is for all 1952 RCA Victor TV receiv- 
ers. Contains basic service and parts- 
replacement data for the home televi- 
sion receivers. Additional information 


| and prices may be had from the RCA 
| Tube division, commercial engineering 


dept., Harrison, N. J 
Core Drills—Latest improvements and 
data on rotary 


been made 


most recent concrete 


core drills have available 
in a 4 page color bulletin. Outlined are 
complete specifications, prices and rec 
ommendations for speeds and pressures 
and sizes for various types of use. Cop- 
ies may be had from the Tilden Tool 
Mfg. Co., San Clemente, Calif 


Service Equipment 
30 ~—s through 


Fusible service 


equipment 6,000 
amperes—is 
bulletin. Illustrations, description and 
diagrams are included. The diagrams 
typical and knockout 
locations for each catalog number 
Published by the Federal Pacific Co., 
50 Paris St., Newark, N.J 


mounted 


described in a _ new 


show wiring 


Luminaires—Ceiling and 
pendant mounted, direct and indirect 
luminaires are described in a 4 page 
bulletin. Complete data is given on 
where and when to use various types 
Also data on wattages, 
application 


of luminaires. 
lamp 
suggestions and additional information 
on urns. Copies may be had by writing 
the Pittsburgh Reflector Co., 407 Oli 
ver Bldg., Pittsburgh 22, Pa 


sizes, dimensions, 


Ceramic—Electrical ceramics are the 
subject of page folder. Informa 
ton given 
mechanical 
grades with recommended applications 
Published by the 
Keasbey, N.] 
Architectural Lighting — Recessed, 
single, continuous lighting 
desribed and illustrated in a 
brochure. Complete 


includes electrical and 


properties of standard 
General Ceramics 


Corp., 


units are 
newly 
issued specifica 
along with ordering 
information. Copies may be obtained 


from Lightolier, Jersey City 5, N.J 


fatalog gives descrip 


and data cable trays 
which are said to offer a simplified 
method for supporting power and con- 
trol cables. Write to Fab-Weld Corp., 
3650 Richmond St., Philadelphia 34, 


Pa 


tion covering 
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| Furnas Electric 


| Sizes Can 


FURNAS ELECTRIC 


Magnetic 
Starters 


Your 
most 


complete 


selection 
in the 
1-50 hp 
range 





NEW “IN-BETWEEN” SIZES 
SAVE ON COSTS AND 
UP TO 40% IN SPACE 


| Why Pay for Starter Capacity You 


Never Use? Now you can select the 
exact starter size matched to any applica- 
in the 1-50 hp range trom the nine 
Many 
and conserve 


tion 
sizes. in-between 


save you money 


space. Immediate delivery from stock. 


Same Service, Less Money—Here’s 
an example of how you can save: Suppose 
It’s 
no longer necessary to select a size 2 rated 
25 hp. 
space by selecting a Furnas Electric type 
YE, the right starter for the job. 


you want a starter for 10 hp service. 


You save in cost and up to 40% in 


important Features—!. Dual voltage 
your motor. 2. Four 
3. Easy 


shallow case 


coils matched to 
speed thermal overload protection. 
and 


installation wiring in 


4. Heavy contacts for long life. 


Complete Range of Other Products 
—Pressure switches for air and water ap- 
plications. Drum controllers for reversing, 


multi-speed and reversing multi-speed 


service 
for Bulletin No. 


Electric 


Write today 5402, 


the full 
1069 McKee 


LORNAS 


26 FR 
Batavia, illinois 


giving 


story. Furnas Company, 


Street, Batavia, Illinois 











look to the leader 


KLEIN 


CLIMBERS 


PLIERS 


SAFETY 
BELTS 


SAFETY 
STRAPS 


P---> 
GRIPS a 


HERE’S SAFETY—SERVICE 


you can always depend on. 
For Klein tools and equipment 
are designed better for your 
jobs— made of the finest ma- 
terials—individually tested 
and inspected. Look for the 
familiar Klein trade-mark— 
serving the electrical industry 
“since 1857.” 


ASK YOUR SUPPLIER 
Foreign Distributor: 


International Standard Electric Corp., New York 
Write for your 


free copy of the f 
= Klein Pocket ff 


ws Tool Guide 

BS Today! \ 
maths BE IN ts 
Chicage, 5. 


200 BELMONT AVE CHICAGO 18, ILI 








SALES AIDS 











General Electric Co., Syracuse, N.Y. 


— Distributes promotion program 


stresses the new “service-designed” TV | 


receiving tubes, and aluminized pic- 


| cure tubes. Direct campaign for con- 


sumers began in early September. Dis- 
tributor promotion includes a large 
wall banner, a blow-up of magazine 


advertisements, four-column news- 


paper advertising mat, a plastic pocket- | 


for and a 


quick-reference card. 


protector counter men, 


| American Homecraft Co., 3714 N. | 
Milwaukee Ave., Chicago 41, Ill— 
| Telephone attachment is an aid for | 


salesmen in offices and factories. At- 


tachment allows caller or listener to | 
do work with hands free. It adjusts, | 
automatically, to all shoulder sizes and | 


slopes. Snaps on telephone without 
the aid of tools. 


The National 
burgh, Pa—A jewel-box setting is 
provided for the 
sample case carried by conduit repre- 


conduit in 


sentatives of the Spang-Chalfant divi- | 


sion. The blue case opens to reveal 


three conduit samples nestled in blue 
velvet. 


finishes and a sample of EMT. Each 
sample is cut away to permit construc- 


tion to be studied. The rigid conduit | 


is threaded at each end. 


Champion Lamp Works, 
Mass.—Light bulb or combination 
bulb and fluorescent tube display is a 
point-of-sale reminder for the con- 
sumer with empty sockets to fill. Set 
up for bulbs alone, the merchandiser 
holds more than 525 of the popular 
size incandescent bulbs, displaying the 
4 lamp packages, 2 lamp sleeves and 


individual bulbs. Entire unit requires | 
| only 20 by 25 inches of floors space 


and stands 67 inches high. Includes 
a three color metal sign on top. Side 


| baskets are supplied to display fluor- 


Supply Co., Pitts- 


new | 


Included are samples of rigid | 
conduit in both black and galvanised | 





Simple as 


P 
Z 


Handle heavy 
safely; remove wire or cable from 
top or bottom, front or back of 


reels easily and 


reel with 


ROLL-A-REEL 


Style A 
2,000 Ibs 
37.50 
Style B: 
4,000 Ibs. cap. 
75.00 

F.O.B. Cincinnati 


cop 


Low slanted tront and 
positive front lock 
insure quick loading 
or unloading. 


Eliminate jacks, cum- 
bersome handling. 


Carried easily 
to reels, job 
or storage. 

Sold through 
wholesalers only. 
Write for details of 


Jobbing proposition. 
Generous discounts. 


ROLL-A-REEL 


1100 SYCAMORE AT CENTRAL PARKWAY 
CiINCINNATi 2 OHtSO 














SODERING 
SRAZING 
WELDING 
lili 


[wee ~ - 


L. B. ALLEN CO. inc. 
\_ 6701 BRYN MAWR AVE., CHICAGO 31, ILL.) 











Lynn, | 








ZA 
12) 


1455 SPRING GARDEN AVE., 
PITTSBURGH i2, PA. 
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FOR 
MODERN 
QUALITY 
FITTINGS 

Specify 


Atiantic Conpuit fr ittines 


COMPANY 


BOSTON, MASSACHUSETTS 











escent tubes. Construction is of meta! 


No nuts, bolts, or screws 


Arvin Industries, Inc., Columbus, 
Ind.—September Ist started the 1954 
fall and winter push for heater sales 
Included in the promotional campaign 
is a special display package with six 
pieces of window trim headlined by a 
flashing light” to help dealers capita 
lize at the local level. National promo 
tional efforts includes advertising in 


consumer Magazines. 


National Carbon Co., New York. 
N. Y.—Flashlight gift 


cludes a 


assortment in 
special Christmas 
which features seven different flash 
light types—12 flashlights in all. An 
attachment, in the form of a movable 


Santa Claus, makes 


display 


possible to put 
the display in use at once for pre 
Christmas sales, and then adapt it later 
on to the Christmas selling season 


Penens Corp., Schiller Park, Ill 

Counter merchandiser features a com 
plete selection of mechanic’s hand tools 
in see-through vinyl plastic pouches 
Each tool is placed in pouch with card 
giving 
printed price. 
in diameter 


sales information, guarantee 


Display unit is 11 in 





BOOK REVIEWS 











iN a 
Only Y-ER EAS has all these features 


© Creamy, non-corrosive lu- 
bricant. Never greasy or 
messy. 
Prevents sticking or set- 
ting. Specially helpful on 
saddles and turns. 
Does not run back on 
cables. 
Never harmful to hands 
or clothing. 
Permanently non-harmful 
to cables or conduit. 


Write for 
descriptive 
booklet 





Improved Y-ER EAS tested and approved by the 
Underwriters’ Laboratories, Inc 


AT ALL LEADING ELECTRICAL SUPPLY HOUSES 


ELECTRO COMPOUND CO. 


3818 W. 150th St., Cleveland 11, Ohie 
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Successful Telephone Selling 


Merrill DeVoe 

Prentice-Hall, Inc. 

New York, N. Y. 

$4.95 

This volume explains how many types 
of products and ideas can be marketed 
successfully by telephone, and how 
some Can be put across better this way 
than by any other method. The book 
uses a number of examples to show 
how the principles and techniques can 
be used for practically anything. It in 


cludes some “model” telephone sales 


conversations. Written expressly for 
salesmen and sales managers 


257 pp. 


Corporate Structure of the 
Corporation 

American Institute of Management 
New York, N. Y 

Price: $12 

The structure of management contai 
chapters on authority and responsibil 
ity, non-management factors, commit 
tees, Organization and operation, and 
communication. Concluding chapter 
takes up the analyst's role in the audit 
Ing process 

109 pp. 














SELLING OPPORTUNITIES 




















RERS 








SELLING OPPORTUNITY WANTED 





REPRESENTATIVE WANTED 


Manufacturer of quality line of mal- 
leable iron conduit fittings for distri- 
bution through wholesalers, is seeking 
established, 
in the state of Texas. 


aggressive representation 
Please state lines currently represented 
and territory covered. 


RW-3789 Electrical Wholesaling 
520 No. Michigan Ave., Chicago 11, Ill. 








SALESMEN CALLING ON 


electric appliance dealers 
LIBERAL COMMISSIONS! 
Steady extra income potential 
NO COMPETITION 
Fully protected” nationwide territories available 
Sell as a sideline a fully tested and accepted tine 
f unique ng and se ng aids for electric 
appliance dealers 


Ave - 

















LINES WANTED 
FOR STATE OF FLORIDA 


New partnership, young, seeking tested and 
accepted lines for electrical wholesalers 


Healy & Roepken, Sales Agent 
445 NE 135th St., North Miami, Fla 





ROBOT ~ OPERATORS 
OPEN ~ ~ CLOSE Tele 429.010) +e. is 
hee Tronicadly 


COMMERCIAL, INDUSTRIAL 
RESIDENTIAL & SPECIAL 


Write ¢ atolog 
ROBOT APPLIANCES. INC 
7041 ORCHARD - DEARBORN, MICHIGAN 











ees £ 


SPLIT BOLT 
CONNECTOR 





taps, dead-ends, service 
entrances, motor leads, junction 
boxes, ground wire-to-neutral 
connections 


Fabricated from high strength 
alloys, all component parts of the 
new Dosson “F’’ Connector are cold 
formed, insuring consistent uniform- 
ity and high quality. Can be used 
economically over and over again! 


Why It’s Your Best Bet: 


@ high clamping pressure insures tight 
contact 

@ maximum tightening force: high 
translation of tightening torque 

@ connector alloys possess greater 
physical properties than average 
steels 

@ longer bearing pressure bars avoid 
conductor crushing, load 
concentration 

@ smooth edges can’t cut lineman’s 
gloves, nick conductors 

@ withstands high overload, vibration, 
corrosion 


FREE SAMPLE 
upon request. 
Write today! 


h Yj IN STOCK FOR 
IMMEDIATE 


YEARS OF 
DELIVERY 


TECHNICAL 
RnOw-nOwW 


; DOSSERT REPRESENTATIVES IN PRINCIPAL CITIES 


DosserrT 


MFG. CORP. 


249 HURON STREET, BROOKLYN 22, N. Y 
NJ NCE 1904 


| Anaconda Wire & Cable Co. 


| Heinemann Electric Co. 


ADVERTISERS’ INDEX 


Accurate Mfg. Co 


| Aeme Electric Corp. 
| Adam Electric Co., Frank 


Advance Transformer Co. 

All-Steel Equipment, Inc. 

Allen Co., Inc., L. B. 

American Brass Co, The 
can Metal Hose Branch 

American Steel & Wire Div. 
U. S. Steel Co. 


Ameri- 


62, 63 
20, 21 
Appleton Electric Co. Second Cover 
Arro Expansion Bolt Co. : 


| Arrow-Hart & Hegeman Electric 


Co., The 105 


| Atlantic Conduit Fittings Co. 147 


134 


Atlas Electric Products Co. 


Auth Electric Co., Ine. 


Blackburn Prod. Corp., Jasper 


| Blackhawk Industries 


Briegel Method Tool Co. 


| Buffalo Forge Co. 


BullDog Electric Prod. Co. 
Burndy Engineering Co. 


Bussmann Mfg. Co Back Gove Tr 


Certified Ballast Manufacturing 51 
Champion DeArment Tool Co. 


| Champion Lamp Works 


Chester Cable Corp. 

Cirele F Mfg. Co. 

Clark Controller Co., The 67, 68, 
Columbia Cable & Electric Corp. 


| Conduit Nipple Mfg. Co., Div. of 


Pittsburgh Nipple Works, Inc. 
Conduit Pipe Products Co. 
Cornish Wire Co., Inc. 


| Crescent Ins. Wire & Cable Co 
| Crouse-Hinds Co. 

| Curtis Lighting, Inc. 
Cutler-Hammer Inc. 


Diamond Wire & Cable Co. 


Dossert Mfg. Corp. 


Eagle Elec. Mfg. Co. 
Economy Fuse & Mfg Co. 


| Electrical Facilities Inc. 


Electrical Mfrs. Credit Bureau, 


Inc. 


| Electro Compound Co. 
Elliott Electric Prod. Co. 


| Fasco Industries. Inc. 


Federal Pacific Electric Co. 
Fostoria Pressed Steel Corp., The 
Fullman Mfg. Co. 


Furnas Electric Company 


Garden City Plating & Mfg. Co. 
Gedney Electric Co. 1 
General Cable Corp. 
General Electric Co. 
Lamp Div. 27 
Trumbull Components Dept. 
Gets-A-Lite Co. 144 
Guth Co., The Edwin F. 85 
Wire Works 56 
117 
The 144 
119 


Hazard Ins. 


Herwig Co., 
Hubbell, Inc., Harvey 


Ideal Industries, Inc. 125 
Ilseco Copper Tube & Products, 
Inc. 126 


International Register Co. 127 


Jackson Eleetrical Co. 141 
{ Jenkins Bros. 


100 


Kees Mfg. Co., F. D. 140 
Kennecott Copper Corporation 16, 17 
Keystone Mfg. Co. 

Klein & Sons, Mathias 146 


M & W Electric Mfg.. Co., Ine. 
Magni Flood, Inc. 

McGill Mfg. Co., Inc. 

Midwest Electric Mfg. Co. 
Minerallac Electric Co. 

Mitchell Mfg. Co. 

Moe Light (Div. of Thomas Ind., 


Inc.) 
Multi Elec. Mfg., Ine. 


Okonite Co., The 
O. Z. Electrical Mfg. Co., Inc 


Paragon Electric Co. 
Phelps Dodge Copper Products 
Corp. 5 
Pierce Renewable Fuses, Inc. 
Pittsburgh Standard Conduit Co. 
Plymouth Rubber Co., Inc. 
Third Cover 
Porcelain Products, Ine. 94 
Pyle National Co., The 24 
Pyramid Instrument Corp. 97 


Quadrangle Mfg. Co. 


Rawlplug Co., Inc., The 
Reliance Molded Plastics, Inc. 
Republic Steel Corp. 

Revere Electric Mfg. Co. 
Rhodes, Inc., M. H. 

RLM Standards Inst. Ine. 
Roll-A-Reel 

Rome Cable Corp. 

Royal Electric Co., Inc. 


Signal Engineering & Mfg. Co. 
Sola Electric Co. 
Spang-Chalfant (Div. 
tional Supply Co.) 
Sperti Faraday Inc. 
Square D Company 
Steel Citv Electric Co. 
Steel & Tubes Div. 
Superior Electric Company 
Sylvania Electric Products Inc. 


of the Na- 


Thiel Tool & Engineering Co. 
Thomas & Betts Co., The 
Tomic Sales & Engine ering Co. 
Trade-Wind Motorfans, Inc. 
Trine Mfg. Corp. 


United States Rubber Co. 58, 59, 
Universal Clay Prod. Co., The 


Weaver Co., J. A. 

Western Insulate d Wire Co 
Wiremold Co., The 

& Tube 


Youngstown Sheet a 


The 


SELLING oF BORTT NITY SECTION 


{dvertis ing 
H. E. Hilty, Mgr. 
EMPLOYMENT 


Selling Opportunities Offered . 147 
Selling Opportunities Wanted voix ae 


ELECTRICAL WHOLESALING—September, 1954 





es 


/ 7. 
The Largest Selling 
Friction Tape if 


Guaranteed not to dry out, won't 
ravel at edges. Exceeds all specifi- 
cations for dielectric strength, tensile 
strength and adhesion. 





The Finest 
Plastic Tape 


Resists abrasion, water, acids, corro- 
sion. Makes a neater, quicker job. 
Individually packaged in one 66 ft. 
roll, in pocket-size metal can. 


/ 


Sold only through 
aaa wholesalers. 


PLYMOUTH RUBBER COMPANY, INC. 


Established in 1896 


CANTON, MASSACHUSETTS 











on Loads UNDER 600 Amps. FUSETRON Dual-Element Fuses 





Have an Interrupting Rating in Excess of 100,000 Amps. 





Recent tests verified by the Electrical Testing 
Laboratories of New York indicate that an 
interrupting rating of 100,000 amps. for 
FUSETRON fuses is a conservative one. 


On the most severe available short circuit cur- 
rents, FUSETRON fuses interrupted safely with- 
out igniting readily flamable material placed 
around the fuses ... and there was comparatively 


little noise. 


The time-lag characteristic of FUSETRON 
fuses has in no way been disturbed. 


You get ALL THIS ADDED SAFETY without 
changing a panelboard or switch . . . PLUS the 
10 Point Protection of FUSETRON dual-element 
FUSES — that permits you to load circuits to 
capacity; eliminates work stoppages caused by 
needless blows and reduces to a minimum the 
danger of damage to motors or equipment due 
to electrical faults. 


on Loads ABOVE 600 and up to 5,000 Amps. BUSS Hi-Cap Fuses 





Have an Interrupting Rating in Excess of 100,000 Amps. 





BUSS Fli-Cap fuses give protection against 
dangerous overloads as well as high fault current 
— yet their high speed operation on heavy shorts 
limits currents to safe values. When coordinated 
properly with FUSETRON fuses they will not 
open ahead of the fuse nearest to the fault. 


For Maximum Safety and Convenience — install 
FUSETRON dual-element Fuses and BUSS Hi- 


BUSSMANN MFG. CO. 


(Division of McGraw Electric Co.) 


Cap Fuses throughout the entire electrical system 
... Once properly installed, no costly inspection 
time or down-time is required for calibration and 
other maintenance necessary on 

mechanically operated devices. 


Blowing time charts and more  reusrwoamy wames i 
HLECTRICAL PROTECTION 


information are available. Write Cy 


for bulletin FIS and HCS. 
St. Lovis 7, Mo. 


University at Jefferson, 





ARE YOU USING THESE NEW FACTS TO 
INCREASE FUSE SALES... 





Fuse selling today is somewhat different than it was 
fifteen years ago. Then the Underwriters’ Laboratories 
Label indicated that a fuse would operate properly on 
all available short-circuit currents. 


But since 1939 the capacity of the electrical systems 
throughout the country has increased at a rapid rate. 
Today it is not infrequent for a short-circuit current 
to be capable of reaching 25,000—50,000—75,000 or 
even more amperes. 


This means buyers of fuses must be very careful in 
selecting the right fuse, for this increase in the possible 
severity of a short-circuit must be thoughtfully guarded 


against. 


FUSETRON and BUSS Hi-Cap Fuses meet today’s 
demands for SAFETY 


The above message on 
FUSETRON and BUSS 


ANOTHER Hi-Cap fuses is con- 
OUTSTANDING 
DEVELOPMENT 


BY THE MAKERS OF 


ln ol ae 


densed from the messages that have been reaching 
buyers and specifiers of fuses through the pages of the 
industrial and technical magazines. 


It shows why you can be confident in pointing out 
to fuse users the big advantages of standardizing the 
whole plant on FUSETRON and BUSS Hi-Cap fuses 


When this combination is properly installed there 
is no need to worry about future growth of the capacity 
of the electrical system outside the plant—or the in 
crease of demand for current inside the plant. 


The interrupting capacity of all fuses will be sufh- 
cient to handle any probable short-circuit—and the 
10 point protection of FUSETRON fuses permit a 
degree of flexibility in changing around the electrical 
system inside the plant that cannot be had with any 


other device. 


BUSSMANN MFG. CO., ST. LOUIS 7, MO. 


Division McGraw Electric Co 


A —_ 


FOR INSTALLATION THROUGHOUT THE ENTIRE ELECTRICAL SYSTEM 





